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At Rayonier, disciplined growth is more than a phrase; it’s in our nature. 

We demonstrate financial, operational and strategic discipline with  

every choice we make. Whether in Timber, Real Estate or Performance 

Fibers, our team is focused on one measure for success: creation of  

long term shareholder value. 

Our discipline pays dividends

Founded in 1926, 
Rayonier is a global 
forest products company 
structured as a real 
estate investment trust 
(REIT).

Dollar amounts in millions, except per share amounts  2007*  2006 % change

Sales and Earnings Sales $ 1,225 $ 1,230 0%
 Operating income before gain on sale of  
    New Zealand timber assets  247  222 11%
 Operating income  247  230 7%
 Income from continuing operations  174  171 2%
 Net income  174  176 -1%

Financial Condition Total assets $ 2,079 $ 1,965 6%
 Total debt  750  659 14%
 Shareholders’ equity  981  918 7%

Cash Flow Cash provided by operating activities $ 324 $ 307 6%
 Capital expenditures, net  97  105 -8%
 Adjusted EBITDA  419  370 13%
 Cash available for distribution  241  178 35%
 Dividends  151  144 5%

Outstanding Shares of Common Stock   78.2  76.9 2%

Per Share Income from continuing operations $ 2.21 $ 2.19 1%
 Net income  2.21  2.26 -2%
 Shareholders’ equity  12.54  11.94 5%

Performance Ratios Operating income to sales  20%  19% 
 Return on equity  18%  19% 
 Return on assets  9%  9% 

Debt Ratios Debt to capital  43%  42% 
 Debt to market capital  17%**  17%*** 

*     Included in 2007 results is a $10.9 million loss relating to wildfire damages.
**   Based on a December 31, 2007 closing price of $47.24 per share. 
*** Based on a December 30, 2006 closing price of $41.05 per share.

Financial Highlights



Our hallmark is superior total shareholder return achieved through strong 

operating results and fi nancial discipline across three diverse businesses. 

That diversity, coupled with prudent capital deployment and cash 

management, has allowed us to consistently achieve this performance  

through a wide range of economic cycles. 

Financial discipline drives 

our decisions

1

We’ve increased our 
dividend four times in 
the four years since 
becoming a REIT.  



Operational excellence and effective cost management are characteristic 

of all our businesses, but perhaps nowhere more visibly than in 

Performance Fibers. The unparalleled purity and consistency of our 

premium engineered cellulose has earned us the privilege of serving 

most of our customers for decades. 

Our customized cellulose fi bers are used in applications ranging 

from pharmaceutical, food, fi ltration and hygiene products to LCD and 

mobile phone technologies. 

Operational discipline delivers returns
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Our Performance Fibers 
business—a market 
leader in cellulose 
acetate, ethers and 
high-strength viscose 
fi bers, and a global 
provider of pulp for 
absorbent products—
provides the company 
with strong cash fl ow.



Some of our lands offer residential, commercial, recreation or 

conservation opportunities beyond growing and harvesting trees. 

We manage our lands with a discipline that ensures every property 

is positioned to achieve long term value. Our Timber and Real Estate 

professionals carefully consider each acre’s most defi ning features, and 

conduct thorough assessments of value to make the best strategic 

decision for every property. 

Strategic discipline maximizes 

land value 
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The value of a tree 
grows naturally. The 
value of the underlying 
land grows, too. Our job 
is to maximize the total 
long term value of both 
for our shareholders.



To Our Shareholders: 
My first year at the helm of Rayonier has been a busy and 

rewarding one. We had a smooth transition of leadership due 

largely to our experienced and capable management team, our 

financial and operational discipline and a long-standing culture  

of excellence nurtured by my predecessor, Lee Nutter. Because  

of our confidence in the strength of our people and assets,  

we increased our dividend for the fourth time since we converted 

to a REIT four years ago. And, despite a challenging economic  

environment, our total shareholder return in 2007 outperformed 

the S&P 500, S&P Supercomposite Paper & Forest Products  

Index and the NAREIT Equity REIT Index1. 

As we move into 2008, we will continue to leverage the balance 

and diversity of our three core businesses—Timber, Performance 

Fibers and Real Estate—while also focusing on disciplined, stra-

tegic growth. In the face of difficult macroeconomic challenges, 

the benefits of our diverse portfolio of businesses have never 

been more apparent. 

Financial Highlights
Overall results for the year position us very well for 2008 and 

beyond.  We reported full year 2007 income from continuing 

operations of $174.3 million, or $2.21 per share, compared to 

$171.1 million, or $2.19 per share, in 2006. Excluding special 

items, earnings were $2.35 per share, or 18 percent above 2006 

pro forma earnings of $1.99 per share. Cash provided by operat-

ing activities of $324 million was $17 million above 2006, while 

cash available for distribution2 of $241 million was $63 million, or 

35 percent, above 2006. We paid $1.94 per share in dividends  

to our shareholders, and increased our annual dividend to $2.00 

per share. All in all, we had a very strong year.

Overall Strategic Direction
In 2008, we intend to maintain our focus on operational  

excellence and financial discipline, while striving for prudent 

growth that meets our financial and strategic objectives. This 

means building on our strengths—quality assets, an experi-

enced management team, a diverse business mix, significant 
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$100 invested in Rayonier stock on January 1, 2004 was worth $205.60 on January 1, 2007, assuming dividend reinvestment.

1  More information about Standard & Poor’s indices is available from their website at www.
standardandpoors.com/indices. More information about the NAREIT indices may be found on 
their website at www.nareit.com.

2  Cash Available for Distribution is a non-GAAP measure explained and reconciled on page 19.
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cash flow generation and our tax efficient REIT structure— 

to grow our business and increase shareholder value for the 

long term.

Timber
In our Timber business, we are addressing the effects of 

a weak U.S. housing market by adjusting our sales mix 

away from difficult saw log markets, thereby preserving our 

higher-value assets until markets improve. One of the great 

advantages of timber as an asset class is that harvests can be 

postponed or accelerated in response to changing economic 

and market conditions. We continually adjust our harvests  

to ensure that optimal long term value of our timber assets  

is achieved. 

As for growth, we will continue to pursue acquisition oppor-

tunities that meet our investment criteria, including: financial  

return, cash accretion, geographic and species diversification, 

and maximum operational flexibility. 

The timber asset class continues to see unprecedented  

demand from investors, but through our disciplined approach 

we believe that we can continue to find assets and transac-

tions that create long term value for our shareholders. At  

the same time, we plan to divest a modest amount of our 

non-strategic timberlands while we upgrade the quality of our 

overall portfolio with new acquisitions. We are also seeking 

additional non-timber revenue opportunities from our lands, 

and are carefully monitoring the evolution of new markets 

and opportunities for timber products, such as biofuel as an 

alternative energy source. 

Performance Fibers
Our Performance Fibers business achieved record results in 

2007, as global demand for our high-value, engineered cellulose 

remained robust. Two of the key strengths of this business are 

global breadth—nearly 60 percent of our Performance Fibers 

sales are made to customers in more than 40 countries—and 

long term relationships with customers who rely on us for  
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“ Our strategy is driven by a deep understanding of  

each acre’s potential and each customer’s needs.  

Continued success comes from applying discipline  

to all financial, operational and strategic invest- 

ment decisions. Disciplined growth is essential  

to delivering superior shareholder return.”

– Lee M. Thomas 

Chairman, President and CEO



specialized, high-purity product formulations to meet their 

specifi c process needs.

Looking ahead, we will be focused on operational excel-

lence and reliability at our mills to ensure that our customers 

continue to receive the consistent, quality products they expect 

after decades of partnering with Rayonier. Our commitment 

is demonstrated by an ongoing program of sustained capital 

investment in operational improvements and cost reduction 

projects. A good example of this is our $29 million investment 

in a biomass-burning power boiler at our Fernandina mill, which 

in 2007 replaced three older boilers and allowed us to signifi -

cantly reduce the use of fossil fuels at the mill. In addition to 

the cost savings, air emissions were reduced by more than 50 

percent, a substantial benefi t to the environment. We have 

other operational excellence projects in the planning stages for 

2008 and beyond. 

Real Estate
Our Real Estate strategy is simple: maximize the value of each 

acre over the long term. For our key development properties, we 

are pursuing entitlements, which will signifi cantly increase 

value as markets improve. For example, we recently received 

entitlements for about 3,300 acres along the fast-growing I-95 

corridor in Bryan County, Georgia, south of Savannah. 

Simultaneously, we are actively pursuing strategic relationships 

with premier development partners who share our vision 

and commitment.

In the rural markets, we continue to see steady demand from 

buyers who seek our properties for conservation, recreation 

and industrial uses. These rural lands garner prices well above 

traditional timberland valuations due to their location, natural 

amenities, and access to roads and infrastructure. We expect our 

rural land business to continue to be a solid contributor to our 

Real Estate results over the coming years.
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Commitment to Our Communities 
Rayonier was founded in 1926, and our commitment to the 

communities we have shared for decades takes several forms. 

For example, over the past ten years we have worked closely 

with government and conservation groups to preserve more 

than 90,000 acres of timberland, while also providing a good 

return to our shareholders. Through the Rayonier Foundation, 

founded in 1952, we have given millions of dollars to our 

communities through Rayonier scholarships, the United Way, 

and many other deserving organizations. And, perhaps of 

most importance, we have sharpened our focus on employee 

safety, with six of our ten operating units having no 

recordable injuries in 2007. This achievement contributed to 

an overall year-over-year reduction of eight percent in our 

OSHA recordable injury rate, company-wide. Our goal is to 

have every employee go home injury free, every day. Our 

focus on health and safety continues to be a top priority in 

2008 and beyond.

What We Expect in 2008
While we cannot control macroeconomic conditions, we can and 

will continue to focus on what we do best—fi nancial, operational 

and strategic discipline through the range of economic cycles. Our 

diverse and balanced portfolio of businesses continues to position 

us well for 2008 and beyond, and I am excited about our prospects 

for the future. Change is a constant, but as always, our main objec-

tive will be the creation of shareholder value for the long term. 

In closing, I’d like to thank each of our employees for their com-

mitment to our business and values, and for welcoming me to the 

Rayonier family. I look forward to leading our team as we move 

forward together to implement our strategic plan.

Lee M. Thomas

Chairman, President and CEO

March 17, 2008
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“ We’ve demonstrated steady progress in growing our timberland portfolio, adding 

nearly 400,000 acres since becoming a REIT. Disciplined growth for the Timber business 

means that we will pursue only those acquisitions that offer long term value—ones 

that meet our investment and strategic criteria. In our continuing efforts to upgrade 

the portfolio, we’re also repositioning lands we have identifi ed as non-strategic. 

The work ahead is equally focused on upgrading the portfolio and growing it.” 

– Tim Brannon
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Unlike most other natural resources, our timber 
assets grow each year. This natural growth and 
a fl exible business model combine to provide a 
hedge in soft markets: we can choose to let the 
trees grow when prices are low or demand is 
weak. Knowing when to make this choice, and 
having the fi nancial fl exibility to do so, made it 
possible for us to successfully respond to market 
challenges and soft saw-timber demand in 2007. 

An attractive asset class, timberlands continue to 
offer compelling value over the long term. At the 
close of the year, Rayonier ranked as the seventh-
largest private timberland owner in the United 
States, with nearly 2.2 million acres in nine states. 
We also manage another 343,000 acres under a 
40% owned joint venture in New Zealand. 

Our Timber business provides an appreciating 
asset base that generates steady earnings and 
cash fl ow. 

4,433,498
THE NATURE 

OF TIMBER ASSET 

GROWTH
Number of seedlings planted by hand in 2007 on lands managed 
by our Western Forest Resources team in Washington. 
In total, Rayonier planted more than 37 million trees in 2007.

W. Edwin Frazier III, 
Senior Vice President, 
Chief Administrative 
Offi cer and Corporate 
Secretary; Timothy H. 
Brannon, Senior 
Vice President, Forest 
Resources; Helen C. 
Rowan, Vice President, 
Strategic Planning. 9
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“ In the Real Estate business, adding value to 

development property takes time and discipline, 

but we do it because we expect to generate 

superior returns for shareholders over the long 

term. We’re focusing on entitlement efforts 

for targeted properties, and selecting premier 

development partners to work with us. The size 

and location of our holdings, particularly in the 

Southeast, uniquely position us to capitalize on 

demographic trends.”  

–Charlie Margiotta 

Real Estate

Rayonier owns high-value 
properties in the coastal 
counties between 
Savannah, Georgia and 
Daytona Beach, Florida.
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In November, our real estate subsidiary, 
TerraPointe LLC, was granted entitlement rights to 
help establish new living, shopping and employ-
ment opportunities on 3,339 acres in Bryan County, 
south of Savannah, Georgia. Diligence in the 
entitlement process is rewarded in the increased 
long term value of our properties and greater 
returns over time. 

We are aggressively exploring strategic partner-
ships and preparing comprehensive plans for our 
key development properties. The recent housing 
market slowdown has not altered our strategy to 

seek entitlements and pursue partners for long 
term, disciplined growth. 

Favorable demographic trends continue to drive 
the value of our properties, particularly in the 
U.S. Southeast where much of our development 
property is concentrated. Demand for rural parcels 
also continues to be steady, especially among 
buyers with industrial, conservation or recreational 
land uses. 

3,339
GROWING 

LONG TERM VALUE

IN REAL ESTATE
Number of acres upon which we received entitlements to 
develop 10,700 single- and multi-family homes, 3.75 million 
square feet of industrial space and 3.1 million square feet 
of commercial property in coastal Georgia. 

Michael R. Herman, Vice 
President and General 
Counsel; Carl E. Kraus, 
Senior Vice President, 
Finance; Charles 
Margiotta, Senior Vice 
President, Business 
Development, Rayonier; 
President, TerraPointe 
Services.
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“ In the Performance Fibers business, we deliver value 

by deepening our long term relationships with  

customers and increasing our understanding of their 

processes. Through both, we’re able to engineer  

cellulose fibers for highly specialized applications that 

meet the demanding technical needs of our custom-

ers. Disciplined growth for our business means that 

we’ll focus on smart deployment of capital resources to 

improve reliability and quality, and to reduce costs.”  

–Paul Boynton 

Performance Fibers



The range of products made with specialty dissolv-
ing pulp from our Performance Fibers business is 
surprising. From cosmetics to air fi lters, from paint 
to food to medicine, this versatile ingredient enjoys 
high global demand. 

Delivering customized solutions for so many ap-
plications is only possible with deep understanding 
of our customers’ needs, adaptable manufacturing 
processes, and unmatched expertise in cellulosic 
chemistry. As a result, nearly all of our 2007 cel-
lulose specialties production was delivered under 
long term contracts to customers who trust us to 
deliver superior product quality and purity and who 
appreciate our commitment to their businesses. 

In 2007, we completed the conversion to a state-
of-the-art biomass fuel boiler in our Fernandina 
Mill. The boiler generates more than 80 percent of 
the mill’s energy, using renewable sources such as 
bark and wood waste. Eliminating consumption of 
nearly 220,000 barrels of fuel oil per year, the boiler 
recouped more than 45 percent of its cost in its 
fi rst full year of operation. 

In addition to achieving an excellent return on 
investment, we reduced our dependence on fuel 
oil and lessened the mill’s environmental impact by 
reducing air emissions more than 50 percent.

98.9%
GROWING 

OPPORTUNITIES IN 

HIGH-END 

CELLULOSE Fiber purity required to make the polarizing fi lm found in LCD 
panels of mobile phone displays, computer monitors and high 
defi nition television screens.
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director of Vail Resorts, Inc. Kincaid 
is a graduate of Wichita State 
University and the University of 
Texas Graduate School of Business.

Paul G. Kirk, Jr., 70, is affiliated 
with the law firm of Sullivan 
& Worcester. He is chairman, 
president and a director of Kirk & 
Associates, Inc.; a trustee of St. 
Sebastian’s School; chairman of 
the board of directors of the John 
F. Kennedy Library Foundation; 
chairman of the visiting committee 
on Harvard Athletics; and 
co-chairman of the Commission on 
Presidential Debates. He is also a 
director of The Hartford Financial 
Services Group, Inc. and Cedar 
Shopping Centers, Inc. He served 

a member of the boards of directors 
for Cousins Properties Incorporated 
and Duke Energy Corporation, and 
is the non-executive chairman for 
Sprint Nextel Corporation. Hance is 
a graduate of Westminster College 
and the Washington University 
Graduate School of Business.

Richard D. Kincaid, 46, is the 
principal and founder of Lakeshore 
Holdings, LLC. He served as 
president, chief executive officer 
and a trustee of Equity Office 
Properties Trust until March 2007. 
He previously served as senior vice 
president and chief financial officer 
of Equity Office Holdings, LLC, and 
senior vice president of Equity Group 
Investments, Inc. He serves as a 

as chairman of the Democratic 
National Committee from 1985 to 
1989. Kirk is a graduate of Harvard 
College and Harvard Law School. 

V. Larkin Martin, 44, is managing 
partner of Martin Farm and has been 
vice president of the Albemarle 
Corporation since 1990. She serves 
as chairman of the board of the 
Federal Reserve Bank of Atlanta and 
is a director and officer of Servico, 
Inc., and Cottonseed, LLC. She is 
also on the boards of directors for 
The Cotton Board and the Business 
Council of Alabama, and is a 
member of the President’s Advisory 
Council of the University of Alabama 

C. David Brown, II, 56, is chairman 
of the Florida law firm Broad and 
Cassel. He joined Broad and Cassel 
in 1980 and has been chairman 
since 2000. Previously, he was an 
associate with Rowland, Bowen 
and Thomas, P.A., and he served 
as a first lieutenant in the United 
States Air Force. He serves on the 
board of directors for CVS Caremark 
Corporation. Brown is a graduate 
of the University of Florida and the 
University of Florida College of Law. 

James H. Hance, Jr., 63, is the 
retired vice chairman and director 
of Bank of America Corporation, a 
position he held from 1993 to 2005. 
He also served as chief financial 
officer from 1988 until 2004. He is 

Carl E. Kraus, 60 
Senior Vice President, Finance, 
Rayonier;  
Acting President, TerraPointe LLC (2)

Charles Margiotta, 55 
Senior Vice President,  
Business Development;  
President, TerraPointe Services Inc. 
(31)

Hans E. Vanden Noort, 49 
Senior Vice President and  
Chief Financial Officer (6)

Board of Directors

Lee M. Thomas, 63 
Chairman, President and  
Chief Executive Officer (1)

Paul G. Boynton, 43 
Senior Vice President,  
Performance Fibers and Wood 
Products (8)

Timothy H. Brannon, 60 
Senior Vice President,  
Forest Resources (35)

W. Edwin Frazier III, 50 
Senior Vice President, Chief 
Administrative Officer and 
Corporate Secretary (8)

Corporate Officers
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College and the Harvard University 
Graduate School of Business 
Administration.

Lee M. Thomas, 63, was elected 
president and chief executive officer 
of Rayonier in March 2007 and 
became chairman in July 2007. He 
joined the board of directors in June 
2006. Thomas was president and 
chief operating officer of Georgia-
Pacific from 2002 until his retirement 
in 2005. Prior to joining Georgia-
Pacific in 1993, he was chairman 
and chief executive officer of Law 
Companies Environmental Group Inc. 
from 1989 to1993, and administrator 
of the U.S. Environmental Protection 
Agency from 1985 to 1989. He serves 
on the boards of directors for Airgas 
Inc., Regal Entertainment Group, the 

Carl S. Sloane, 71, served as 
co-chairman of AlixPartners 
Holdings and Questor Partners 
Holdings until 2006. He is professor 
emeritus, Harvard University 
Graduate School of Business 
Administration, and a trustee of Beth 
Israel Deaconess Medical Center. He 
was the Ernest L. Arbuckle Professor 
of Business Administration from 
1991 until his retirement in 2000. 
He spent 30 years in management 
consulting, the last 20 with the 
firm he co-founded, Temple, Barker 
& Sloane, Inc., and its successor, 
Mercer Management Consulting, 
where he served as chairman and 
chief executive officer. He is a 
director of The Brinks Company. 
Sloane is a graduate of Harvard 

Federal Reserve Bank of Atlanta, 
the World Resource Institute, the 
Alliance for Climate Protection, 
Resolve, Inc., United Way of North 
Florida, and the Jacksonville 
(Florida) Chamber of Commerce. 
He is a graduate of the University 
of the South and the University of 
South Carolina Graduate School of 
Education.

Ronald Townsend, 66, is an 
independent communications 
consultant based in Jacksonville, 
Florida since 1997. He retired from 
Gannett Company in 1996 after 
serving for 22 years, most recently 
as president of Gannett Television 
Group. Townsend attended The City 
University of New York, Bernard 
Baruch.

Board Committees

Audit Committee 
James H. Hance, Jr., Chair 
C. David Brown, II 
V. Larkin Martin 
Thomas I. Morgan 
Ronald Townsend

Compensation and  
Management Development 
Committee 
Thomas I. Morgan, Chair 
Richard D. Kincaid 
Paul G. Kirk, Jr. 
Carl S. Sloane 

Finance Committee 
Richard D. Kincaid, Chair 
C. David Brown, II 
James H. Hance, Jr. 
Lee M. Thomas

Nominating and  
Corporate Governance 
Committee 
Paul G. Kirk, Jr., Chair 
V. Larkin Martin 
Carl S. Sloane 
Ronald Townsend

in Birmingham. Martin is a graduate 
of Vanderbilt University.

Thomas I. Morgan, 54, is the 
retired president and chief executive 
officer of Hughes Supply, Inc. He 
joined Hughes in 2001 as president 
and chief operating officer and was 
later elected president and chief 
executive officer. Previously, he 
was chief executive officer of Enfo 
Trust Network, Value America and 
US Office Products. He serves as a 
director of ITT Educational Services, 
Inc., Tech Data Corporation and 
Waste Management, Inc. Morgan 
is a graduate of the University of 
Tennessee.

H. Edwin Kiker, 51 
Vice President,  
Internal Audit (5)

Jack M. Kriesel, 53 
Vice President, Marketing Research 
and Strategic Sourcing (29)

Helen C. Rowan, 47 
Vice President, 
Strategic Planning (*)

Charles H. Hood, 57 
Vice President,  
Public Affairs and Communications (*)

Joseph L. Iannotti, 48 
Vice President and  
Corporate Controller (6) 

Scott D. Winer, 45 
Vice President, 
Taxes (3)

( ) Years of service with Rayonier 
Average length of service: 12 years

(*) Less than one year

Macdonald Auguste, 59 
Treasurer (32)

William M. Burch, 47 
Vice President,  
Manufacturing Operations (17)

Michael R. Herman, 45 
Vice President and  
General Counsel (4) 
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Shown left to right: R. Kincaid,  
R. Townsend, D. Brown, L. Martin,  
J. Hance, Jr., P. Kirk, Jr., L. Thomas,  
T. Morgan, C. Sloane.
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32%
Development 

64%
Rural 

4%
Other

Real Estate
Revenues

41% U.S./Canada

22% Europe

13% Japan
15% China

4% Other Asia
3% Latin America
2% Other

Performance
Fibers Sales
by Destination

47%
Eastern U.S. 

47%
Western U.S. 

6%
New Zealand 

Timber
Revenues

Rayonier at a Glance

Real Estate

*  Rayonier has a 40 percent equity interest in this *  Rayonier has a 40 percent equity interest in this 
joint venture and manages the timberlands.joint venture and manages the timberlands.

 Rayonier owns, leases or manages nearly 2.5 million 
acres in the U.S. and New Zealand. We grow and sell 
timber for use in a wide variety of markets, including 
pulp, paper, lumber and other wood products.   

Location Holdings
Southern U.S. 1,717,000 acres of 
 hardwoods and pines native to
 the South, primarily loblolly, 
 slash and longleaf.
Northwest U.S. 370,000 acres of western
 hemlock and Douglas-fi r
New York 75,000 acres of northern hard-
 woods and native conifers
New Zealand* 343,000 acres of primarily
 radiata pine

 Some of our timberlands have become much more 
valuable for development, recreation or conservation 
than for timber production, especially along the rapidly 
growing coastal corridor between Savannah, Georgia, 
and Daytona Beach, Florida, where we own 200,000 
acres. 

Our real estate subsidiary, TerraPointe LLC, is focused 
on acquiring additional blocks of Rayonier timberland 
and maximizing the value of these properties through 
entitlements, infrastructure additions and joint devel-
opment opportunities.

 We manufacture high-value Performance Fibers for 
customers around the world. Rayonier is the 
leading manufacturer of cellulose specialty fi bers used 
in products such as textiles, digital display screens, 
cigarette fi lters, paints, impact-resistant plastics, fi lm, 
pharmaceuticals, cosmetics and food products. 
Our absorbent material fi bers are used in a wide 
variety of disposables such as diapers and hygiene 
products.      

 Mills Capacity
Jesup, GA 590,000 Metric Tons
Fernandina Beach, FL 150,000 Metric Tons
   

 We produce and sell lumber products 
to domestic and export markets. 

 Rayonier is a trader of softwood logs, with particular 
expertise in Pacifi c Rim markets.

 Lumber Mills Capacity
Baxley, GA 180 Million Board Feet
Swainsboro, GA 120 Million Board Feet
Eatonton, GA   90 Million Board Feet

Areas of sourcing are North America, New Zealand 
and Chile.



Eleven-Year Summary Rayonier Inc. and Subsidiaries

Dollar amounts in millions (except per share amounts) 2007 2006 2005 2004 2003 2002 2001 2000 1999 1998 1997

Profitability           
Sales  $1,225   $1,230   $1,181   $1,163   $1,060   $1,080   $1,088   $1,196   $1,080   $1,051   $1,196 
Operating income before gain           
 on sale of New Zealand           
 timber assets  247   222   175   173   106   130   149   189   137   125   168 
Operating income   247   230   212   173   106   130   149   189   137   125   168 
Income from continuing           
 operations a   174   171   203   160   53   54   55   78   69   63   87 
Discontinued operations  —   5   (25)  (3)  (3) —  3  — —  1  —
Net income (loss) a   174   176   178   157   50   54   58   78   69   64   87 
Common shares outstanding           
 in thousands  78,217   76,880   76,093   74,966   73,528   62,364   61,527   60,986   61,667   62,477   63,638 
Diluted net income (loss)           
 per share    2.21   2.26   2.29   2.05   0.77   0.86   0.93   1.25   1.09   0.99   1.32 

Financial Condition           
Total Assets   $2,079   $1,965   $1,841   $1,944   $1,840   $1,889   $2,040   $2,181   $2,302   $1,625   $1,623 
Total Debt   750   659   559   659   618   653   865   991   1,158   514   453 
Shareholders’ equity   981   918   894   810   711   710   709   680   656   641   633 
Working capital   178   107   186   123   169   135   165   71   74   106   101 
Current ratio   1.81   1.55   2.09   1.50   2.12   1.77   2.04   1.35   1.38   1.60   1.48 

Cash Flow           
Cash provided by operating            
 activities   $ 324  $ 307  $ 254   $ 292   $ 201   $ 246   $ 222   $ 287   $ 218   $ 143   $ 241 
Total capital expenditures   97   105   85   88   84   77   74   87   92   92   137 
Depreciation, depletion           
 and amortization   165   136   147   146   151   158   166   174   103   100   102 
Cash dividends paid   151   144   129   111   105   40   39   39   36   35   35 

Non-GAAP Financial Measures           
Adjusted EBITDA b   $ 419   $ 370   $ 344   $ 330   $ 265   $ 307   $ 329   $ 380   $ 249   $ 232   $ 251 
Cash Available for Distribution c   241   178   161   185   107   165   154   196  — — —

Performance Ratios           
Operating income to sales  20% 19% 18% 15% 10% 12% 14% 16% 13% 12% 14%
Return on equity d  18% 19% 24% 21% 7% 8% 8% 12% 11% 10% 14%
Return on assets d  9% 9% 11% 8% 3% 3% 3% 3% 3% 4% 5%
Debt to capital  43% 42% 38% 45% 47% 48% 55% 59% 64% 45% 42%

Other           
Number of employees  2,000 2,000 2,000 2,100 2,200 2,200 2,300 2,300 2,300 2,300 2,500
Timberlands and real estate,           
 in thousands of acres           
 (owned, leased or managed) 2,545 2,681 2,473 2,155 2,107 2,151 2,267 2,331 2,422 1,447 1,452

a) Includes special items.  See Form 10-K, Item 6, note (6) on page 22.         
b)  Adjusted EBITDA is defined as earnings from continuing operations before interest, taxes, depreciation, depletion, amortization, and the non-cash cost of real estate sold. 

See page 19 for reconciliation of this non-GAAP measure.         
c)  Cash Available for Distribution (CAD) is defined as cash provided by operating activities less capital spending, adjusted for the tax benefit associated with certain strategic 

acquisitions, the change in committed cash, the proceeds from matured energy forward contracts and the change in capital expenditures purchased on account. See page 19 
for reconciliation of this non-GAAP measure.

d)  Return on equity is calculated by dividing income from continuing operations by the average of the opening (1/1/xx) and ending (12/31/xx) shareholder’s equity for each period 
presented. Return on assets is calculated by dividing income from continuing operations by the average of the opening (1/1/xx) and ending (12/31/xx) total assets.
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Dollar amounts in millions  2007 2006 2005 2004 2003 2002 2001 2000 1999 1998 1997

Adjusted EBITDAa           
Cash provided by operating            
 activities   $ 324   $ 307  $ 254  $ 292  $ 201  $ 246  $ 222  $ 287  $ 218  $ 143  $ 241 
Income tax           
 (benefit) expense   24   19   (20)  (33)  6   16   26   29   29   26   33 
Interest, net   49   39   39   44   46   60   68   84   41   35   26 
Working capital and other   22   5   71   27   12   (15)  13   (20)  (39)  28   (49)

Adjusted EBITDA   $ 419   $ 370  $ 344  $ 330  $ 265  $ 307  $ 329  $ 380  $ 249  $ 232  $ 251 

Cash Available for Distributionb           
Cash provided by operating            
 activities   $ 324  $ 307  $ 254  $ 292  $ 201  $ 246  $ 222  $ 287    
Capital spending, net   (97)  (105)  (85)  (88)  (89)  (76)  (74)  (86)   
Change in committed cash   17   (19)  2   (4) —  (2)  7   (5)   
Other   (3)  (5)  (10)  (15)  (5)  (3)  (1) —      

Cash Available for Distribution   $ 241  $ 178  $ 161  $ 185  $ 107  $ 165  $ 154  $ 196    
Outstanding shares           
 in thousands   78,217   76,880   76,093   74,966   73,528   62,364   61,527   60,986    
Cash Available for Distribution           
 per share   $ 3.08  $ 2.31  $ 2.13  $ 2.47  $ 1.46  $ 2.65  $ 2.50  $ 3.21       

 
    Performance Wood  Corporate and  
Adjusted EBITDA by Segment    Timber Real Estate Fibers Products Other Eliminations Total

2007          
Cash provided by (used for) operating activities   $ 137   $ 101   $ 228   $ —  $ (9)  $ (133)  $ 324 
Income tax expense    —  —  —  —  —   24    24 
Interest, net    —  —  —  —  —   49   49 
Working capital and other    7   5    (19)   (2)   6    25   22 

Adjusted EBITDA      $ 144   $ 106   $ 209   $ (2)  $ (3)  $ (35)  $ 419 

2006          
Cash provided by (used for) operating activities   $ 150   $ 103   $ 127   $ 6   $ 14   $ (92)  $ 308 
Income tax expense    —  —  —  —  —   19    19 
Interest, net    —  —  —  —  —   39    39 
Working capital and other     (7)  —   26    (2)   (12)   (1)   4 

Adjusted EBITDA      $ 143   $ 103   $ 153   $ 4   $ 2   $ (35)  $ 370 

2005          
Cash provided by (used for) operating activities   $ 165   $ 81   $ 132   $ 22   $ (4)  $ (142)  $ 254 
Income tax benefit    —  —  —  —  —   (20)   (20)
Interest, net    —  —  —  —  —   39    39 
Working capital and other     (18)   (2)   (11)   1    7    94    71 

Adjusted EBITDA     $ 147   $ 79   $ 121   $ 23   $ 3   $ (29)  $ 344 

2004          
Cash provided by (used for) operating activities   $ 126   $ 84   $ 126   $ 22   $ 18   $ (84)  $ 292 
Income tax benefit    —  —  —  —  —   (33)   (33)
Interest, net    —  —  —  —  —   44    44 
Working capital and other     2    6    (1)  —   (11)   31    27 

Adjusted EBITDA      $ 128   $ 90   $ 125   $ 22   $ 7   $ (42)  $ 330 

2003          
Cash provided by (used for) operating activities   $ 128   $ 103   $ 73   $ 5   $ —  $ (108)  $ 201 
Income tax expense    —  —  —  —  —  6    6 
Interest, net    —  —  —  —  —  46    46 
Working capital and other     (19)   (1)   4    2    1    25    12 

Adjusted EBITDA      $ 109   $ 102   $ 77   $ 7   $ 1   $ (31)  $ 265 

a)  Adjusted EBITDA is a non-GAAP measure of operating cash generating capacity of the company. The loss from wildfires is excluded from 2007 and the gain on sale of  
New Zealand timber assets is excluded from 2006 and 2005.    

b)  Cash Available for Distribution is a non-GAAP measure of cash generated during a period that is available for dividend distribution, repurchase of the company’s common 
shares, debt reduction and for strategic acquisitions net of associated financing.

Reconciliation of Non-GAAP Measures Rayonier Inc. and Subsidiaries
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Performance Fibers
Price by Product Line 

20072006200520042003

$869

$560 $604 $640 $612
$683

$925 $954
$1,053

$1,154

(per metric ton) 

Cellulose Specialties 
Absorbent Materials 

Prices for our high-value cellulose
specialties rose for the fifth 
consecutive year. Absorbent 
material prices increased driven by 
favorable markets. 

Cash Provided by
Operating Activities 

20072006200520042003

$201

$324
$292

$254

$307

(dollars in millions) 

Our core businesses consistently
generate strong cash flow. 

Cash Available for
Distribution 

20072006200520042003

$107

$241

$185

$161
$178

(dollars in millions) 

Cash Available for Distribution
reflected continued strong results
in our core businesses. 

Debt to Capital 

20072006200520042003

47%

43%
45%

38%
42%

(percent)

Debt increased in 2006 due to 
timberland acquisitions. 

Performance Fibers
Product Mix Sales
Volume 

20072006200520042003

435

273 266 276 272 259

453
470 474 467

(thousands of metric tons) 

Cellulose Specialties  
Absorbent Materials 

High-value cellulose specialties 
make up 64% of total volume.
 

Western U.S. Timber 
Price/Volume

20072006200520042003

$248

225

285
263 274 254

$282

$371
$386 $394

(dollars) 

Price per thousand board feet 
Volume in million board feet

Volume decreased due to weaker
lumber markets, while prices 
increased.

Eastern U.S. Timber 
Price/Volume

20072006200520042003

$16.52

4524 4291

4832 4740
6168

$17.89 $17.83
$18.55

$15.74

(dollars) 

Price per short green ton 
Volume in thousand short
green tons

Price decreased due to sales 
mix, and volume increased due to 
the sale of fire damaged timber.

Performance Fibers
Operating Income and
Adjusted EBITDA 

20072006200520042003

($3)

$47 $45

$80

$141

(dollars in millions) 

Operating Income (loss) 
Adjusted EBITDA 

Increases due to higher prices
driven by strong demand and 
improved mix. 

$77

$125

$153

$209

$121

Timber Operating
Income and Adjusted
EBITDA

20072006200520042003

$52

$109

$128

$147 $143 $144

$72
$87 $90

$60

(dollars in millions) 

Operating Income 
Adjusted EBITDA 

Adjusted EBITDA was consistent 
with 2006. Operating income 
decreased due to sales mix 
influenced by the weaker housing 
market and the sale of fire 
damaged timber.
 

Real Estate Operating
Income and Adjusted
EBITDA 

20072006200520042003

$87

$106

$75

$64

$102

$79

$90

$103

$89
$93

(dollars in millions) 

Operating Income
Adjusted EBITDA 

Demand for our rural properties was 
very strong. 

Return on Equity 

20072006200520042003

7.5%

18.3%
21.1%

23.8%

18.9%

(percent) 

Return on equity continues to be
well above the industry average. 

Selected Financial Information
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PART I

When we refer to “we”, “us”, “our”, “the Company”, or “Rayonier”, we mean Rayonier Inc. and its consolidated
subsidiaries. References herein to “Notes to Financial Statements” refer to the Notes to the Consolidated Financial Statements of
Rayonier Inc. included in Item 8 of this Report.

Certain statements in this document regarding anticipated financial outcomes (including earnings guidance, if any),
business and market conditions, outlook and other similar statements relating to Rayonier’s future financial and operational
performance, are “forward-looking statements” made pursuant to the safe harbor provisions of the Private Securities Litigation
Reform Act of 1995 and other federal securities laws. These forward-looking statements are identified by the use of words such
as “may”, “will”, “should”, “expect”, “estimate”, “believe”, “anticipate” and other similar language. Forward-looking
statements are not guarantees of future performance and undue reliance should not be placed on these statements.

The following important factors, among others, could cause actual results to differ materially from those expressed in
forward-looking statements that may have been made in this document:

• the cyclical and competitive nature of the industries in which we operate;

• fluctuations in demand for, or supply of, our forest products and real estate offerings;

• entry of new competitors into our markets;

• changes in global economic conditions and world events, including political changes in particular regions or countries;

• changes in energy and raw material prices, particularly for our performance fibers and wood products businesses;

• unanticipated equipment maintenance and repair requirements at our manufacturing facilities;

• the geographic concentration of a significant portion of our timberland;

• our ability to identify and complete timberland acquisitions;

• changes in environmental laws and regulations, including laws regarding air emissions and water discharges,
remediation of contaminated sites, timber harvesting, delineation of wetlands, and endangered species, that may restrict
or adversely impact our ability to conduct our business, or increase the cost of doing so;

• adverse weather conditions, natural disasters and other catastrophic events such as hurricanes, wind storms and
wildfires, which can adversely affect our timberlands and the production, distribution and availability of our products
and raw materials such as wood, energy and chemicals;

• interest rate and currency movements;

• the availability of credit generally, including its impact on the cost and terms of obtaining financing;

• our capacity to incur additional debt, and any decision we may make to do so;

• changes in tariffs, taxes or treaties relating to the import and export of our products or those of our competitors;

• the ability to complete like-kind exchanges of property;

• changes in key management and personnel;

• our ability to continue to qualify as a REIT and to fund distributions using cash generated through our taxable REIT
subsidiaries; and,

• changes in tax laws that could reduce the benefits associated with REIT status.

In addition, specifically with respect to our Real Estate business, the following important factors, among others, could
cause actual results to differ materially from those expressed in forward-looking statements that may have been made in this
document:

• the cyclical nature of the real estate business generally, including fluctuations in demand for both entitled and
unentitled property;

• the lengthy, uncertain and costly process associated with the ownership, entitlement and development of real estate,
especially in Florida, which also may be affected by changes in law, policy and political factors beyond our control;
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• the potential for legal challenges to entitlements and permits in connection with our properties;

• unexpected delays in the entry into or closing of real estate transactions;

• the existence of competing developers and communities in the markets in which we own property;

• the pace of development and the rate and timing of absorption of existing entitled property in the markets in which we
own property;

• changes in the demographics affecting projected population growth and migration to the southeastern U.S.;

• changes in environmental laws and regulations, including laws regarding water withdrawal and management and
delineation of wetlands, that may restrict or adversely impact our ability to sell or develop properties;

• the cost of the development of property generally, including the cost of property taxes, labor and construction
materials;

• the timing of construction and availability of public infrastructure; and,

• the availability of financing for real estate development and mortgage loans.

Additional factors are described in Item 1A–Risk Factors. Rayonier assumes no obligation to update these statements
except as is required by law.

Item 1. BUSINESS

General

We are a leading international forest products company primarily engaged in activities associated with timberland
management, the sale, entitlement and development of real estate, and the production and sale of high-value specialty cellulose
fibers and fluff pulp. We own, lease or manage approximately 2.5 million acres of timberland and real estate located in the
United States and New Zealand. We believe that Rayonier is the seventh largest private timberland owner in the U.S. Included
in this property is over 200,000 acres of high-value real estate located primarily along the coastal corridor from Savannah,
Georgia to Daytona Beach, Florida. We often refer to this as the “coastal corridor.” We also own and operate two specialty
cellulose mills in the United States. Our corporate strategy is to pursue strategic growth opportunities in our Timber segment,
further expand our partnering and entitlement activity in the Real Estate segment, and strengthen our position as a premier
worldwide supplier of high-value specialty cellulose products in the Performance Fibers segment primarily through cost
reduction, investments in productivity and operational reliability projects, and enhancing our customer relationships. In
addition, we manufacture lumber in three sawmills in Georgia and engage in the trading of logs and wood products. For
information on sales, operating income and identifiable assets by reportable segment, see Item 7 — Management’s Discussion
and Analysis of Financial Condition and Results of Operations and Note 3 — Segment and Geographical Information.

We originated as the Rainier Pulp & Paper Company founded in Shelton, WA in 1926. In 1937, we became “Rayonier
Incorporated,” a public company traded on the New York Stock Exchange (NYSE), until 1968 when we became a wholly-
owned subsidiary of ITT Corporation (ITT). On February 28, 1994, Rayonier again became an independent public company
after ITT distributed all of Rayonier’s Common Shares to ITT stockholders. Our shares are publicly traded on the NYSE under
the symbol RYN. We are a North Carolina corporation with executive offices located at 50 North Laura Street, Jacksonville, FL
32202. Our telephone number is (904) 357-9100.

Effective January 1, 2004, we restructured the Company as a real estate investment trust (REIT). Under this structure, we
are generally not required to pay federal income taxes on our earnings from timber harvest operations and other REIT-
qualifying activities contingent upon meeting applicable distribution, income, asset, shareholder and other tests. However, we
are subject to corporate taxes on built-in gains (the excess of fair market value over tax basis at January 1, 2004) on taxable
sales of property by our REIT during the ten years following our election to be taxed as a REIT.

Our principal businesses are conducted through two entities. Our U.S. timber operations are conducted by a wholly-owned
REIT subsidiary, Rayonier Forest Resources, L.P. (RFR). Our non REIT-qualifying operations, which continue to pay
corporate-level tax on earnings, are held under our wholly-owned taxable subsidiary, Rayonier TRS Holdings Inc. (TRS). These
operations include our Performance Fibers, Wood Products and trading businesses, as well as the sale, entitlement and
development of high value real estate (referred to as higher and better use, or “HBU properties”).

Timber

Our Timber segment owns, leases or manages approximately 2.5 million acres of timberlands, and sells standing timber
(primarily at auction to third parties) and delivered logs. See chart in Item 2 – Properties for additional information.
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Our Eastern U.S. timberland holdings consist of approximately 1.8 million acres in Alabama, Arkansas, Florida, Georgia,
Louisiana, New York, Oklahoma and Texas. Their proximity to pulp, paper and wood products facilities results in significant
demand for our timber. The predominate tree species across these timberlands are loblolly and slash pine. Hardwoods include
red oak, sweet gum, black gum, red maple, cypress, black cherry, sugar maple and green ash.

Our Western U.S. timberlands consist of approximately 370,000 acres of primarily softwood second growth timber in
western Washington State with approximately 58 percent hemlock and the remainder douglas fir, western red cedar and spruce.
Our hardwood timber stands consist principally of red alder and maple.

In addition, we have a 40 percent interest in a New Zealand joint venture which owns or leases approximately 343,000
acres of primarily radiata pine timberland, which we manage.

We manage timberlands in conformity with the requirements of the Sustainable Forestry Initiative® (SFI) program. A key
to success is the application of our extensive site-specific silvicultural expertise on species selection, site preparation,
fertilization, and competition control, as well as our genetic improvement program and careful timing of the harvest, all of
which are designed to maximize value while complying with environmental requirements.

The average rotation (harvest) age for timber from the Eastern U.S. (primarily Southern pine) excluding New York, is
between 21 to 24 years. Due to the types of species, New York timberlands have an average harvest age of 60 to 80 years. Our
Eastern U.S. timber is primarily a mix of sawtimber and pulpwood. The average harvest age for timber from the Western U.S.
(primarily hemlock and douglas fir) is 50 years with a target age of 40 years and is primarily composed of sawtimber.

Our timberlands are subject to losses from natural occurrences such as extreme weather and wildfires. During the second
quarter of 2007, wildfires in southern Georgia and northern Florida damaged over 60,000 acres of our timberland resulting in a
loss of $10.9 million for the damage to 1.2 million tons of merchantable pine and hardwood and 11,000 acres of
pre-merchantable pine.

Below is a table that sets forth our timberland acres (in thousands) as of December 31, 2007, by region and by timber
classification. Non-Forest acres include those acres unavailable for commercial timberland use and are primarily comprised of
roads, regulatory restricted management zones and wetlands.

Location
Softwood
Plantations

Hardwood
Lands Non-Forest Total

Eastern U.S. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,193 567 32 1,792
Western U.S. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 281 — 89 370
New Zealand * . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 337 6 — 343

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,811 573 121 2,505

* Acres under Rayonier management, owned and leased by the New Zealand JV (Rayonier owns a 40 percent interest).

Softwood merchantable timber inventory is an estimate of timber volume based on the earliest economically harvestable
age. Hardwood inventory is an estimate of timber volume available for harvest. Estimates are based on an inventory system that
involves periodic statistical sampling. Adjustments are made on the basis of growth estimates, harvest information,
environmental restrictions and market conditions. Timber located in swamplands, restricted or environmentally sensitive areas
is not included in the merchantable inventory shown below.

Effective January 1, 2007, Rayonier’s Western timber business unit decreased the age at which it moves timber into its
merchantable timber pool from 41 to 35 years. This change added 338 million board feet (36 percent) of timber to the
merchantable pool. The impact of this change on 2007 depletion expense was an increase of $0.4 million. The following table
sets forth the estimated volumes of merchantable timber in the U.S. by location and type, as of December 31, 2007:

Location Softwood Hardwood Total

Equivalent total,
in thousands of
short green tons %

Eastern, in thousands of short green tons . . . . . . . . . . . . . . . . . . . . . . . . . . . 33,892 20,469 54,361 54,361 86
Western, in millions of board feet . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,097 82 1,179 8,489 14

62,850 100
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Real Estate

Our HBU real estate holdings are primarily in the southern U.S. We segregate the southeast U.S. real estate holdings into
two groups: development and rural properties. Development properties are predominantly located in the eleven coastal counties
between Savannah, GA and Daytona Beach, FL, while Rural properties essentially include the balance of our ownership in the
South. Our real estate holdings in the Northwest comprise the other category in the table that follows.

In 2007, we continued with our strategy of pursuing and obtaining entitlements for our development property. We received
entitlements on 3,300 acres in Georgia and will seek entitlements on other holdings in the Southeast. Additionally, we may enter
into joint ventures with experienced developers to further enhance the value of our properties.

Sales for the three years ended December 31, 2007, are summarized in the following table:

2007 2006 2005

Acres
Sold

Average
Price/Acre

Acres
Sold

Average
Price/Acre

Acres
Sold

Average
Price/Acre

Development . . . . . . . . . . . . . . . . . . . . . . . . . . . . 4,356 $8,588 9,377 $7,713 6,036 $6,943
Rural . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 11,722 $6,308* 16,099 $2,297 23,587 $1,797
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,095 $4,473 775 $3,510 403 $3,805

Total Acres Sold . . . . . . . . . . . . . . . . . . . . . . . . . 17,173 26,251 30,026

* Rural price per acre increased due to a 3,100 acre sale in west central Florida at $15,000 per acre.

Performance Fibers

We are a leading manufacturer of high-value specialty cellulose fibers and absorbent materials with production facilities in
Jesup, GA and Fernandina Beach, FL, which have a combined annual capacity of approximately 740,000 metric tons. These
facilities are capable of manufacturing more than 25 different grades of fibers. The Jesup facility can produce approximately
590,000 metric tons, or 80 percent of our total capacity, and the Fernandina Beach facility can produce approximately 150,000
metric tons, or 20 percent of our total capacity.

This segment has two major product lines — Cellulose Specialties and Absorbent Materials.

Cellulose Specialties — We are one of the world’s leading producers of specialty cellulose products, most of which
are used in dissolving chemical applications that require a highly purified form to produce cellulose acetate and ethers that
create high-value, technologically demanding products. Our products are used in a wide variety of end uses such as: liquid
crystal display (LCD) screens, cigarette filters, acetate textile fibers, pharmaceuticals, cosmetics, rigid packaging,
photographic film, impact-resistant plastics, high-tenacity rayon yarn for tires and industrial hoses, detergents, food
casings, food products, thickeners for oil well-drilling muds, lacquers, paints, printing inks, and explosives. In addition,
cellulose specialties include high-value specialty paper applications used for decorative laminates, automotive air and oil
filters, shoe innersoles, battery separators, circuit boards and filter media for the food industry.

Absorbent Materials — We are a producer of performance fibers for absorbent hygiene products. These fibers are
typically referred to as fluff fibers and are used as an absorbent medium in products such as disposable baby diapers,
feminine hygiene products, incontinence pads, convalescent bed pads, industrial towels and wipes and non-woven fabrics.

Sixty percent of Performance Fibers sales are exported, primarily to customers in Asia, Europe and Latin America.
Ninety-one percent of Performance Fibers sales are made directly by Rayonier personnel, with the remainder through
independent sales agents. We have long-term contracts with the world’s largest manufacturers of acetate-based products and
other key customers that extend into 2011 and represent nearly all of our high-value cellulose specialties production.

Wood Products

Our Wood Products business segment manufactures and sells dimension lumber. We operate three lumber manufacturing
facilities in the U.S. that produce Southern pine lumber, which is generally used for residential and industrial construction.
Located in Baxley, Swainsboro and Eatonton, GA, the mills have a combined annual capacity of approximately 390 million
board feet of lumber and 710,000 tons of wood chips. Lumber sales are primarily made by Rayonier personnel to customers in
the southeastern U.S. Approximately 70 percent of our lumber mills’ wood chip production is sold at market prices to our Jesup,
GA performance fibers facility. In 2007, these purchases represented approximately 13 percent of that facility’s total wood
consumption.
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Other

The primary business of our Other segment is trading logs, lumber and wood products. We operate domestic and export log
trading businesses in the northwest U.S., New Zealand, and Chile. All of the sales from our northwest U.S. and New Zealand
log trading operations are sourced externally. Our Chilean operations include the trading of logs and wood products. In the past,
this segment also included royalty income from coal mining activity on our timberlands in Lewis County, Washington.
Effective November 2006, TransAlta, the third party operator of the mine, ceased their operations in Lewis County; therefore,
subsequent periods will not include royalty income unless new minerals-related transactions are entered into by the Company.
In 2007, the Other segment included no sales from coal mining activity compared to $3.0 million in 2006.

In May 2007, the Company closed its wood products trading business, International Wood Products (IWP), headquartered
in Portland, Oregon. The closure did not have a material effect on the Company’s results of operations, financial condition or
cash flows.

Discontinued Operations and Dispositions

Discontinued operations include our MDF business sold in 2005. The Consolidated Statements of Income and
Comprehensive Income and the Consolidated Statements of Cash Flows and the related Notes have been reclassified to present
the results of these operations as discontinued operations.

Dispositions and other discontinued operations include our Port Angeles, WA performance fibers mill that was closed in
1997; our wholly-owned subsidiary, Southern Wood Piedmont Company (SWP), which ceased operations other than
environmental investigation and remediation activities in 1989; our Eastern Research Division (ERD), which ceased operations
in 1981; and other miscellaneous assets held for disposition. See Note 15 — Liabilities for Dispositions and Discontinued
Operations for additional information.

Foreign Sales and Operations

A large majority of our sales to foreign countries are denominated in U.S. dollars. Sales from non-U.S. operations
comprised approximately four percent of total 2007 sales. See Note 3 — Segment and Geographical Information for additional
information.

Intellectual Property

We own numerous patents, trade secrets and know-how, particularly relating to our Performance Fibers business. We
intend to continue to take such steps as are necessary to protect our intellectual property, including filing patent applications for
inventions that are deemed important to our business operations. Our U.S. patents generally have a duration of 20 years from the
date of filing.

Competition

Our U.S. timberlands are located in three major timber-growing regions (the northwest U.S., known as our Western region
and the northeast and the southern U.S., known as our Eastern region), where timber markets are fragmented. In the Western
region, The Campbell Group, Hancock Timber Resource Group, Green Diamond Resource Company, Weyerhaeuser, Longview
Fibre, Port Blakely Tree Farms, and Washington State (Department of Natural Resources) are significant competitors. Other
competition in the Western U.S. arises from log imports from Canada. In the Eastern region, we compete with Plum Creek
Timber Company, Weyerhaeuser, and Timber Investment Management Organizations (TIMOs) such as Timberstar and
Resource Management Services. In all markets, price is the principal method of competition.

In Performance Fibers, we market high purity, specialty cellulose fibers worldwide against strong competition from
domestic and foreign producers. Major competitors include Buckeye Technologies Inc., Borregaard, and Sappi Saiccor. Pricing,
product performance, and technical service are principal methods of competition. During 2005, Sappi Saiccor announced a
200,000 ton per year expansion at one of its cellulose specialty pulp mills in South Africa, and Sateri International announced
construction of a 360,000 ton per year cellulose specialty pulp mill in Bahia, Brazil. These projects are expected to result in
additional product in 2008. In 2008, Weyerhauser announced that it is negotiating the sale of its closed 155,000 metric ton
cellulose specialty pulp mill located in Cosmopolis, Washington. The aggregate impact of potential facility closures and new
market capacity is not expected to adversely affect the results of our Performance Fibers segment in 2008; however, these
market dynamics may impact our business in 2009 and beyond.
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Our Wood Products business competes with a number of lumber producers throughout the U.S. and Canada, but
particularly with sawmills throughout Georgia and Florida. Our Wood Products business represents less than one-half of one
percent of North American capacity.

Customers

In 2007, a group of customers under the common control of Eastman Chemical Company and its affiliates represented
approximately 22 percent of our Performance Fibers segment’s sales and 13 percent of consolidated sales. Two other customers
of the Performance Fibers segment comprised 16 percent and 13 percent of the segment’s sales. One customer represented 11
percent of our Timber segment’s sales. The loss of any of these customers could have a material adverse effect on these
segments’ results of operations.

Backlogged Orders

We do not consider backlog to be a significant indicator of the level of future Performance Fibers sales. We manufacture
our products based on existing orders as well as projections of future orders. Therefore, we believe that backlog information is
not material to understanding our overall business and should not be considered an indicator of our ability to achieve any
particular level of revenue.

Seasonality

Our Timber segment sales are generally lower in the third quarter due to greater availability of non-Rayonier timber during
the drier summer harvesting period, particularly in the western U.S. Our Wood Products segment may experience higher
seasonal demand in the second quarter when demand for new housing increases. Our Performance Fibers and Real Estate
segments’ results are normally not impacted by seasonal changes.

Environmental Matters

See Item 7 — Management’s Discussion and Analysis of Financial Condition and Results of Operations — Environmental
Regulation, Note 15 — Liabilities for Dispositions and Discontinued Operations, and Note 16 — Contingencies.

Raw Materials

The manufacture of our performance fibers products and lumber requires significant amounts of wood. Timber harvesting
can be restricted by stringent regulatory requirements, adverse weather conditions, legal challenges and pressure from various
environmental groups. The supply of timber is directly affected by price and demand fluctuations in wood products and pulp
and paper markets.

Our Performance Fibers and lumber mills obtain their logs through open market purchases made by our wood procurement
organization, which negotiates prices and volumes with independent third party suppliers who deliver to our facilities. In some
cases, we obtain logs through third party logging contractors who have purchased timber cutting rights from our timberlands in
Georgia and Florida (generally through a sealed bid process).

Performance Fibers manufacturing also requires significant amounts of fuel oil and natural gas. These raw materials are
subject to significant changes in prices and availability, which could adversely impact our future operating results. With the
increase in energy prices over the past few years, we initiated a number of capital projects to reduce fossil fuel consumption,
including a power boiler replacement at our Fernandina Beach, FL facility, which consumes primarily wood waste. We
continually pursue reductions in usage and costs of other key raw materials, supplies and contract services at our Performance
Fibers and lumber mills and do not foresee any material constraints in the near term from pricing or availability.

Research and Development

The research and development efforts of our Performance Fibers business are primarily directed at further developing
existing core products and technologies, improving the quality of cellulose fiber grades, absorbent materials and related
products, improving manufacturing efficiency and environmental controls, and reducing fossil fuel consumption.

The research and development activities of our timber operations include genetic tree improvement and applied
silvicultural programs to identify management practices that will improve financial returns from our timber assets.

Our research and development expenditures were approximately $5 million in 2007 and $6 million in both 2006 and 2005.
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Employee Relations

We currently employ approximately 2,000 people, of whom approximately 1,900 are in the United States. Approximately
900 of our hourly Performance Fibers employees are covered by collective bargaining agreements. The majority of our hourly
employees are represented by one of several labor unions. We believe relations with our employees are satisfactory.

In August and December 2001, collective bargaining agreements covering approximately 700 hourly employees at our
Jesup mill were extended through June 30, 2008. We expect to begin contract negotiations with the Jesup mill’s unions during
the second quarter of 2008. While we expect to reach agreement with our Jesup unions on a new collective bargaining
agreement, a failure to do so together with any significant labor disruption could have a material adverse affect on our
operations and financial results. In December of 2005, two labor unions representing approximately 230 hourly employees at
our Fernandina mill approved a four-year contract, which expires on April 30, 2010. There were no changes to our labor
contracts in 2007.

Sustainable Forestry

While it is our objective to maximize future wood supply through forest management programs that increase timberland
productivity, we have a longstanding commitment to meet the highest levels of forest stewardship and to promote sustainable
forestry practices throughout the industry. We subscribe to the SFI program, a comprehensive system of environmental
principles, objectives and performance measures that combines the perpetual growing and harvesting of trees with the protection
of wildlife, plants, soil and water quality. Most of our U.S. timberlands and wood procurement practices have been audited and
certified by an independent third party under the SFI program. The properties in New York, Oklahoma, and Texas that were
purchased in 2006 were audited and certified by an independent third party under the SFI program during 2007. This
independent certification verifies that we meet strict requirements for growing and harvesting trees in an environmentally
responsible manner that protects natural resources, renews forests, ensures sustainable harvest levels, creates biological
diversity, and enhances wildlife protection. In addition, our New Zealand JV participates in various environmental initiatives
such as the Forest Owners Association, the New Zealand Forest Accord and the Forest Stewardship Council.

Availability of Reports and Other Information

Our annual reports on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K, proxy statements and
amendments to those reports filed or furnished pursuant to Sections 13(a) or 14 of the Securities Exchange Act of 1934 are
made available to the public free of charge in the Investor Relations section of our website (www.rayonier.com), shortly after
we electronically file such material with, or furnish them to, the SEC. Our corporate governance guidelines and charters of all
Committees of our Board of Directors are also available on our website. These documents are also available in print, free of
charge, to any investor upon request to: Investor Relations Department, Rayonier Inc., 50 North Laura Street, Jacksonville,
Florida 32202.

Item 1A. RISK FACTORS

Our operations are subject to a number of risks, including those listed below. When considering an investment in our
securities, you should carefully read and consider these risks, together with all other information in this report. If any of the
events described in the following risk factors actually occur, our business, financial condition or operating results, as well as
the market price of our securities, could be materially adversely affected.

Business and Operating Risks

The cyclical nature of our businesses could adversely affect our results of operations.

Our financial performance is affected by the cyclical nature of the forest products and real estate industries. The
markets for timber, real estate, performance fibers and wood products are influenced by a variety of factors beyond our
control. For example, the demand for real estate can be affected by changes in interest rates, local economic conditions,
new housing starts, population growth and demographics. The demand for sawtimber is primarily affected by the level of
new residential and commercial construction activity. The supply of timber and logs has historically increased during
favorable pricing environments, which then causes downward pressure on prices.
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The forest products and real estate industries are highly competitive.

Many of our competitors in the forest products businesses have substantially greater financial and operating resources
and own more timberlands than we do. Some of our forest products competitors may also be lower-cost producers in some
of the businesses in which we operate. In addition, wood products are subject to significant competition from a variety of
non-wood and engineered wood products. We are also subject to competition from various forest products, including logs,
imported from foreign countries to the United States as well as to the export markets served by us. To the extent there is a
significant increase in competitive pressures from substitute products or other domestic or foreign suppliers, our business
could be adversely affected. With respect to our real estate business, we are continuing the transition from a bulk land
seller to engaging in value-added real estate development activities, including obtaining entitlements and entering into joint
venture, participation and other development-related arrangements. Many of our competitors in this segment have greater
experience in real estate entitlement and development than we do.

Changes in energy and raw materials prices could impact our operating results and financial condition.

Energy and raw material costs, such as oil, natural gas, wood, and chemicals are a significant operating expense,
particularly for the Performance Fibers and Wood Products businesses. The prices of raw materials and energy can be
volatile and are susceptible to rapid and substantial increases due to factors beyond our control such as changing economic
conditions, political unrest, instability in energy-producing nations, and supply and demand considerations. For example,
oil and natural gas costs have increased substantially in recent years and we have experienced, at times, a limited
availability of hardwood which has resulted in increased production costs for some Performance Fibers products. Increases
in production costs could have a material adverse effect on our business, financial condition and results of operations.

Changes in global economic conditions, market trends and world events could impact customer demand.

The global reach of our business, particularly the Performance Fibers business and our interest in the New Zealand
JV, causes us to be subject to unexpected, uncontrollable and rapidly changing events and circumstances in addition to
those experienced in the U.S. Adverse changes in the following factors, among others, could have a negative impact on our
business and results of operations:

• effects of exposure to currencies other than the United States dollar;

• regulatory, social, political, labor or economic conditions in a specific country or region; and,

• trade protection laws, policies and measures and other regulatory requirements affecting trade and investment,
including loss or modification of exemptions for taxes and tariffs, and import and export licensing requirements.

The impacts of climate initiatives, at the international, federal and state levels, are uncertain at this time.

Currently, there are numerous international, federal and state-level initiatives and proposals relating to addressing the
effects of global climate change. Within the U.S., most of these proposals would regulate and/or tax, in one fashion or
another, the production of carbon dioxide and other so-called “greenhouse gases.” It is likely that future legislative and
regulatory activity in this area will impact Rayonier, but it is unclear at this time whether such impact will be, in the
aggregate, positive or negative. For example, while Rayonier’s Performance Fibers mills produce greenhouses gases and
utilize fossil fuels, our extensive timber holdings and the biomass they produce may provide opportunities for us to benefit
from new legislation and regulation. We continue to monitor political and regulatory developments in this area, but their
overall impact on Rayonier is uncertain at this time.

Our businesses are subject to extensive environmental laws and regulations that may restrict or adversely impact our
ability to conduct our business.

If regulatory and environmental permits are delayed, restricted or rejected, a variety of our operations could be
adversely affected. In connection with a variety of operations on our properties, we are required to seek permission from
government agencies in the states and countries in which we operate to perform certain activities. Any of these agencies
could delay review of, or reject, any of our filings. In our Timber business, any delay associated with a filing could result in
a delay or restriction in replanting, thinning, insect control, fire control or harvesting, any of which could have an adverse
effect on our operating results. For example, in Washington State, we are required to file a Forest Practice Application for
each unit of timberland to be harvested. These applications may be denied, conditioned or restricted by the regulatory
agency or appealed by other parties, including citizen groups. Appeals or actions of the regulatory agencies could delay or
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restrict timber harvest activities pursuant to these permits. Delays or harvest restrictions on a significant number of
applications could have an adverse effect on our operating results. In our Performance Fibers and Wood Products
businesses, many modifications and capital projects at our manufacturing facilities require an environmental permit, or an
amendment to an existing permit. Delays in obtaining these permits could have an adverse effect on our results of
operations.

Environmental groups and interested individuals may seek to delay or prevent a variety of operations. We expect that
environmental groups and interested individuals will intervene with increasing frequency in the regulatory processes in the
states and countries where we own, lease or manage timberlands, and operate mills. For example, in Washington State,
environmental groups and interested individuals may appeal individual forest practice applications or file petitions with the
Forest Practices Board to challenge the regulations under which forest practices are approved. These and other challenges
could materially delay or prevent operations on our properties. Delays or restrictions due to the intervention of
environmental groups or interested individuals could adversely affect our operating results. In addition to intervention in
regulatory proceedings, interested groups and individuals may file or threaten to file lawsuits that seek to prevent us from
obtaining permits or implementing capital improvements or pursuing operating plans. Any lawsuit or even a threatened
lawsuit could delay harvesting on our timberlands or impact our ability to invest in our mills. Among the remedies that
could be enforced in a lawsuit is a judgment preventing or restricting harvesting on a portion of our timberlands, or
adversely affecting the projected operating benefits or cost of capital projects at our mills.

The impact of existing regulatory restrictions on future harvesting activities may be significant. Federal, state and
local laws and regulations, as well as those of other countries, which are intended to protect threatened and endangered
species, as well as waterways and wetlands, limit and may prevent timber harvesting, road building and other activities on
our timberlands. The threatened and endangered species restrictions apply to activities that would adversely impact a
protected species or significantly degrade its habitat. The size of the area subject to restriction will vary depending on the
protected species at issue, the time of year and other factors, but can range from less than one to several thousand acres. A
number of species that naturally live on or near our timberlands, including the northern spotted owl, marbled murrelet, bald
eagle, several species of salmon and trout in the Northwest, and the red cockaded woodpecker, bald eagle, wood stork, red
hill salamander, and flatwoods salamander in the Southeast, are protected under the Federal Endangered Species Act or
similar state laws. As we gain additional information regarding the presence of threatened or endangered species on our
timberlands, or if other regulations, such as those that require buffers to protect water bodies, become more restrictive, the
amount of our timberlands subject to harvest restrictions could increase.

Our manufacturing operations, and in particular our Performance Fibers and Wood Products mills, are subject to
stringent environmental laws and regulations concerning air emissions, wastewater discharge, water usage and waste
handling and disposal. Many of our operations are subject to stringent environmental laws and regulations and permits
which contain conditions that govern how we operate our facilities and, in many cases, how much product we can produce.
These laws, regulations and permits, now and in the future, may restrict our current production and limit our ability to
increase production, and impose significant costs on our operations with respect to environmental compliance. It is
expected that, overall, these costs will likely increase over time as environmental laws, regulations and permit conditions
become more stringent, and as the expectations of the communities in which we operate become more demanding.

We currently own or may acquire properties which may require environmental remediation or otherwise be subject to
environmental and other liabilities. We currently own, or formerly operated, manufacturing facilities and discontinued
operations, or may acquire timberlands and other properties, which are subject to environmental liabilities, such as
remediation of hazardous material contamination and other existing or potential liabilities. The cost of investigation and
remediation of contaminated properties could increase operating costs and adversely affect financial results. Although we
believe we have adequate liabilities for the investigation and remediation of our current properties, there can be no
assurance that actual expenditures will not exceed our expectations, or that other unknown liabilities will not be discovered
in the future.

Environmental laws and regulations are constantly changing, and are generally becoming more restrictive. Laws,
regulations and related judicial decisions and administrative interpretations affecting our business are subject to change and
new laws and regulations that may affect our business are frequently enacted. These changes may adversely affect our
ability to harvest and sell timber, operate our manufacturing facilities and/or develop real estate. These laws and
regulations may relate to, among other things, the protection of timberlands, endangered species, timber harvesting
practices, recreation and aesthetics, protection and restoration of natural resources, air and water quality, and remedial
standards for contaminated property and groundwater. Over time, the complexity and stringency of these laws and
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regulations have increased markedly and the enforcement of these laws and regulations has intensified. We believe that
these laws and regulations will continue to become more restrictive and over time could adversely affect our operating
results.

Entitlement and development of real estate entails a lengthy, uncertain and costly approval process.

Entitlement and development of real estate entails extensive approval processes involving multiple regulatory
jurisdictions. It is common for a project to require various approvals, permits and consents from federal, state and local
governing and regulatory bodies. For example, in Florida, real estate projects must generally comply with the provisions of
the Local Government Comprehensive Planning and Land Development Regulation Act (the “Growth Management Act”)
and local land use and development regulations. In addition, in Florida, development projects that exceed certain specified
regulatory thresholds require approval of a comprehensive Development of Regional Impact (DRI) application.
Compliance with the Growth Management Act, local land development regulations and the DRI process is usually lengthy
and costly and significant conditions can be imposed on a developer with respect to a particular project. In addition,
development of properties containing delineated wetlands may require one or more permits from the federal government.
Any of these issues can materially affect the cost and timing of our real estate development activities.

The real estate entitlement and development process is frequently a political one, which involves uncertainty and often
extensive negotiation and concessions in order to secure the necessary approvals and permits. A significant amount of our
development property is located in counties in which local governments face challenging issues relating to growth and
development, including zoning and future land use, public services, infrastructure and funding for same, and the
requirements of state law, especially in the case of Florida under the Growth Management Act and DRI process. In
addition, anti-development groups are active, especially in Florida, in seeking legislation and other anti-growth limitations
on real estate entitlement and development activities.

Issues affecting real estate development also include the availability of potable water for new development projects.
For example, in Georgia, the Legislature recently enacted the Comprehensive Statewide Watershed Management Planning
Act (the “Watershed Management Act”), which, among other things, created a governmental entity called the Georgia
Water Council which was charged with preparing a comprehensive water management plan for the state and presenting it
to the Georgia Legislature for adoption in 2008. It is unclear at this time how the plan will affect the cost and timing of real
estate development along the I-95 coastal corridor in southern Georgia, where the Company has significant real estate
holdings.

Changes in the interpretation or enforcement of these laws, the enactment of new laws regarding the use and
development of real estate, changes in the political composition of state and local governmental bodies, and the
identification of new facts regarding our properties could lead to new or greater costs, delays and liabilities that could
materially adversely affect our business, profitability or financial condition.

Changes in demand for our real estate and delays in the timing of real estate transactions may affect our revenues and
operating results.

A number of factors, including changes in demographics, tightening of credit, and a slowing of commercial or
residential real estate development, particularly along the I-95 coastal corridor in Florida and Georgia, could reduce the
demand for such properties and negatively affect our results of operations.

In addition, there are inherent uncertainties in the timing of real estate transactions that could adversely affect our
operating results. Delays in the completion of transactions or the termination of potential transactions can be caused by
factors beyond our control. These events have in the past and may in the future adversely affect our operating results.

Our joint venture partners may have interests that differ from ours and may take actions that adversely affect us.

We participate in a joint venture in New Zealand, and may enter into other joint venture projects; for example, as part
of our real estate development strategy. A joint venture involves potential risks such as:

• not having voting control over the joint venture;

• the venture partner at any time may have economic or business interests or goals that are inconsistent with ours;
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• the venture partner may take actions contrary to our instructions or requests, or contrary to our policies or
objectives with respect to the investment; and,

• the venture partner could experience financial difficulties.

Actions by our venture partners may subject property owned by the joint venture to liabilities greater than those
contemplated by the joint venture agreement or have other adverse consequences.

We may be unsuccessful in carrying out our acquisition strategy.

We have pursued, and intend to continue to pursue, acquisitions of strategic timberland and real estate properties. Our
timberland and real estate acquisitions may not perform in accordance with our expectations. We anticipate financing any
such acquisitions through cash from operations, borrowings under our credit facilities, proceeds from equity or debt
offerings or proceeds from asset dispositions, or any combination thereof. The failure to identify and complete acquisitions
of suitable timberland and real estate properties, and the failure of any acquisitions to perform to our expectations, could
adversely affect our operating results.

Our failure to maintain satisfactory labor relations could have a material adverse effect on our business.

Approximately 45 percent of our work force is unionized. These workers are almost exclusively in our Performance
Fibers business. As a result, we are required to negotiate the wages, benefits and other terms with many of our employees
collectively. Our financial results could be adversely affected if labor negotiations were to restrict the efficiency of our
operations. In addition, our inability to negotiate acceptable contracts with any of these unions as existing agreements
expire could result in strikes or work stoppages by the affected workers. If the unionized employees were to engage in a
strike or other work stoppage, or other employees were to become unionized, we could experience a significant disruption
of our operations, which could have a material adverse effect on our business, results of operations and financial condition.

Weather and other natural conditions may limit our timber harvest and sales.

Weather conditions, timber growth cycles and restrictions on access may limit harvesting of our timberlands, as may
other factors, including damage by fire, insect infestation, disease, prolonged drought and natural disasters such as wind
storms and hurricanes.

We do not insure against losses of timber from any causes, including fire.

The volume and value of timber that can be harvested from our timberlands may be reduced by fire, insect infestation,
severe weather, disease, natural disasters, and other causes beyond our control. A reduction in our timber inventory could
adversely affect our financial results and cash flows. As is typical in the industry, we do not maintain insurance for any loss
to our timber, including losses due to these causes.

A significant portion of the timberland that we own, lease or manage is concentrated in limited geographic areas.

We own, lease or manage approximately 2.5 million acres of timberland and real estate located primarily in the United
States and New Zealand. Approximately 1.8 million acres are located in Alabama, Arkansas, Florida, Georgia, Louisiana,
New York, Oklahoma and Texas. Accordingly, if the level of production from these forests substantially declines, or if the
demand for timber in those regions declines, it could have a material adverse effect on our overall production levels and
our revenues.

We are dependent upon attracting and retaining key personnel.

We believe that our success depends, to a significant extent, upon our ability to attract and retain key senior
management and operations management personnel. Our failure to recruit and retain these key personnel could adversely
affect our financial condition or results of operations.

Market interest rates may influence the price of our common shares.

One of the factors that may influence the price of our common shares is our annual dividend yield as compared to
yields on other financial instruments. Thus, an increase in market interest rates will result in higher yields on other
financial instruments, which could adversely affect the price of our common shares.
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We have a significant amount of debt and the capacity to incur significant additional debt.

As of December 31, 2007, we had $750 million of debt outstanding. See Item 7—Management’s Discussion and
Analysis of Financial Condition and Results of Operations—Contractual Financial Obligations and Off-Balance Sheet
Arrangements for the payment schedule of our long-term debt obligations. We expect that existing cash, cash equivalents,
marketable securities, cash provided from operations, and our bank credit facilities will be sufficient to meet ongoing cash
requirements. Moreover, we have the borrowing capacity to incur significant additional debt and may do so if we enter into
one or more strategic, merger, acquisition or other corporate or investment opportunities, or otherwise invest capital in one
or more of our businesses. However, failure to generate sufficient cash as our debt becomes due, or to renew credit lines
prior to their expiration, may adversely affect our business, financial condition, operating results, and cash flow.

REIT and Tax-Related Risks

If we fail to qualify as a REIT or fail to remain qualified as a REIT, we will have reduced funds available for
distribution to our shareholders because our timber-related income will be subject to taxation.

We intend to operate in accordance with REIT requirements pursuant to the Internal Revenue Code of 1986, as
amended (the “Code”). For example, as a REIT, we generally will not pay corporate-level tax on income we distribute to
our shareholders (other than the income of TRS) as long as we distribute at least 90 percent of our REIT taxable income
(determined without regard to the dividends paid deduction and by excluding net capital gains). Qualification as a REIT
involves the application of highly technical and complex provisions of the Code, which are subject to change, perhaps
retroactively, and which are not entirely within our control. We cannot assure that we will qualify as a REIT or be able to
remain so qualified or that new legislation, U.S. Treasury regulations, administrative interpretations or court decisions will
not significantly affect our ability to qualify as a REIT or the federal income tax consequences of such qualification.

If in any taxable year we fail to qualify as a REIT, we will suffer the following negative results:

• we will not be allowed a deduction for dividends paid to shareholders in computing our taxable income; and,

• we will be subject to federal income tax on our REIT taxable income.

In addition, we will be disqualified from treatment as a REIT for the four taxable years following the year during
which the qualification was lost, unless we are entitled to relief under certain provisions of the Code. As a result, our net
income and the cash available for distribution to our shareholders could be reduced for up to five years or longer.

If we fail to qualify as a REIT, we may need to borrow funds or liquidate some investments or assets to pay the
additional tax liability. Accordingly, cash available for distribution to our shareholders would be reduced.

The extent of our use of taxable REIT subsidiaries may affect the price of our common shares relative to the share price
of other REITs.

We conduct a portion of our business activities through one or more taxable REIT subsidiaries. Our use of taxable
REIT subsidiaries enables us to engage in non-REIT qualifying business activities such as the production and sale of
performance fibers and wood products, real estate development, sales and development of HBU property and timberlands
(as a dealer) and sales of logs. Taxable REIT subsidiaries are subject to corporate-level tax. Therefore, we pay income
taxes on the income generated by our taxable REIT subsidiaries. Under the Code, no more than 20 percent of the value of
the gross assets of a REIT may be represented by securities of one or more taxable REIT subsidiaries. This limitation may
affect our ability to increase the size of our taxable REIT subsidiaries’ operations. Furthermore, our use of taxable REIT
subsidiaries may cause the market to value our common shares differently than the shares of other REITs, which may not
use taxable REIT subsidiaries as extensively as we use them.

Lack of shareholder ownership and transfer restrictions in our articles of incorporation may affect our ability to qualify
as a REIT.

In order to qualify as a REIT, an entity cannot have five or fewer individuals who own, directly or indirectly after
applying attribution of ownership rules, 50 percent or more of its outstanding voting shares during the last six months in
each calendar year. Although it is not required by law or the REIT provisions of the Code, almost all REITs have adopted
ownership and transfer restrictions in their articles of incorporation or organizational documents which seek to assure
compliance with that rule. While we are not in violation of the ownership rules, we do not have, nor do we have any
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current plans to adopt, share ownership and transfer restrictions. As such, the possibility exists that five or fewer
individuals could acquire 50 percent or more of our outstanding voting shares, which could result in our disqualification as
a REIT.

We may be limited in our ability to fund distributions using cash generated through our taxable REIT subsidiaries.

The ability for the REIT to receive dividends from taxable REIT subsidiaries is limited by the rules with which we
must comply to maintain our status as a REIT. In particular, at least 75 percent of gross income for each taxable year as a
REIT must be derived from passive real estate sources including sales of our standing timber and other types of qualifying
real estate income and no more than 25 percent of our gross income may consist of dividends from our taxable REIT
subsidiaries and other non-qualifying income.

This limitation on our ability to receive dividends from our taxable REIT subsidiaries may impact our ability to fund
distributions to stockholders using cash flows from our taxable REIT subsidiaries. The net income of our taxable REIT
subsidiaries is not required to be distributed, and income that is not distributed will not be subject to the 90 percent income
distribution requirement.

Certain of our business activities are potentially subject to prohibited transactions tax.

As a REIT, we will be subject to a 100 percent tax on any net income from “prohibited transactions.” In general,
prohibited transactions are sales or other dispositions of property to customers in the ordinary course of business. Sales of
performance fibers and wood products which we produce and sales of logs constitute prohibited transactions. In addition,
sales of timberlands or other real estate (as a dealer) and certain development activities relating to real estate could, in
certain circumstances, constitute prohibited transactions.

We intend to avoid the 100 percent prohibited transactions tax by conducting activities that would otherwise be
prohibited transactions through one or more taxable REIT subsidiaries. We may not, however, always be able to identify
timberland properties that will become part of our “dealer” real estate sales business. Therefore, if we sell timberlands
which we incorrectly identify as property not held for sale to customers in the ordinary course of business or which
subsequently become properties held for sale to customers in the ordinary course of business, we face the potential of being
subject to the 100 percent prohibited transactions tax.

We may have adjustments to deferred and contingent tax liabilities.

The IRS may assert liabilities against us for corporate income taxes for taxable years prior to the time we qualified as
a REIT, in which case we will owe these taxes plus interest and penalties, if any. Moreover, any increase in taxable income
for those years will result in an increase in accumulated earnings and profits, or E&P, which could cause us to pay an
additional taxable distribution to our then-existing shareholders within 90 days of the relevant determination.

Our cash dividends are not guaranteed and may fluctuate.

Generally, REITs are required to distribute 90 percent of their taxable income. However, REITs are required to
distribute only their ordinary taxable income and not their net capital gains income. Accordingly, we do not believe that we
are required to distribute material amounts of cash since substantially all of our taxable income is treated as capital gains
income. Our Board of Directors, in its sole discretion, determines the amount of quarterly dividends to be provided to our
stockholders based on consideration of a number of factors. These include, but are not limited to, our results of operations,
cash flow and capital requirements, economic conditions, tax considerations, borrowing capacity and other factors,
including debt covenant restrictions that may impose limitations on cash payments, future acquisitions and divestitures,
harvest levels, changes in the price and demand for our products and general market demand for timberlands including
those timberland properties that have higher and better uses. Consequently, our dividend levels may fluctuate.

We may not be able to complete desired like-kind exchange transactions for property we sell.

When we sell property, we generally seek to match these sales with the acquisition of suitable replacement real estate.
This allows us “like-kind exchange” treatment for these transactions under section 1031 and related regulations of the
Code. This matching of sales and purchases provides us with significant tax benefits, most importantly the deferral of any
gain on the property sold until ultimate disposition of the replacement property. While we attempt to complete like-kind
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exchanges wherever practical, we will not be able to do so in all instances due to various factors, including the lack of
availability of suitable replacement property on acceptable terms, inability to complete a qualifying like-kind exchange
transaction within the time frames required by the Code and if we incorrectly identify real estate as property not held for
sale to customers in the ordinary course of business or which subsequently becomes real estate held for sale to customers in
the ordinary course of business. The inability to obtain like-kind exchange treatment would result in the payment of taxes
with respect to the property sold, and a corresponding reduction in earnings and cash available for distribution to
shareholders as dividends.

Item 1B. UNRESOLVED STAFF COMMENTS

None.

14



Item 2. PROPERTIES

The following table details the significant properties we own, lease, or manage:

Segment Location Total Acres Fee-Owned Acres
Long-Term
Leased Acres Managed Acres

Timber . . . . . . . . . . . . . . . . . . Eastern U.S. 1,791,890 1,506,743 285,147 —
Western U.S. 370,144 369,720 424 —
New Zealand * 343,459 — — 343,459

Total Timber Acres 2,505,493 1,876,463 285,571 343,459
Real Estate . . . . . . . . . . . . . . . Southeastern U.S. 38,945 38,945 — —

SWP 864 864 — —

Total Timberland and Real Estate Acres 2,545,302 1,916,272 285,571 343,459

Capacity/Function Owned/Leased

Performance Fibers . . . . . . . Jesup, Georgia 590,000 metric tons of pulp Owned
Fernandina Beach, Florida 150,000 metric tons of pulp Owned
Jesup, Georgia Research Facility Owned

Wood Products ** . . . . . . . . Baxley, Georgia 180 million board feet of lumber Owned
Swainsboro, Georgia 120 million board feet of lumber Owned
Eatonton, Georgia 90 million board feet of lumber Owned

Wood Fiber Facilities . . . . . Offerman, Georgia 650,000 short green tons of wood chips Owned
Eastman, Georgia 350,000 short green tons of wood chips Owned
Barnesville, Georgia 350,000 short green tons of wood chips Owned
Jarrat, Virginia 250,000 short green tons of wood chips Owned

Corporate and Other . . . . . . Jacksonville, Florida Corporate Headquarters Leased

* Acres under Rayonier management, owned by the New Zealand JV (Rayonier owns a 40 percent interest).
** These locations also have a combined annual production capacity of approximately 710,000 short green tons of wood

chips.

Our manufacturing facilities are maintained through ongoing capital investments, regular maintenance and equipment
upgrades. During 2007, our manufacturing facilities produced at planned capacity levels for most of the year. In the fourth
quarter, both performance fibers mills had unplanned downtime due to operational issues.

Item 3. LEGAL PROCEEDINGS

We are engaged in various legal actions, including certain environmental proceedings that are discussed more fully in Note
15 — Liabilities for Dispositions and Discontinued Operations and Note 16 — Contingencies.

The Company has been named as a defendant in various other lawsuits and claims arising in the normal course of business.
While we have procured reasonable and customary insurance covering risks normally occurring in connection with our
businesses, we have in certain cases retained some risk through the operation of self-insurance, primarily in the areas of workers
compensation, property insurance, and general liability. In our opinion, these other lawsuits and claims, either individually or in
the aggregate, are not expected to have a material effect on our financial position, results of operations, or cash flow.

Item 4. SUBMISSION OF MATTERS TO A VOTE OF SECURITY HOLDERS

No matter was submitted to a vote of security holders of Rayonier during the fourth quarter of 2007.

Item 4A. EXECUTIVE OFFICERS OF RAYONIER

Lee M. Thomas, 63, Chairman, President and Chief Executive Officer—Mr. Thomas joined Rayonier in 2006 as a
Director and was named President and Chief Executive Officer on March 1, 2007 and to his current position effective July 1,
2007. Prior to joining Rayonier, Mr. Thomas served as President of Georgia-Pacific Corporation (a global manufacturer and
marketer of tissue, packaging, paper, building products and related chemicals), beginning in September 2002, and as its Chief
Operating Officer, beginning in March 2003, until his retirement in December 2005. Prior to becoming President and Chief
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Operating Officer, Mr. Thomas served in a number of management positions with Georgia-Pacific, including President-Building
Products and Distribution from March 2002 until September 2002, Executive Vice President—Consumer Products from August
2000 until March 2002 and Executive Vice President-Paper and Chemicals from December 1997 until August 2000.
Mr. Thomas previously served as Chairman and Chief Executive Officer of Law Companies Environmental Group Inc.,
Administrator of the U.S. Environmental Protection Agency, Executive Deputy Director of the Federal Emergency Management
Agency and Director of the Division of Public Safety Programs – Office of the Governor of South Carolina. Mr. Thomas serves
on the boards of Airgas Inc. and Regal Entertainment Group, the Federal Reserve Bank of Atlanta, the World Resource Institute,
the Alliance for Climate Protection, Resolve, United Way of Northeast Florida, and the Jacksonville Chamber of Commerce. He
holds a bachelor’s degree from the University of the South and a M.Ed. from the University of South Carolina.

Paul G. Boynton, 43, Senior Vice President, Performance Fibers and Wood Resources—Mr. Boynton joined Rayonier in
1999 as Director, Specialty Pulp Marketing and Sales. He was elected Vice President, Performance Fibers Marketing and Sales
in October 1999, Vice President, Performance Fibers in January 2002, Senior Vice President, Performance Fibers effective July
2002 and to his current position effective January 2008. Prior to joining Rayonier, he held positions with 3M Corporation from
1990 to 1999, most recently as Global Brand Manager, 3M Home Care Division (global manufacturer and marketer of cleaning
tool products). He holds a B.S. in Mechanical Engineering from Iowa State University, an M.B.A. from the University of Iowa,
and graduated from the Harvard University Graduate School of Business Advanced Management Program.

Timothy H. Brannon, 60, Senior Vice President, Forest Resources—Mr. Brannon joined Rayonier in 1972 at its Southern
Wood Piedmont subsidiary (SWP). He was named Vice President and Chief Operating Officer of SWP in 1983 and President in
1992. Mr. Brannon was elected Rayonier’s Vice President and Director, Performance Fibers Marketing and Sales in 1994, Vice
President, Asia Pacific and Managing Director, Rayonier New Zealand in 1998 and to his current position effective March 2002.
He holds a B.A. in Psychology from Tulane University and graduated from the Harvard University Graduate School of Business
Advanced Management Program.

W. Edwin Frazier, III, 50, Senior Vice President and Chief Administrative Officer and Corporate Secretary—Mr. Frazier
joined Rayonier in 1999 as Assistant General Counsel, was promoted to Associate General Counsel in 2000 and elected
Corporate Secretary in 2001. Mr. Frazier was named Vice President Governance and Corporate Secretary in 2003, Senior Vice
President, Administration and Corporate Secretary in July 2004 and was promoted to his current position in January 2008. From
1991 to 1999, Mr. Frazier was with the legal department of Georgia-Pacific Corporation, last serving as Chief Counsel –
Corporate. Prior to that, he practiced corporate law with Troutman Sanders in Atlanta. Mr. Frazier holds a B.S. in Business
Administration from the University of Tennessee, a J.D. from Emory University and graduated from the Harvard University
Graduate School of Business Advanced Management Program.

Carl E. Kraus, 60, Senior Vice President, Finance and Acting President of TerraPointe LLC—Mr. Kraus joined Rayonier
in 2005, was named Senior Vice President, Finance and Chief Investment Officer of TerraPointe LLC in October 2005 and was
elected to his current position in July 2007. Prior to joining Rayonier, he served as Senior Vice President, Chief Financial and
Investment Officer and Treasurer of Kramont Realty Trust (a shopping center REIT) from 2002 until it was acquired in 2005
and as Chief Financial Officer for Philips International Realty Corp. (a shopping center REIT) from 1999 to 2002. Mr. Kraus
graduated from Temple University and is a Certified Public Accountant.

Charles Margiotta, 55, Senior Vice President, Business Development and President of TerraPointe Services
Inc.—Mr. Margiotta joined Rayonier in 1976, was named Managing Director, Rayonier New Zealand in 1992, Vice President,
Forest & Wood Products in 1997, Vice President, Corporate Development & Strategic Planning in 1998, Senior Vice President,
Business Development and President of TerraPointe LLC in May 2005 and was elected to his current position in July 2007.
Mr. Margiotta holds a B.B.A. from Pace University and graduated from the Harvard University Graduate School of Business
Advanced Management Program.

Hans E. Vanden Noort, 49, Senior Vice President and Chief Financial Officer—Mr. Vanden Noort joined Rayonier as
Corporate Controller in 2001, elected Senior Vice President and Chief Accounting Officer effective August 2005 and was
elected to his current position in July 2007. Prior to joining Rayonier, he held a number of senior management positions with
Baker Process, a division of Baker Hughes, Inc. (manufacturer of oilfield service equipment and supplies), most recently as
Vice President of Finance and Administration. Prior to that, he was with the public accounting firm of Ernst & Young.
Mr. Vanden Noort holds a B.B.A. in Accounting from the University of Cincinnati, an M.B.A. from the University of Michigan
and is a Certified Public Accountant.
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Michael R. Herman, 45, Vice President, General Counsel and Assistant Secretary—Mr. Herman joined Rayonier in 2003
as Vice President and General Counsel and was elected to his current position in October 2003. Prior to joining Rayonier, he
served as Vice President and General Counsel of GenTek Inc. (a publicly-traded global manufacturing conglomerate) and in
other positions in GenTek’s legal department from 1992 to August 2003. Mr. Herman was previously counsel to IBM’s
Integrated Systems Solutions Corporation and an associate with the law firm of Shearman & Sterling. He holds a B.A. in
Economics and English from Binghamton University and a J.D. from St. John’s University School of Law.

Joseph L. Iannotti, 48, Vice President and Corporate Controller—Mr. Iannotti joined Rayonier in April 2001 as Assistant
Controller, Financial Reporting. Prior to joining Rayonier, Mr. Iannotti was with Bowater Incorporated for 13 years, the last
eight as Director, Corporate Accounting and Reporting. Prior to that, he was an Audit Associate with PricewaterhouseCoopers
in Stamford, CT. Mr. Iannotti is a Certified Public Accountant, holds a B.S. in Accounting from Sacred Heart University and a
Master of Finance from Fairfield University.
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PART II

Item 5. MARKET FOR THE REGISTRANT’S COMMON EQUITY AND RELATED STOCKHOLDERMATTERS
AND ISSUER PURCHASES OF EQUITY SECURITIES

Market Prices of our Common Shares; Dividends

The table below reflects the range of market prices of our Common Shares as reported in the consolidated transaction
reporting system of the New York Stock Exchange, the only exchange on which our shares are listed, under the trading symbol
RYN.

High Low Dividends

2007
Fourth Quarter . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $49.16 $42.46 $0.50
Third Quarter . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $49.55 $38.17 $0.50
Second Quarter . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $45.77 $42.35 $0.47
First Quarter . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $46.31 $39.83 $0.47

2006
Fourth Quarter . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $42.19 $37.68 $0.47
Third Quarter . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $40.78 $36.45 $0.47
Second Quarter . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $47.50 $36.15 $0.47
First Quarter . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $46.07 $39.70 $0.47

For information about covenants for our credit facility that could restrict our ability to pay cash dividends in the future, see
Item 7 — Management’s Discussion and Analysis of Financial Condition and Results of Operations — Liquidity and Capital
Resources — Liquidity Facilities.

On February 26, 2008, the Company announced a first quarter dividend of 50 cents per share payable March 31, 2008, to
shareholders of record on March 10, 2008.

There were approximately 10,923 shareholders of record of our Common Shares on February 20, 2008.

Sales of Unregistered Securities

Periodically, we issue shares of our common stock to each of our non-management directors as part of their compensation.
These shares are not registered and must be sold in reliance on an exemption from the Securities Act of 1933.

Issuer Repurchases

In 1996, we began a Common Share repurchase program to minimize the dilutive effect on earnings per share of our
employee incentive stock plans. This program limits the number of shares that may be purchased each year to the greater of 1.5
percent of outstanding shares at the beginning of the year or the number of incentive shares issued to employees during the year.
In October 2000 and July 2003, our Board of Directors authorized the purchase of additional shares totaling 1.4 million. These
shares were authorized separately from the 1.5 percent of outstanding shares anti-dilutive program, neither of which have
expiration dates. No shares under these repurchase plans were repurchased in 2007 or 2006. Below is a summary of shares
authorized for repurchase at December 31, 2007, 2006 and 2005:

2007 2006 2005

Shares authorized for repurchase . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2,476,089 2,444,227 2,066,763

The following table provides information with respect to share repurchases by the Company during the fiscal fourth quarter
of 2007:

Fiscal Month

Total
Number of
Shares

Purchased

Average
Price

Paid per
Share

Total Number of Shares
Purchased as Part of
Publicly Announced
Plans or Programs

Maximum Number (or
Approximate Dollar
Value) of Shares
that May Yet be

Purchased Under the
Plans or Programs

October 1, 2007 to October 31, 2007 . . . . . . . . . . . . . . . . . . . . . — $ — — —
November 1, 2007 to November 30, 2007 . . . . . . . . . . . . . . . . . 4,689* $48.29 — —
December 1, 2007 to December 31, 2007 . . . . . . . . . . . . . . . . . . — $ — — —

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 4,689 — —

* Represents shares repurchased to satisfy tax obligations related to employee incentive compensation.
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Stock Performance Graph

The following graph compares the performance of Rayonier’s Common Shares (assuming reinvestment of dividends) with
a broad-based market index (Standard & Poor’s 500), and two industry-specific indices (the Standard & Poor’s Super
Composite Paper and Forest Products Index, and the National Association of Real Estate Investment Trusts (“NAREIT”) Equity
REIT Index).

The table and related information shall not be deemed to be “filed” with the Securities and Exchange Commission, nor
shall such information be incorporated by reference into any future filing under the Securities Act of 1933 or Securities
Exchange Act of 1934, each as amended, except to the extent that the Company specifically incorporates it by reference into
such filing.

CUMULATIVE TOTAL RETURN
Based upon an initial investment of $100 on December 31, 2002

with dividends reinvested

$0

Dec-02 Dec-03 Dec-04 Dec-05 Dec-06 Dec-07

$50

$100

$150

$200

$250

$300

$350

Rayonier Inc.

S&P 500®

S&P© SuperComposite Paper & Forest Products Index

NAREIT Equity REIT

The data in the following table was used to create the above graph:

Dec-02 Dec-03 Dec-04 Dec-05 Dec-06 Dec-07

Rayonier Inc. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $100 $168 $208 $267 $288 $346
S&P 500® . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $100 $129 $143 $150 $173 $183
S&P© SuperComposite Paper & Forest Products Index . . . . . . . . . . . . . . . . . . $100 $137 $152 $146 $155 $154
NAREIT Equity REIT . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $100 $137 $180 $202 $273 $230

Copyright © 2008, Standard & Poor’s, a division of The McGraw-Hill Companies, Inc. All rights reserved.
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Item 6. SELECTED FINANCIAL DATA

The following historical financial data for each of the five years in the period ended December 31, 2007 is derived from,
and should be read in conjunction with, our Consolidated Financial Statements.

Year Ended December 31,

2007 2006 2005 2004 2003

(dollar amounts in millions, except per share data)

Profitability(8):
Sales(1) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 1,225 $ 1,230 $ 1,181 $ 1,163 $ 1,060
Operating income before gain on sale of New Zealand
timber assets(1) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 247 222 175 173 106

Operating income(1) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 247 230 212 173 106
Income from continuing operations(6) . . . . . . . . . . . . . . . . . . . . . . . 174 171 202 160 53
Net income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 174 176 178 157 50
Income from continuing operations:

Per share — Diluted(2) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2.21 2.19 2.61 2.09 0.82
Per share — Basic(2) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2.25 2.24 2.68 2.15 0.84

Net income
Per share — Diluted(2) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2.21 2.26 2.29 2.05 0.77
Per share — Basic(2) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2.25 2.31 2.35 2.11 0.79

Financial Condition(8):
Total assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2,079 $ 1,965 $ 1,841 $ 1,944 $ 1,840
Total debt . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 750 659 559 659 618
Shareholders’ equity . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 981 918 894 810 711
Shareholders’ equity — per share(2) . . . . . . . . . . . . . . . . . . . . . . . . 12.54 11.94 11.74 10.81 9.67

Cash Flow from Continuing Operations(8):
Cash provided by operating activities . . . . . . . . . . . . . . . . . . . . . . . $ 324 $ 307 $ 254 $ 292 $ 201
Cash used for investing activities . . . . . . . . . . . . . . . . . . . . . . . . . . . (126) (385) (24) (179) (90)
Cash used for financing activities . . . . . . . . . . . . . . . . . . . . . . . . . . . (58) (30) (216) (52) (115)
Capital expenditures, net . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 97 105 85 88 84
Purchase of timberlands, real estate and other . . . . . . . . . . . . . . . . . 27 299 24 89 —
Depreciation, depletion and amortization . . . . . . . . . . . . . . . . . . . . . 165 136 147 146 151
Cash dividends paid(3) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 151 144 129 111 105

Non-GAAP Financial Measures(8):
EBITDA(4)(7) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 412 $ 366 $ 369 $ 319 $ 259
Debt to EBITDA . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1.8 to 1 1.8 to 1 1.5 to 1 2.1 to 1 2.4 to 1

Performance Ratios(%)(8):
Operating income to sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 20 19 18 15 10
Return on equity(5) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 18 19 24 21 7
Return on capital(5) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 11 11 14 11 4
Debt to capital . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 43 42 38 45 47

Other:
Timberland and real estate acres — owned, leased, or managed, in
thousands of acres . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2,545 2,681 2,473 2,155 2,107

Dividends paid — per share . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 1.94 $ 1.88 $ 1.71 $ 1.49 $ 5.62
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Year Ended December 31,

2007 2006 2005 2004 2003

Selected Operating Data:
Timber
Timber sales volume
Western U.S. — in millions of board feet . . . . . . . . . . . . . . . . . . . . . . . 254 274 263 285 225
Eastern U.S. — in thousands of short green tons . . . . . . . . . . . . . . . . . . 6,168 4,740 4,832 4,291 4,524
New Zealand — in thousands of metric tons* . . . . . . . . . . . . . . . . . . . . N/A N/A 464 646 632

Real Estate — acres sold . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 17,173 26,251 30,026 35,906 40,595
Performance Fibers
Sales volume (thousands of metric tons)
Cellulose Specialties . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 467 474 470 453 435
Absorbent Materials . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 259 272 276 266 273

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 726 746 746 719 708

Production as a percent of capacity . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 99% 101% 100% 99% 97%

Wood Products
Lumber sales volume — in millions of board feet . . . . . . . . . . . . . . . . . . . 329 350 351 347 310

Timber
Sales
Western U.S. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 104 $ 109 $ 99 $ 81 $ 58
Eastern U.S. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 106 88 86 77 75
New Zealand* . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 12 10 23 28 20

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 222 $ 207 $ 208 $ 186 $ 153

Operating Income (Loss)
Western U.S. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 49 $ 60 $ 55 $ 42 $ 27
Eastern U.S.** . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 9 31 30 24 20
New Zealand* . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2 (1) 2 6 5

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 60 $ 90 $ 87 $ 72 $ 52

EBITDA(7)
Timber . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 145.8 $ 142.8 $ 146.9 $ 128.2 $ 108.5
Real Estate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 97.8 90.6 68.1 79.7 96.3
Performance Fibers . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 209.4 152.7 121.4 125.1 77.6
Wood Products . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (2.3) 4.1 23.5 22.3 7.4
Other operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (3.2) 1.9 1.6 6.9 0.2
Corporate and other*** . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (35.8) (26.6) 7.9 (43.6) (31.4)

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 411.7 $ 365.5 $ 369.4 $ 318.6 $ 258.6

* 2005 reflects sales through October 4, 2005, prior to the JV formation.
** 2007 includes $10.9 million loss from wildfires on timberlands in southeast Georgia and northeast Florida.
*** Includes a $7.8 million gain from partial sale of JV investment (2006) and a $37.0 million gain from the sale of New

Zealand timberlands (2005).
(1) On August 28, 2005, we sold our MDF business. MDF results have been reclassified to discontinued operations.
(2) 2004 and 2003 were restated to reflect the October 17, 2005 and the June 12, 2003 three-for-two stock split.
(3) 2003 includes regular dividends of $44 million and a special cash dividend of $61 million that was made as part of a

required accumulated earnings and profits distribution in connection with the Company’s conversion to a REIT on
January 1, 2004.

(4) EBITDA is defined as earnings from continuing operations before interest, taxes, depreciation, depletion and amortization.
EBITDA is a non-GAAP measure of the operating cash generating capacity of the Company. See table in Item 7 —
Management’s Discussion and Analysis of Financial Condition and Results of Operations for a reconciliation of Cash
Provided by Operating Activities to EBITDA.
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(5) Return on equity is calculated by dividing income from continuing operations by the average of the opening (1/1/XX) and
ending (12/31/XX) shareholders’ equity for each period presented. Return on capital is calculated by dividing income from
continuing operations by the sum of average shareholders’ equity and average outstanding debt.

(6) Included in the calculation of income from continuing operations are certain items that are infrequent in occurrence. We
believe these items are important to understand the financial performance or liquidity of the Company in the comparative
annual periods being reported. These “items of interest” and their effect on income from continuing operations for the
periods presented were as follows:

Increase/(decrease) to Income
from Continuing Operations for the

Year Ended December 31,

Items of interest, net of tax: 2007 2006 2005 2004 2003

Forest fire loss(a) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $(10.9) $ — $ — $ — $ —
Gain on sale of New Zealand assets(b) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — 6.4 30.5 — —
Prior years IRS audit settlements including resulting adjustments to accrued
interest and deferred taxes(c) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — 9.0 24.9 — 2.3

Tax benefit on repatriated earnings(d) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 25.4 — —
Reversal of deferred tax(e) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — — 77.9 —
U.S. tax on undistributed foreign earnings(f) . . . . . . . . . . . . . . . . . . . . . . . . . . . — — — (28.2) —

(a) Losses sustained from wildfires in southeast Georgia and northeast Florida.
(b) In 2005, we sold our New Zealand timber assets to the JV as part of its formation and, in 2006, we sold a portion of

our interest in the New Zealand JV.
(c) Tax benefits from the favorable resolution of tax audits for prior years and related interest.
(d) Lower U.S. tax benefit related to the repatriation of undistributed foreign earnings.
(e) Reversal of timber-related deferred taxes not required after REIT conversion.
(f) Additional U.S. tax for eventual repatriation of undistributed foreign earnings generated prior to March 31, 2004.

(7) EBITDA by segment is a critical valuation measure used by the Chief Operating Decision Maker, existing shareholders
and potential shareholders to measure how management is performing relative to the assets with which they have been
entrusted. The tables below reconcile Cash Provided by Operating Activities from Continuing Operations by segment to
EBITDA by segment for the five years ended December 31, 2007.

(8) 2006 and 2005 results have been restated to reflect the adoption of FSP AUG AIR-1, Accounting for Planned Major
Maintenance Activities. See Note 2 — Summary of Significant Accounting Policies for discussion.
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Reconciliation of Cash Provided by Operating Activities from Continuing
Operations by Segment to EBITDA by Segment
(dollars in millions)

Timber
Real

Estate*
Performance

Fibers
Wood

Products Other

Corporate
and

Eliminations Total

2007
Cash provided by (used for) operating activities . . . . . $136.8 $101.2 $228.2 $ (0.1) $ (9.1) $(133.0) $324.0
Less: Non-cash cost basis of real estate sold . . . . . . . . — (8.4) — — (0.2) — (8.6)
Add: Income tax expense . . . . . . . . . . . . . . . . . . . . . . . — — — — — 23.8 23.8

Interest, net . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — — — — 48.6 48.6
Other balance sheet changes . . . . . . . . . . . . . . . . 9.0 5.0 (18.8) (2.2) 6.1 24.8 23.9

EBITDA . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $145.8 $ 97.8 $209.4 $ (2.3) $ (3.2) $ (35.8) $411.7

2006
Cash provided by (used for) operating activities . . . . . $149.8 $103.0 $127.3 $ 5.6 $ 13.6 $ (92.4) $306.9
Less: Non-cash cost basis of real estate sold . . . . . . . . — (12.3) — — (0.1) — (12.4)
Add: Income tax expense . . . . . . . . . . . . . . . . . . . . . . . — — — — — 19.1 19.1

Gain on sale of portion of New Zealand JV . . . . — — — — — 7.8 7.8
Interest, net . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — — — — 39.1 39.1
Other balance sheet changes . . . . . . . . . . . . . . . . (7.0) (0.1) 25.4 (1.5) (11.6) (0.2) 5.0

EBITDA . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $142.8 $ 90.6 $152.7 $ 4.1 $ 1.9 $ (26.6) $365.5

2005
Cash provided by (used for) operating activities . . . . . $164.8 $ 80.8 $132.4 $22.3 $ (4.6) $(141.6) $254.1
Less: Non-cash cost basis of real estate sold . . . . . . . . — (11.0) — — (0.8) — (11.8)

Income tax benefit . . . . . . . . . . . . . . . . . . . . . . . . — — — — — (20.1) (20.1)
Add: Gain on New Zealand timberland sale . . . . . . . . — — — — — 36.9 36.9

Interest, net . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — — — — 38.8 38.8
Other balance sheet changes . . . . . . . . . . . . . . . . (17.9) (1.7) (11.0) 1.2 7.0 93.9 71.5

EBITDA . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $146.9 $ 68.1 $121.4 $23.5 $ 1.6 $ 7.9 $369.4

2004
Cash provided by (used for) operating activities . . . . . $126.2 $ 83.9 $125.8 $22.6 $ 17.8 $ (84.0) $292.3
Less: Non-cash cost basis of real estate sold . . . . . . . . — (10.5) — — (0.5) — (11.0)

Income tax benefit . . . . . . . . . . . . . . . . . . . . . . . . — — — — — (33.6) (33.6)
Add: Interest, net . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — — — — 44.1 44.1

Other balance sheet changes . . . . . . . . . . . . . . . . 2.0 6.3 (0.7) (0.3) (10.4) 29.9 26.8

EBITDA . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $128.2 $ 79.7 $125.1 $22.3 $ 6.9 $ (43.6) $318.6

2003
Cash provided by (used for) operating activities . . . . . $128.2 $102.5 $ 73.3 $ 5.2 $ — $(107.9) $201.3
Less: Non-cash cost basis of real estate sold . . . . . . . . — (5.5) — — (0.4) — (5.9)
Add: Income tax expense . . . . . . . . . . . . . . . . . . . . . . . — — — — — 6.1 6.1

Interest, net . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — — — — 46.0 46.0
Other balance sheet changes . . . . . . . . . . . . . . . . (19.7) (0.7) 4.3 2.2 0.6 24.4 11.1

EBITDA . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $108.5 $ 96.3 $ 77.6 $ 7.4 $ 0.2 $ (31.4) $258.6

* Real Estate became a reportable segment in 2005.
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Item 7. MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL CONDITION AND RESULTS OF
OPERATIONS

Executive Summary

Our revenues, operating income and cash flows are primarily derived from three core business segments: Timber, Real
Estate and Performance Fibers. We own or lease (under long-term agreements) approximately 2.2 million acres of timberland
and real estate in Alabama, Arkansas, Florida, Georgia, Louisiana, New York, Oklahoma, Texas, and Washington and we
believe we are the seventh largest private landowner in the United States. In addition, we have a 40 percent interest in a New
Zealand joint venture which owns or leases approximately 343,000 acres of timberland, which we manage. Our Real Estate
business seeks to maximize the value of our properties which are more valuable for development, recreational or conservation
uses than for growing timber. Our Performance Fibers business has been a supplier of premier cellulose specialty grades of pulp
for over eighty years.

We have consistently generated strong cash flows and operating results by focusing on the following critical financial
measures: segment operating income and EBITDA, cash available for distribution in total and on a per-share basis, debt to
EBITDA ratio, debt to capital ratio, return on equity, return on fair market value (Timber and Real Estate) and return on capital
employed (Performance Fibers). Key non-financial measures include safety and environmental performance, quality, production
as a percent of capacity and various yield statistics.

Our focus is on generating consistently strong cash flows and maximizing returns for shareholders. We seek to increase our
timber holdings through cash-accretive timberland acquisitions while employing a disciplined approach. We acquired
approximately 6,000 acres of timberland in 2007 and 228,000 acres in 2006.

We continuously evaluate our capital structure. Our debt-to-capital ratio was 43 percent at December 31, 2007. We believe
that a debt-to-EBITDA ratio of up to three times is appropriate to keep our weighted-average cost of capital low while
maintaining an investment grade debt rating as well as retaining the flexibility to actively pursue growth opportunities. Our
strategic capital allocation will be primarily in Timber, with the remainder in Real Estate and Performance Fibers. In the fourth
quarter of 2007, we issued $300 million of 3.75% Senior Exchangeable Notes due in 2012, with approximately $170 million of
the proceeds used to retire debt including $112.5 million of notes maturing in December 2007. We do not expect to significantly
reduce debt in 2008 and, in connection with appropriate growth opportunities, may incur additional debt that causes us to
exceed the debt-to-capital ratio mentioned above. In the third quarter of 2007, we increased our quarterly dividend to $0.50 per
share, a 6 percent increase. Our 2008 dividend payments are expected to total $157 million assuming no change in the current
rate.

Operational Strategies

Timber is sold primarily through an auction process, although in the Western region it is also marketed through log supply
agreements. We operate Timber as a stand-alone business, requiring our mills to compete with third-party bidders for timber at
auction. This promotes realizing market value, generating a true measure of fair value returns in Timber and minimizing the
possibility of our manufacturing facilities being subsidized with below-market cost wood. We also focus on optimizing timber
returns by continually improving productivity and yields through advanced silvicultural practices which take into account soil,
climate and biological considerations. Finally, we actively pursue timberland acquisitions that meet various financial and
strategic criteria.

A significant portion of our acreage is more valuable for development, recreational or conservation purposes than for
growing timber. To maximize the value of our development properties, our strategy is to engage in value-added entitlement and
development activities versus selling real estate in bulk. In 2005, we established a real estate subsidiary, TerraPointe LLC, to
lead these entitlement and development activities. In 2006, we entered into our first “participation” agreements with two
premier development partners, under which we retain an interest in development-related revenues from the properties. In 2007,
we obtained entitlements on 3,300 acres in Georgia. We continue to seek entitlements for holdings in the Southeast and we may
enter into joint ventures with recognized developers to maximize the value of our properties.

In Performance Fibers, the focus has been to improve our position as a premier supplier of cellulose specialties while
reducing participation in the more commodity-oriented absorbent materials (primarily fluff pulp) market. We are a market
leader in cellulose specialties, utilizing our considerable technical applications expertise to customize products to exacting
specifications, which allows differentiation from most other competitors. Conversely, fluff pulp is a semi-commodity with little
opportunity for differentiation other than by price, although we do explore ways to enhance the value of these fibers. There are a
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number of much larger companies in the fluff pulp market and we are not a market leader. We have been successful in
executing a strategy of shifting production from absorbent materials to cellulose specialties. In 2007, 64 percent of sales volume
was cellulose specialties, versus 61 percent in 2003. We are investigating a further significant shift of volume to cellulose
specialties as well as improving the product mix within cellulose specialties.

Cost control is a critical element to remaining competitive in the Performance Fibers markets. The keys to success are
operating continuously, safely, and efficiently while closely managing raw materials and conversion costs. Capital expenditures
typically are directed toward cost reduction, product enhancements, environmental requirements and efficiency projects.
Historically, we have used a significant amount of fossil fuels to operate our mills. To reduce energy costs, we have initiated a
number of capital projects to reduce fossil fuel consumption, including a power boiler replacement which consumes primarily
wood waste and has significantly reduced oil usage.

Our capital expenditures totaled $97 million in 2007. For 2008, capital expenditures (excluding strategic acquisitions) are
expected to range from $105 million to $110 million, which we expect to fund through cash from operations. The increase is
due to a focus on reliability, productivity, and cost reduction projects, as well as environmental spending.

Industry and Market Conditions

Timber markets continued to soften in 2007 caused by the declining demand for lumber due to considerably weakened
housing and construction markets. Lumber prices hit fifteen-year lows before settling at levels two percent below year-end
2006.

In Real Estate, demand for rural land for recreation, industrial and conservation uses remained relatively strong, while
demand for development property softened due to the weak housing market.

In Performance Fibers, cellulose specialties’ market demand remains strong. Sales are typically made under one to five
year contracts which establish prices and target volumes at the beginning of the year and buffer some of the changes in supply
and demand typically seen in worldwide commodity pulp and paper markets. We have long-term contracts with the world’s
largest manufacturers of acetate-based products and other key customers that extend into 2011 and represent nearly all of our
high-value cellulose specialties production. Our recognized technical and market leadership has allowed us to maintain strong
pricing across our cellulose specialties product lines. In 2003, International Paper closed its Natchez, Mississippi mill, a major
cellulose specialties competitor, taking approximately 260,000 metric tons of capacity out of the market. In 2006, Weyerhaeuser
closed its 155,000 metric ton cellulose specialty mill located in Cosmopolis, Washington. These closures, along with increased
demand, were the primary drivers of 2006 and 2007 price and volume increases in cellulose specialties. Weyerhaeuser has since
announced that it is negotiating the sale of its Cosmopolis mill, which could come back on-line in 2008 if such a transaction is
completed. Additionally, we expect capacity to come on-line from competitors in the Southern hemisphere sometime in 2008
and 2009, although it is unclear whether this new production will compete in our product lines or in the lower-grade viscose
market.

Absorbent materials prices strengthened in 2007, consistent with the commodity paper pulp market. Sales of absorbent
materials are typically made with an annual volume agreement that allows price to move with the market during the year.

Critical Accounting Policies and Use of Estimates

The preparation of financial statements requires us to make estimates, assumptions and judgments that affect the assets,
liabilities, revenues and expenses, and disclosure of contingent assets and liabilities, reported in our Annual Report on Form
10-K. We base these estimates and assumptions on historical data and trends, current fact patterns, expectations and other
sources of information we believe are reasonable. Actual results may differ from these estimates under different conditions.

Merchantable inventory and depletion costs as determined by forestry timber harvest models

Significant assumptions and estimates are used in the recording of timberland inventory cost and depletion. We employ a
forestry technical services group at each of our timberland management locations. Merchantable standing timber inventory is
estimated annually, using industry-standard computer software. The inventory calculation takes into account growth, in-growth
(annual transfer of oldest pre-merchantable age class into merchantable inventory), timberland sales and the annual harvest
specific to each business unit. The age at which timber is considered merchantable is reviewed periodically and updated for
changing harvest practices, future harvest age profiles and biological growth factors. Effective January 1, 2007, Rayonier’s
Western timber business unit decreased the age at which it moves timber into its merchantable timber pool from 41 to 35 years.
This change added 338 million board feet (36 percent) of timber to the merchantable pool and increased 2007 depletion expense
by $0.4 million.
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An annual depletion rate is established at each business unit for its particular regions by dividing merchantable inventory
book cost by standing merchantable inventory. Pre-merchantable records are maintained for each planted year age class,
recording acres planted, stems per acre, and costs of planting and tending. Changes in the assumptions and/or estimations used
in these calculations may affect our results, in particular, timber inventory and depletion costs. Factors that can impact timber
volume include weather changes, losses due to natural causes, differences in actual versus estimated growth rates and changes in
the age when timber is considered merchantable. A three percent company-wide change in estimated standing merchantable
inventory would cause 2007 depletion expense to change by approximately $2.4 million.

During the fourth quarter of 2006, Rayonier acquired approximately 228,000 acres of timberland located in six states
resulting in a higher depletion rate which increased depletion expense by approximately $23.7 million and $0.4 million in 2007
and 2006, respectively.

Depreciation and impairment of long-lived assets

Depreciation expense is computed using the units-of-production method for the Performance Fibers plant and equipment
and the straight-line method on all other property, plant and equipment over the useful economic lives of the assets involved.
We believe that these depreciation methods are the most appropriate under the circumstances as they most closely match
revenues with expenses versus other generally accepted accounting methods. Long-lived assets are periodically reviewed for
impairment whenever events or circumstances indicate that the carrying amount of an asset may not be recoverable. Cash flows
used in such impairment analyses are based on budgeted projections, which take into account recent sales and cost data as well
as macroeconomic drivers including customer demand, industry capacity and foreign exchange rates. The physical life of
equipment, however, may be shortened by economic obsolescence caused by environmental regulation, competition and other
causes.

Environmental costs associated with dispositions and discontinued operations

At December 31, 2007, we had $114 million of accrued liabilities for environmental costs relating to past dispositions and
discontinued operations, which are expected to be spent over the next 20 years. See Note 15 – Liabilities for Dispositions and
Discontinued Operations for additional information. Various assumptions are used in estimating the obligations at a given point
in time, especially due to their long-term nature. Typically, these cost estimates do not vary significantly on a quarter to quarter
basis. Factors affecting these estimates include, but are not limited to, significant changes in contamination, discharge or
treatment volumes, requirements to perform additional or different remediation, changes in environmental remediation
technology, the extent of groundwater contamination migration, additional findings of contaminated soil or sediment off-site,
remedy selection and the outcome of negotiations with governmental agencies. We periodically review our environmental
liabilities and also engage third-party consultants to assess the extent of additional work required due to the above and other
factors affecting the remediation of contaminated sites. A material change in any of the estimates could have a favorable or
unfavorable effect on the results of our operations. The most recent material change in estimate occurred in 2006, when
liabilities decreased by $8 million primarily due to revised estimates of remediation costs required at certain Southern Wood
Piedmont sites.

Expenditures for environmental costs at these sites totaled $9 million in 2007. Annual expenditures in 2008, 2009 and 2010
are expected to be approximately $10 million, $10 million and $13 million, respectively.

Determining the adequacy of pension assets and liabilities

We have four qualified benefit plans which cover substantially our entire U.S. workforce and an unfunded plan to provide
benefits in excess of amounts allowable under current tax law to participants in the qualified plans. Pension and postretirement
expense for all plans was $14.3 million in 2007. Numerous estimates and assumptions are required to determine the proper
amount of pension and postretirement liabilities and annual expense to record in our financial statements. The key assumptions
include discount rate, return on assets, salary increases, health care cost trends, mortality rates, longevity and service lives of
employees. Although there is authoritative guidance on how to select most of these assumptions, we exercise some degree of
judgment when selecting these assumptions. Different assumptions, as well as actual versus expected results, would change the
periodic benefit cost and funded status of the benefit plans recognized in the financial statements.

In determining pension expense in 2007, an $18.4 million return on investments was assumed based on an expected long-
term rate of return of 8.5 percent. This long-term return assumption was established based on historical long-term rates of return
on broad equity and bond indices and consideration of the actual annualized rate of return of 10.6 percent from 1994 (the date of
our spin-off from ITT Corporation) through 2007. The actual return for 2007 was $17.9 million or 7.5 percent. We periodically
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review this assumption for reasonableness and have determined that the 2008 long-term rate of return assumption should remain
at 8.5 percent. At December 31, 2007, our asset mix consisted of 70 percent equities, 27 percent bonds and 3 percent real estate.
We do not expect this mix to change materially in the near future.

The Company’s pension plans were underfunded by $9.6 million at December 31, 2007, a $3.8 million improvement to the
December 31, 2006 position due to the discretionary contributions we made of $20 million during 2007. There were no
minimum funding requirements for the 2007 plan year. In 2006 and 2005, discretionary contributions of $12.6 million and $27.5
million, respectively, were made. While there are no required contributions for 2008, we expect to contribute approximately $12
million. Future requirements will vary depending on actual investment performance, changes in valuation assumptions, interest
rates, requirements under the recently enacted Pension Protection Act, and other employee related matters.

In determining future pension obligations, we use a discount rate developed by models which incorporate high quality
(AAA and AA rated), long-term corporate bond rates. The discount rate at December 31, 2007 of 6.0 percent remained
unchanged from 2006.

We expect 2008 pension expense to decrease to $8 million from $9 million in 2007 primarily due to the discretionary
contributions we made. Future pension expense will be impacted by many factors including actual investment performance,
changes in discount rates, timing of contributions and other employee related matters. The sensitivity of pension expense and
obligations to changes in economic assumptions is highlighted below:

Impact on:

Change in Assumption Pension Expense
Projected Benefit

Obligation

25 bp decrease in discount rate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . +1.1 million +9.5 million
25 bp increase in discount rate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . -0.8 million -7.8 million
25 bp decrease in long-term return on assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . +0.6 million
25 bp increase in long-term return on assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . -0.6 million

Income Taxes

Deferred income taxes are provided using the asset and liability method under the provisions of SFAS 109, Accounting for
Income Taxes and FASB Interpretation No. 48, Accounting for Uncertainty in Income Taxes — an interpretation of FASB
Statement No. 109 (FIN 48). Income taxes on foreign operations are provided based upon the statutory tax rates of the
applicable foreign country. U.S. income taxes have not been provided on foreign earnings that the Company intends to
permanently reinvest overseas.

Our income tax provision and deferred tax balances changed materially upon the conversion to REIT status. As a REIT,
certain operations are generally not subject to taxation. As a result, our effective tax rate and the amount of taxes paid during
various fiscal periods can vary greatly. Also, our projection of estimated tax for the year and our provision for quarterly taxes, in
accordance with SFAS 109, may have greater variability than in the past. Similarly, the opportunity to realize certain deferred
tax assets, or to estimate deferred tax liabilities, may be more subjective than in the past.

We have recorded certain deferred tax assets that we believe will be realized in future periods. These assets are reviewed
periodically in order to assess their realizability. This review requires us to make assumptions and estimates about future
profitability affecting the realization of these tax benefits. If the review indicates that it is more likely than not that a deferred
tax asset would not be realized, a valuation allowance is made.

In the first quarter of 2007, we adopted FIN 48. It provided guidance on derecognition, classification and interest and
penalties. The adoption did not result in an adjustment to our January 1, 2007 balance of retained earnings. In accordance with
FIN 48, the Company only recognizes income tax benefits for tax positions that are more likely than not of being sustained upon
examination based on the technical merits of the position. The amount of income tax benefit recognized is determined as the
largest amount of benefit that has more than a 50 percent likelihood of being realized upon ultimate settlement.
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Revenue Recognition

Revenue recognition policies are critical to the preparation of our financial statements in accordance with generally
accepted accounting principles. The Company generally recognizes revenues when the following criteria are met: (i) persuasive
evidence of an agreement exists, (ii) delivery has occurred, (iii) the Company’s price to the buyer is fixed and determinable, and
(iv) collectibility is reasonably assured.

Revenue from the sale of timber is recorded when title passes to the buyer. Timber sales in the Eastern and Western regions
are primarily made on a pay-as-cut basis. These contracts generally require a minimum 15 percent initial payment and title and
risk of loss are transferred when the timber is cut.

Real estate sales are recorded when title passes and when full payment or a minimum down payment of 25 percent is
received and full collectibility is assured, in compliance with SFAS 66, Accounting for Sales of Real Estate. If a down payment
of less than 25 percent is received at closing or if full collectibility is not reasonably assured, the Company records revenue
based on the installment method or cost recovery method. The Company follows the same revenue recognition policy when
recording intercompany real estate sales from the REIT to the TRS and eliminates these transactions on a consolidated basis.

Revenue from domestic sales of Performance Fibers products is recorded when title passes which, depending on the
contract, is either at time of shipment or when the customer receives goods. Foreign sales of Performance Fibers products are
recorded when the customer or agent receives the goods and title passes.
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Summary of our results of operations for the three years ended December 31, 2007

Year Ended December 31,

Financial Information (in millions) 2007 2006 2005

Sales
Timber . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 222 $ 207 $ 208
Real Estate

Development . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 37 72 42
Rural . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 74 37 42
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 5 3 2

Total Real Estate Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 116 112 86
Performance Fibers

Cellulose Specialties . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 539 500 449
Absorbent Materials . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 183 172 179

Total Performance Fibers . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 722 672 628
Wood Products . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 88 111 137
Other Operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 77 128 123
Intersegment Eliminations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (1)

Total Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,225 $1,230 $1,181

Operating Income (Loss)
Timber* . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 60 $ 90 $ 87
Real Estate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 93 89 64
Performance Fibers** . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 141 80 45
Wood Products . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (8) (3) 16
Other Operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (3) 1 1
Corporate and Other Expenses/Eliminations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (36) (35) (38)

Operating Income Before Gain on Sale of Timber Assets . . . . . . . . . . . . . . . . . . . . . . 247 222 175
Gain on Sale of Timber Assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — 8 37

Total Operating Income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 247 230 212
Interest Expense . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (56) (49) (47)
Interest/Other Income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 7 9 18
Income Tax (Expense)/Benefit . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (24) (19) 20

Income from Continuing Operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 174 $ 171 $ 203
Income (Loss) from Discontinued Operations, net of tax . . . . . . . . . . . . . . . . . . . . . . . . . — 5 (25)

Net Income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 174 $ 176 $ 178

* Includes a $10.9 million charge in 2007 for wildfires on timberlands in southeast Georgia and northeast Florida.
** 2006 and 2005 results were restated to reflect the adoption of FSP AUG AIR-1, Accounting for Planned Major

Maintenance Activities. (See Note 2—Summary of Significant Accounting Policies.)
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Results of Operations, 2007 versus 2006

Timber

In 2007, timber sales increased $15 million, or seven percent, from the prior year.

In the Eastern region, volumes improved primarily due to strong demand for pulpwood. Average prices declined from the
prior year due to the higher mix of lower-value pulpwood and sales of salvage timber from the forest fires in southeast Georgia
and northeast Florida. Sawlog prices were also lower due to the downturn in the housing market.

In the Western region, prices and volumes declined by two percent and seven percent, respectively, from 2006 due to the
weak housing market.

Changes Attributable to:

Sales (in millions) 2006 Price
Volume/
Mix 2007

Total Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $207 $(17) $32 $222

Operating income decreased from the prior year due to increased sales of lower margin pulpwood, higher depletion costs,
reduced sawlog demand and a $10.9 million fire loss charge.

Changes Attributable to:

Operating Income (in millions) 2006 Price
Volume/
Mix

Costs/
Other* 2007

Total Operating Income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $90 $(17) $12 $(25) $60

* Includes a $10.9 million charge for wildfires on timberlands in southeast Georgia and northeast Florida.

Real Estate

Our HBU real estate holdings are primarily in the southeastern U.S. We segregate these real estate holdings into two
groups: development and rural properties. Development properties are predominantly located in the eleven coastal counties
between Savannah, GA and Daytona Beach, FL, while the rural properties essentially include the balance of our ownership in
the South. Our real estate holdings in the Northwest comprise the Other category.

In 2007, real estate sales and operating income each improved by $4 million from 2006 primarily due to increased rural
land prices driven by our third quarter sale of approximately 3,100 rural acres in west central Florida at $15,000 per acre. Sales
of development properties were lower compared to 2006 due to the weakened housing market; however, in line with our
strategy, we successfully entitled 3,300 acres along the I-95 corridor near Savannah, GA.

Changes Attributable to:

Sales (in millions) 2006 Price Volume 2007

Development . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 72 $ 4 $(39) $ 37
Rural . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 37 47 (10) 74
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 3 1 1 5

Total Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $112 $52 $(48) $116

Changes Attributable to:

Operating Income (in millions) 2006 Price Volume 2007

Total Operating Income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 89 $52 $(48) $ 93

Performance Fibers

In 2007, sales increased $50 million from the prior year largely due to higher prices resulting from strong market demand.
For cellulose specialties, average prices rose $101 per ton, or approximately 10 percent, which more than offset the decline in
volume resulting from the timing of customer shipments and unplanned mill outages that occurred at our Jesup and Fernandina
mills late in the year.
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Average prices for absorbent materials increased $71 per ton, or 12 percent, from the prior year, which more than offset
lower volume due to increased scheduled maintenance downtime and the unplanned mill outages.

Changes Attributable to:

Sales (in millions) 2006 Price
Volume/
Mix 2007

Cellulose Specialties . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $500 $47 $ (8) $539
Absorbent Materials . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 172 18 (7) 183

Total Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $672 $65 $(15) $722

Operating income in 2007 improved by $61 million, or 76 percent, from 2006 primarily due to price increases. Costs were
higher in 2007 as we realized a $5 million favorable property tax settlement in 2006.

Changes Attributable to:

Operating Income (in millions) 2006 Price Volume Mix/Costs 2007

Total Operating Income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $80 $65 $(2) $(2) $141

Wood Products

Lumber prices and volume declined 16 percent and 6 percent, respectively, from the prior year as a result of reduced
demand in the housing market.

Changes Attributable to:

Sales (in millions) 2006 Price Volume 2007

Total Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $111 $(16) $(7) $88

Operating loss increased from 2006 as a result of lower selling prices partly offset by reduced costs. Costs were down from
the prior year as log prices declined in response to the weak housing market.

Changes Attributable to:

Operating Loss (in millions) 2006 Price Costs 2007

Total Operating Loss . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $(3) $(16) $11 $(8)

Other Operations

Sales decreased in 2007 reflecting the impact of the closure of our International Wood Products trading business in the
northwest U.S., while operating income was down slightly due to the absence of coal royalties.

Corporate and Other Expenses/Eliminations

Corporate and Other Expenses increased $1 million in 2007 primarily due to increased legal fees and incentive
compensation expense, partly offset by reduced strategic business development expenses.

Interest and Other Income/Expense

In comparison to the prior year, interest expense increased $7 million primarily due to higher debt levels resulting from a
$300 million debt issuance in the fourth quarter and interest accrued related to uncertain tax positions, partly offset by reduced
rates.

The $2 million decline in interest and other income in 2007 largely resulted from reduced average cash balances for the
year versus 2006.
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Income Tax (Expense)/Benefit

Our 2007 effective tax rate before discrete items was 13.5 percent compared to 16.3 percent in 2006. The decrease was
primarily due to higher REIT income. Including discrete items, the effective tax rate was 12.0 percent compared to 10.0 percent
in 2006.

See Note 9 — Income Taxes for additional information regarding the provision for income taxes.

Outlook

Even with the soft housing market negatively affecting timber prices and volumes, we expect full year 2008 earnings to be
only slightly below 2007. Our focus in 2008 will be to upgrade our timber portfolio by selling non-strategic timberlands and
pursuing acquisitions that meet our investment criteria. In Real Estate, we will continue to pursue entitlements on development
lands that drive long-term shareholder value. We anticipate that interest in our rural properties will continue to be high among
buyers with industrial, conservation or recreational land uses. We expect even better results from our Performance Fibers
business in 2008, and we will increase capital investment to improve reliability and operational excellence.

Results of Operations, 2006 versus 2005

Timber

In the Western U.S., 2006 timber sales improved as prices and volume increased four percent over 2005 due to a strong
housing market early in the year and reduced log supply from Canada.

In the Eastern U.S., prices were three percent above 2005 as strong sawlog demand earlier in 2006 more than offset
weakening prices later in the year. Volumes declined slightly as a result of weakening timber demand for lumber products.

In New Zealand, sales declined from the prior year primarily due to the 2005 fourth quarter sale of our timberlands to a JV
in which we hold a 40 percent interest. Our equity in the earnings of the joint venture is included in timber operations.

Changes Attributable to:

Sales (in millions) 2005 Price
Volume/
Mix Other* 2006

Total Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $208 $7 $3 $(11) $207

* Includes the impact of New Zealand’s 2005 sales.

Operating income increased from the prior year due to strong prices in the Western and Eastern U.S. and higher sales
volumes in the Western U.S. more than offsetting lower earnings from New Zealand.

Changes Attributable to:

Operating Income (in millions) 2005 Price
Volume/
Mix

Costs/
Other* 2006

Total Operating Income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $87 $7 $(1) $(3) $90

* Includes the joint venture results. In the fourth quarter of 2006, we acquired 228,000 acres of timberland for $272 million,
which had minimal impact on 2006 Timber segment results. See Note 3 — Segment and Geographical Information for
additional information.

Real Estate

In 2006, real estate sales and operating income increased from 2005 as higher development sales offset lower rural sales. In
the fourth quarter of 2006, we closed on two “participation” transactions totaling $33 million. For the first transaction, we
received $10 million in cash at closing and have the option to receive $17.5 million when the property is entitled, or at that time,
to convert the balance ($17.5 million) to a participation arrangement where we would receive a percentage of gross revenue
from the sales of home lots. The second transaction was for $28.3 million of which $22.6 million was received at closing and
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the remaining $5.7 million will be earned when the purchaser builds and sells homes to third parties. For both transactions, the
cash received at closing was in excess of the minimum down payment requirement of 25 percent under SFAS No. 66,
Accounting for Real Estate Sales, therefore the revenue recorded was based upon the proceeds received. Our entire cost basis in
the real estate sold and the related closing costs were expensed at closing.

Changes Attributable to:

Sales (in millions) 2005 Price
Volume/
Mix 2006

Development . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $42 $ 7 $ 23 $ 72
Rural . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 42 8 (13) 37
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2 — 1 3

Total Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $86 $ 15 $ 11 $112

Changes Attributable to:

Operating Income (in millions) 2005 Price
Volume/
Mix 2006

Total Operating Income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $64 $ 15 $ 10 $ 89

Performance Fibers

In 2006, cellulose specialty sales improved by $51 million, or 11 percent, due to increased price and volume. Market
demand for cellulose specialties resulted in an average price increase of $99 per ton, or 10 percent. This price increase included
a fuel oil surcharge on all acetate and other cellulose specialty volume allowable by contract, totaling $14 million.

Sales of absorbent materials decreased $7 million primarily due to the fourth quarter 2005 disposition of our Engineered
Absorbent Materials (EAM) facility which contributed $14 million in sales for 2005. EAM’s impact on sales was partly offset
by a $3 million increase in by-product sales.

Changes Attributable to:

Sales (in millions) 2005 Price
Volume/
Mix Other* 2006

Cellulose Specialties . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $449 $47 $4 $— $500
Absorbent Materials . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 179 2 2 (11) 172

Total Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $628 $49 $6 $ (11) $672

* Includes the impact of EAM’s 2005 sales.

Operating income in 2006 improved by $35 million, or 78 percent, from 2005. Cellulose specialties’ price and volume
increases and the reversal of prior year accruals after a favorable property tax settlement ($5 million) more than offset increased
costs of raw materials, energy, labor and maintenance.

Operating Income (in millions) Changes Attributable to:

2005 Price
Volume/
Mix Costs Other* 2006

Total Operating Income . . . . . . . . . . . . . . . . . . . . . . . $45 $49 $1 $(22) $7 $80

* Includes the impact of EAM’s 2005 operating income and reversal of prior year property tax accruals.

Wood Products

Lumber prices declined 18 percent as a result of reduced demand in the housing market and higher quantities of Canadian
imported lumber. The increase in imports was in anticipation of a 15 percent export tax that was imposed on Canadian exported
lumber to the U.S. beginning October 12, 2006, pursuant to the recently signed 2006 Softwood Trade Agreement.

Sales (in millions) Changes Attributable to:

2005 Price Volume 2006

Total Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $137 $(25) $(1) $111
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Operating income decreased from the prior year primarily as a result of lower selling prices.

Operating Income/(Loss) (in millions) Changes Attributable to:

2005 Price Volume/Mix Costs 2006

Total Operating Income/(Loss) . . . . . . . . . . . . . . . . . . . . . . . . . . . . $16 $(25) $1 $5 $(3)

Other Operations

Sales increased in 2006 as a result of higher royalty income from coal extractions while operating income was consistent
with the prior year. Effective November 2006, TransAlta, the third-party mining operator, announced that they were ceasing
their operations in Lewis County, Washington.

Corporate and Other Expenses/Eliminations

Corporate and Other Expense declined $3 million in 2006 from the prior year primarily due to reduced business
development expense.

Gain on Sale of Timber Assets

The gains on sale of New Zealand assets contributed $37 million in 2005 (timberland sale to a joint venture) and $8 million
in 2006 (partial sale of investment in the joint venture). See Note 5 — Joint Venture Investment for details of the transactions.

Interest and Other Income/Expense

In comparison to the prior year, interest expense increased by $2 million primarily due to a litigation-related accrual and
higher debt.

The $9 million decline in interest and other income in 2006 largely resulted from an arbitration award that was received in
the third quarter of 2005 partly offset by increased interest income due to higher cash levels in 2006.

Income Tax (Expense)/Benefit

The 2006 effective tax rate before discrete items was 16.3 percent compared to 12.1 percent in 2005. The increase was
primarily due to lower tax benefits from foreign operations, partly offset by higher REIT income. The 2005 rate included a $6.5
million tax benefit from the sale of New Zealand timber assets. Including discrete items, the 2006 effective tax rate was 10.0
percent compared to a benefit of 11.0 percent in 2005.

See Note 9 — Income Taxes for additional information regarding the provision for income taxes.

Liquidity and Capital Resources

Cash Flow

Historically, our operations have generally produced consistent cash flows and required limited capital resources. Short-
term borrowings help fund cyclicality and seasonality in working capital needs. Long-term debt has historically been used to
fund major acquisitions.

Results, 2007 versus 2006

In 2007, cash provided by operating activities from continuing operations of $324 million increased $17 million from
2006. The increase was a result of higher cash earnings partly offset by greater working capital requirements and an increase in
discretionary pension contributions. The increase in working capital resulted primarily from the timing of interest payments,
reductions in accounts payable and an increase in inventory, partly offset by a decrease in accounts receivable and lower tax
payments.

Cash used for investing activities of $126 million was $259 million below 2006 mainly resulting from a reduction in
timberland acquisitions ($278 million in 2006). (See Note 6 — Timberland Acquisitions.) Last year also included $22 million of
proceeds from the sell down of our interest in the New Zealand joint venture. Capital expenditures of $97 million in 2007 were
below 2006 expenditures of $105 million which included a significant amount for a power boiler at our Fernandina mill.
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Cash used for financing activities was $58 million and $30 million in 2007 and 2006, respectively. The increase was
mainly due to debt issuance costs, the net cost of the hedge and warrants associated with the exchangeable notes and an increase
in dividends of $7 million. Debt increased $89 million from 2006 mainly due to the issuance of $300 million of Senior
Exchangeable Notes, offset by the repayment of a $113 million note maturing in December 2007 and other debt repayments.
(See Note 12 — Debt.)

Our debt-to-capital ratio of 43 percent increased slightly from 42 percent at prior year end as a result of higher debt as
discussed above. Our percentage of debt with fixed interest rates was 84 percent as of December 31, 2007 versus 62 percent as
of December 31, 2006. As of December 31, 2007, cash and cash equivalents were $181 million, a $141 million increase from
the prior year. The cash equivalents consist of marketable securities with maturities at the date of acquisition of 90 days or less.

Results, 2006 versus 2005

In 2006, cash provided by operating activities from continuing operations of $307 million increased $53 million from
2005. The increase was primarily due to higher cash earnings and lower working capital requirements. Earnings rose primarily
due to improvements in our Performance Fibers and Real Estate segments partly offset by lower earnings in the Wood Products
segment. The favorable working capital requirements result from the timing of interest payments and inventory purchases partly
offset by higher income tax payments and receivables.

Cash used for investing activities from continuing operations of $385 million for 2006 was $361 million above 2005. This
was primarily due to two major timberland acquisitions ($272 million), the purchase of real estate previously leased ($21
million) and higher capital spending on energy savings projects, partly offset by $22 million of proceeds from the sale of a
portion of our New Zealand joint venture interest.

Financing cash flows for 2006 were $30 million, $186 million below 2005. This was primarily due to the increase in long-
term debt of $100 million used to finance a portion of the 2006 timberland acquisitions versus debt repayments of $99 million in
2005, and a $15 million increase in dividends paid which reflects a 10 percent increase in the annual dividend paid per share.

In 2006, our debt-to-capital ratio of 42 percent increased from 39 percent at year end as a result of higher debt as discussed
above and the adjustments to accumulated other comprehensive income/(loss) as a result of adopting Statement of Financial
Accounting Standard (SFAS) No. 158. Our percentage of debt with fixed interest rates was 62 percent as of December 31, 2006
and 73 percent as of December 31, 2005. As of December 31, 2006, cash and cash equivalents were $40 million, a $106 million
decrease from the prior year. The cash equivalents consist of marketable securities with maturities at the date of acquisition of
90 days or less.

Expected 2008 Expenditures

Capital expenditures in 2008 are forecasted to be between $105 million and $110 million, which we expect to fund through
cash from operations. Our 2008 dividend payments are expected to increase from $151 million to $157 million assuming no
change in the quarterly dividend rate of $0.50 per common share. Cash payments for income taxes in 2008 are anticipated to be
between $17 million and $22 million. No significant debt reduction is expected in 2008. We made discretionary pension
contributions of $20 million and $12 million in 2007 and 2006 respectively, and anticipate making pension contributions of
approximately $12 million in 2008. Expenditures for environmental costs related to our dispositions and discontinued operations
are expected to be $10 million. See Environmental Regulation for further information.

Liquidity Performance Indicators

The discussion below is presented to enhance the reader’s understanding of our liquidity, ability to generate cash and
satisfy rating agency and creditor requirements. This information includes two measures of financial results: Earnings from
Continuing Operations before Interest, Taxes, Depreciation, Depletion and Amortization (EBITDA), and Adjusted Cash
Available for Distribution (Adjusted CAD). These measures are not defined by Generally Accepted Accounting Principles
(GAAP) and the discussion of EBITDA and Adjusted CAD is not intended to conflict with or change any of the GAAP
disclosures described above. Management considers these measures to be important to estimate the enterprise and shareholder
values of the Company as a whole and of its core segments, and for allocating capital resources. In addition, analysts, investors
and creditors use these measures when analyzing our financial condition and cash generating ability. EBITDA is defined by the
Securities and Exchange Commission; however, Adjusted CAD as defined may not be comparable to similarly titled measures
reported by other companies.
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EBITDA is a non-GAAP measure of operating cash generating capacity. In 2007, EBITDA was $412 million, a $46
million increase over 2006 primarily due to higher operating results in our Performance Fibers segment. In 2006, EBITDA was
$366 million, a $4 million decrease from 2005 primarily due to the gain on sale of our New Zealand timber assets in 2005 partly
offset by higher operating results in our Real Estate and Performance Fibers segments in 2006. EBITDA was $369 million in
2005, an increase of $51 million over 2004, primarily due to higher operating results in all of our core product lines and a $37
million gain from the sale of our New Zealand timberlands.

Below is a reconciliation of Cash Provided by Operating Activities to EBITDA for the five-year period ended
December 31, 2007 (in millions of dollars):

2007 2006 2005 2004 2003

Cash provided by operating activities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $324.0 $306.9 $254.1 $292.3 $201.3
Gain on sale of New Zealand timber assets . . . . . . . . . . . . . . . . . . . . . . . . . . . — 7.8 36.9 — —
Non-cash cost basis of real estate sold . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (8.6) (12.4) (11.8) (11.0) (5.9)
Income tax expense (benefit) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 23.8 19.1 (20.1) (33.6) 6.1
Interest, net . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 48.6 39.1 38.8 44.1 46.0
Other balance sheet changes . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 23.9 5.0 71.5 26.8 11.1

EBITDA . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $411.7 $365.5 $369.4 $318.6 $258.6

A non-cash expense critical to the economics of both our Timber and Real Estate core businesses is the non-cash cost basis
of real estate sold. EBITDA plus the non-cash cost basis of real estate sold for the five years ended December 31, 2007 totaled
$420 million, $378 million, $381 million, $330 million and $265 million, respectively.

Adjusted CAD is a non-GAAP measure of cash generated during a period that is available for dividend distribution,
repurchasing common shares, debt reduction and for strategic acquisitions net of associated financing (e.g. realizing like-kind
exchange tax benefits). We define Cash Available for Distribution (CAD) as Cash Provided by Operating Activities less capital
spending, the tax benefits associated with strategic acquisitions, the change in committed cash, the proceeds from matured
energy forward contracts and the change in capital expenditures purchased on account. Committed cash represents outstanding
checks that have been drawn on our zero balance bank accounts but have not been paid. In compliance with the Securities and
Exchange Commission requirements for non-GAAP measures, we reduce CAD by mandatory debt repayments which result in
the measure entitled “Adjusted CAD.”

Adjusted CAD was $78 million in 2007, a $97 million decrease from 2006 primarily due to $163 million in mandatory debt
repayments (refinanced with lower cost debt) partially offset by higher cash earnings generated from operating activities, lower
capital spending and a decrease in committed cash. Adjusted CAD was $175 million in 2006, an increase of $18 million from
2005 primarily due to stronger operating earnings partly offset by higher capital spending and an increase in our committed cash
as of December 31, 2006. In 2005, Adjusted CAD of $157 million was $25 million above the prior year primarily due to lower
mandatory debt repayments and LKE tax benefits, partly offset by lower operating cash flows. Adjusted CAD generated in any
period is not necessarily indicative of the amounts that may be generated in future periods.

Below is a reconciliation of Cash Provided by Operating Activities to Adjusted CAD for the five-year period ended
December 31, 2007 (in millions):

2007 2006 2005 2004 2003

Cash provided by operating activities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 324.0 $ 306.9 $254.1 $292.3 $201.3
Capital spending, net . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (97.0) (105.5) (85.3) (87.7) (84.4)
Purchase of assets previously leased . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — — — (5.4)
LKE tax benefits on third party real estate sales* . . . . . . . . . . . . . . . . . . . . . (3.9) (4.8) (3.2) (11.3) —
Change in committed cash . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 16.9** (19.1) 1.8 (3.5) 0.4
Proceeds from matured energy forward contracts . . . . . . . . . . . . . . . . . . . . . — — 3.9 — —
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 0.8 0.3 (10.8) (4.4) (4.8)

CAD . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 240.8 177.8 160.5 185.4 107.1
Mandatory debt repayments . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (162.9) (3.3) (3.6) (53.6) (3.5)

Adjusted CAD . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 77.9 $ 174.5 $156.9 $131.8 $103.6

* Represents income taxes that would have been paid had the Company not completed the third-party LKE transactions.
** Primarily 2006 interest paid in 2007 and previously reflected as a reduction in 2006 CAD.
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Liquidity Facilities

In October 2007, TRS issued $300 million of 3.75% Senior Exchangeable Notes due 2012. The notes are guaranteed by
Rayonier Inc., and are non-callable. The $300 million in principal will be settled in cash and any excess exchange value will be
settled at the option of the Company in either cash or stock of Rayonier Inc. The initial exchange rate is 18.24 shares per $1,000
principal based on an exchange price equal to 122 percent of the stock’s closing price of $44.93 on October 10, 2007, or $54.81
per share. In separate transactions, TRS and Rayonier, Inc., respectively, purchased an exchangeable note hedge and sold
warrants which had the effect of increasing the conversion premium from 22 percent to 40 percent, or $62.90 per share. (See
Note 12 — Debt for additional information)

We have a $250 million unsecured revolving credit facility with an accordion feature which allows additional borrowing
above $250 million, in $25 million increments, up to an aggregate $100 million, provided no default exists. The facility expires
in August 2011. At December 31, 2007, the available borrowing capacity was $188 million (excluding the accordion feature).

In connection with the Company’s installment notes and the $250 million revolving credit facility, covenants must be met,
including ratios based on the facility’s definition of EBITDA (Covenant EBITDA). Covenant EBITDA consists of earnings
from continuing operations before the cumulative effect of accounting changes and any provision for dispositions, income taxes,
interest expense, depreciation, depletion, amortization and the non-cash cost basis of real estate sold. The Company’s dividend
restriction covenant limits the sum of dividends in any period of four fiscal quarters to 90 percent of Covenant Funds from
Operations (Covenant FFO) plus the aggregate amount of dividends permitted under Covenant FFO in excess of the amount of
dividends paid during the prior four fiscal quarters. Covenant FFO is defined as Consolidated Net Income excluding gains or
losses from debt restructuring and investments in marketable securities plus depletion, depreciation, amortization and the
non-cash cost basis of real estate sold. Under a covenant relating to the $328 million of installment notes, RFR may not incur
additional debt unless, at the time of incurrence, and after giving pro forma effect to the receipt and application of the proceeds
of such debt, RFR meets or exceeds a minimum ratio of cash flow to fixed charges. RFR’s ability to make certain quarterly
distributions to Rayonier Inc. is limited to an amount equal to RFR’s “available cash,” which consists of its opening cash
balance plus proceeds from permitted borrowings. At December 31, 2007, the Company is in compliance with all material
covenants.

The covenants listed below, which are the most significant financial covenants in effect as of December 31, 2007, are
calculated on a trailing 12-month basis:

Covenant
Requirement

Actual ratio at
December 31,

2007
Favorable

(Unfavorable)

Covenant EBITDA to consolidated interest expense should not be less than . . . . . . . . 2.50 to 1 7.60 to 1 5.10
Total debt to Covenant EBITDA should not exceed . . . . . . . . . . . . . . . . . . . . . . . . . . . 4.00 to 1 1.75 to 1 2.25
RFR cash flow available for fixed charges to RFR fixed charges should not be less
than . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2.50 to 1 4.18 to 1 1.68

Dividends paid should not exceed 90 percent of Covenant FFO . . . . . . . . . . . . . . . . . . 90% 42% 48%

In addition to the financial covenants listed above, the installment notes, Senior Exchangeable Notes and credit facility
include customary covenants that limit the incurrence of debt, the disposition of assets, and the making of certain payments
between RFR and Rayonier among others. An asset sales covenant in the RFR installment note-related agreements requires the
Company, subject to certain exceptions, to either reinvest cumulative timberland sales proceeds in excess of $100 million (the
“excess proceeds”) in timberland-related investments or, once the amount of excess proceeds not reinvested exceeds $50
million, to offer the note holders prepayment of the notes ratably in the amount of the excess proceeds. During the fourth quarter
of 2007, excess proceeds of approximately $84 million were offered to the note holders. The noteholders accepted $56 million
and the amount of excess proceeds was reset to zero. As of December 31, 2007 and 2006, the amount of excess proceeds was $0
and $10 million, respectively.

In 2007, Standard & Poor’s Ratings Services reaffirmed its corporate debt rating of our long-term debt to a ‘BBB’
investment grade rating with a ‘Stable’ outlook while Moody’s Investors Service affirmed our ‘Baa3’ investment grade rating
with a ‘Stable’ outlook.
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Contractual Financial Obligations and Off-Balance Sheet Arrangements

In addition to using cash flow from operations, we finance our operations through the issuance of debt, and by entering into
leases. These financial obligations are recorded in accordance with accounting rules applicable to the underlying transaction,
with the result that some are recorded as liabilities on the Balance Sheet, while others are required to be disclosed in the Notes
to Consolidated Financial Statements and Management’s Discussion and Analysis.

The following table aggregates our contractual financial obligations as of December 31, 2007 and anticipated cash
spending by period:

Total

Payments Due by Period

Contractual Financial Obligations (000’s) 2008 2009-2010 2011-2012 Thereafter

Current maturities of long-term debt (1) . . . . . . . . . . . . . . . . . . . . . . $ 78,885 $ 78,885 $ — $ — $ —
Long-term debt . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 670,959 — 123,302 417,617 130,040
Interest payments on long-term debt (2) . . . . . . . . . . . . . . . . . . . . . . 169,614 32,870 71,581 41,576 23,587
Operating leases—timberland (3) . . . . . . . . . . . . . . . . . . . . . . . . . . . 104,968 7,025 13,186 12,870 71,887
FIN 48 liabilities (4) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 9,555 9,101 454 — —
Operating leases—PP&E, offices . . . . . . . . . . . . . . . . . . . . . . . . . . . 10,688 2,936 4,282 1,329 2,141
Postretirement obligations (5) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 34,893 3,350 6,730 7,053 17,760
Purchase obligations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 391 160 166 65 —
Other long-term liabilities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,420 237 473 473 237

Total contractual cash obligations . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,081,373 $134,564 $220,174 $480,983 $245,652

(1) Includes $23.3 million of debt due in 2008, but not included in current maturities in the Consolidated Balance Sheet as the
Company intends and has the ability to refinance with its revolving credit facility.

(2) Projected interest payments for variable-rate debt were calculated based on outstanding principal amounts and interest rates
as of December 31, 2007.

(3) The majority of timberland leases are subject to escalation clauses based on either the Consumer Price Index or the
Producer Price Index.

(4) A reasonable estimate for the time period of cash settlement could not be determined for $1.5 million of FIN 48 liabilities.
These amounts were excluded from the table.

(5) The amounts for postretirement obligations represent an estimate of our projected payments. (See Note 20 — Employee
Benefit Plans for more information.)

In November 2007, the Company and the Environmental Protection Division of the Georgia Department of Natural
Resources (EPD) reached agreement, subject to public comment, on a consent decree that would resolve certain issues relating
to the color of the Jesup mill’s permitted effluent discharged to the Altamaha River. These projects will be completed over a
seven year period pursuant to a time frame set forth in the consent decree, and the costs related to the capital projects are
expected to be approximately $75 million. As the agreement is not finalized, these expenditures were not included in the above
table. See Note 16 – Contingencies for further discussion.

We utilize off-balance sheet arrangements to provide credit support for certain suppliers/vendors and customers in case of
their default on critical obligations, and collateral for certain self-insurance programs that we maintain. These arrangements
consist of standby letters of credit and surety bonds. As part of our ongoing operations, we also periodically issue guarantees to
third parties. Off-balance sheet arrangements are not considered to be a source of liquidity or capital resources and do not
expose us to material risks or material unfavorable financial impacts.

The following table aggregates our financial commitments as of December 31, 2007:

Financial Commitments (000’s)

Maximum
Potential
Payment

Carrying
Amount of
Liability

Standby letters of credit (1) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $72,778 $62,559
Guarantees (2) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 6,440 73
Surety bonds (3) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 9,500 1,609

Total financial commitments . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $88,718 $64,241
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(1) Approximately $62 million of the standby letters of credit serve as credit support for industrial revenue bonds. The
remaining letters of credit support various insurance related agreements, primarily workers’ compensation and pollution
liability policy requirements. These letters of credit will expire at various dates during 2008 and are renewed as required.

(2) In conjunction with the sale of timberlands to the New Zealand joint venture in October 2005, the Company guaranteed
five years of Crown Forest license obligations. The JV is the primary obligor and has posted a bank performance bond with
the New Zealand government. If the JV fails to pay the obligation, the New Zealand government will demand payment
from the bank that posted the bond. If the bank defaults on the bond, the Company would then have to perform. As of
December 31, 2007, three annual payments, of $1.3 million each, remain. This guarantee expires in 2010.

In conjunction with a timberland sale and note monetization in the first quarter of 2004, the Company issued a make-whole
agreement pursuant to which it guaranteed $2.5 million of obligations of a qualified special purpose entity that was
established to complete the monetization. At December 31, 2007, the Company has recorded a deminimus liability to
reflect the fair market value of its obligation to perform under the make-whole agreement.

(3) Rayonier issues surety bonds primarily to secure timber harvesting obligations in the State of Washington and to provide
collateral for the Company’s workers’ compensation self-insurance program in the states of Washington and Georgia.
These surety bonds expire at various dates during 2008 and are renewed as required.

In May 2004, we completed a Form S-4 acquisition shelf registration to offer and issue 7,000,000 common shares for the
acquisition of other businesses, assets or properties. As of December 31, 2007, no common shares have been offered or issued
under the Form S-4 shelf registration. In September 2003, we completed a Form S-3 shelf registration statement to offer $500
million of new public debt and/or equity securities. On December 19, 2003, 6.4 million common shares were issued under the
Form S-3 shelf registration as part of a special stock dividend paid in conjunction with our conversion to a REIT. The fair
market value of the shares at the day of issuance was $253 million, leaving $247 million available under the $500 million shelf
registration at December 31, 2007.

New Accounting Standards

See Note 2 — Summary of Significant Accounting Policies for our discussion of recently issued accounting
pronouncements that may affect our financial results and disclosures in future periods.

Environmental Regulation

Rayonier is subject to stringent environmental laws and regulations concerning air emissions, water discharges and waste
handling and disposal. Such environmental laws and regulations include the Clean Air Act, the Clean Water Act, the Resource
Conservation and Recovery Act, CERCLA and similar state laws and regulations. Management closely monitors its
environmental responsibilities, and believes that the Company is in substantial compliance with current environmental
requirements. In addition to ongoing compliance with laws and regulations, the Company’s facilities operate in accordance with
various permits, which are issued by state and federal environmental agencies. Many of these permits impose operating
conditions on the Company which require significant expenditures to ensure compliance. Upon renewal and renegotiation of
these permits, the issuing agencies often seek to impose new or additional conditions in response to new environmental laws and
regulations, or more stringent interpretations of existing laws and regulations. During 2007, 2006 and 2005, we spent
approximately $11 million, $5 million and $6 million, respectively, for capital projects related to environmental compliance for
ongoing operations. During 2008 and 2009, our capital spending related to environmental compliance for continuing operations
is expected to be approximately $16 million and $10 million per year, respectively. Over the next five years, we expect
environmental capital spending to total between $70 million and $75 million. The expected increase in environmental spending
is due to manufacturing process and pollution control systems to comply with the requirements of new or renewed air emission
and water discharge permits and other required improvements for our Performance Fibers mills.

Notwithstanding Rayonier’s current compliance status, many of its operations are subject to constantly evolving
environmental requirements which are often the result of legislation, regulation and negotiation. As such, contingencies in this
area include, without limitation:

• The Company’s manufacturing facilities operate in accordance with various permits, which often impose operating
conditions that require significant expenditure to ensure compliance. Upon renewal and renegotiation of these permits,
the issuing agencies often seek to impose new or additional conditions, which could adversely affect our operations and
financial performance.
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• As environmental laws and regulations change, and administrative and judicial interpretations of new and existing laws
and regulations are made, our operations may be adversely affected.

• In our forestry operations, federal, state and local laws and regulations intended to protect threatened and endangered
animal and plant species and their habitat, as well as wetlands and waterways, limit, and in some cases may prevent
timber harvesting, road construction and other activities on private lands. For example, Washington, where the
Company holds approximately 370,000 acres of timberlands, has among the most stringent forestry laws and
regulations in the country.

• Environmental requirements relating to real estate development, and especially in respect of wetland delineation and
mitigation, storm water management, drainage, waste disposal, and potable water supply and protection, may
significantly impact the size, scope, timing and financial returns of our projects. Moreover, multiple permits are often
required for a project, and may involve a lengthy application process.

• Our discontinued operations with historical environmental contamination are subject to a number of federal, state and
local laws. As these requirements change over time, they may mandate more stringent levels of soil and groundwater
investigation, remediation and monitoring. While we believe that our current estimates are adequate, future changes to
these legal requirements could adversely affect the cost and timing of our activities on these sites.

• Over time, the complexity and stringency of environmental laws and regulations have increased significantly, and the
cost of compliance with these laws and regulations has also increased. In general, management believes these trends
will continue.

It is the opinion of management that substantial expenditures will be required over the next ten years in the area of
environmental compliance. See Note 15 — Liabilities for Dispositions and Discontinued Operations for additional information
regarding the Company’s environmental liabilities.

Item 7A. QUANTITATIVE AND QUALITATIVE DISCLOSURES ABOUTMARKET RISK

Market and Other Economic Risks

We are exposed to various market risks, including changes in interest rates, commodity prices and foreign exchange rates.
Our objective is to minimize the economic impact of these market risks. We use derivatives in accordance with policies and
procedures approved by the Finance Committee of the Board of Directors. Derivatives are managed by a senior executive
committee whose responsibilities include initiating, managing and monitoring resulting exposures. We do not enter into
financial instruments for trading or speculative purposes.

Cyclical pricing of commodity market paper pulp is one of the factors that influences Performance Fibers’ prices,
particularly in the absorbent materials product line. However, since we are a non-integrated producer of specialized performance
fibers for non-papermaking end uses, our high-value product mix tends to lag (on both the upturn and downturn) commodity
paper pulp prices with pricing adjustments that are less severe. This risk is mitigated somewhat by the terms of our cellulose
specialty contracts which are effective into 2011 and represent nearly all of our high-value cellulose specialties production.

We periodically enter into interest rate swap agreements to manage our exposure to interest rate changes. These swaps
involve the exchange of fixed and variable interest rate payments without exchanging principal amounts. At December 31,
2007, we did not hold any swap agreements.

The fair market value of our long-term fixed interest rate debt is also subject to interest rate risk; however, we intend to
hold most of our debt until maturity. The estimated fair value of our fixed-rate debt at December 31, 2007, was $682 million
compared to $633 million in carrying value. Generally, the fair market value of fixed-rate debt will increase as interest rates fall
and decrease as interest rates rise. A hypothetical one-percentage point increase/decrease in prevailing interest rates at
December 31, 2007, would result in a corresponding decrease/increase in the fair value of our fixed-rate debt of approximately
$30.5 million.

We periodically enter into commodity forward contracts to fix some of our fuel oil and natural gas costs. The forward
contracts partially mitigate the risk of a change in Performance Fibers’ margins resulting from an increase or decrease in these
energy costs. We do not enter into commodity forwards for trading or speculative purposes. At December 31, 2007, there were
no outstanding fuel oil or natural gas contracts.
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Item 8. FINANCIAL STATEMENTS AND SUPPLEMENTARY DATA

See Index to Financial Statements on page ii.

Item 9. CHANGES IN AND DISAGREEMENTSWITH ACCOUNTANTS ON ACCOUNTING AND FINANCIAL
DISCLOSURE

None.

Item 9A. CONTROLS AND PROCEDURES

Rayonier management is responsible for establishing and maintaining adequate disclosure controls and procedures.
Disclosure controls and procedures (as defined in SEC Rules 13a-15(e) and 15d-15(e)), are designed with the objective of
ensuring that information required to be disclosed by the Company in reports filed under the Securities Exchange Act of 1934,
as amended (Exchange Act), such as this annual report on Form 10-K, is recorded, processed, summarized and reported within
the time periods specified in the SEC’s rules and forms.

Because of the inherent limitations in all control systems, no control evaluation can provide absolute assurance that all
control exceptions and instances of fraud have been prevented or detected on a timely basis. Even systems determined to be
effective can provide only reasonable assurance that their objectives are achieved.

Based on an evaluation of our disclosure controls and procedures as of the end of the period covered by this annual report
on Form 10-K, our management, including the Chief Executive Officer and Chief Financial Officer, concluded that the design
and operation of the disclosure controls and procedures were effective as of December 31, 2007.

With regard to the Company’s internal control over financial reporting as defined in paragraph (f) of SEC Rules 13a-15(f)
and 15d-15(f), see Management’s Report on Internal Control over Financial Reporting at page F-1, followed by the Reports of
Independent Registered Public Accounting Firm.

In the quarter ended December 31, 2007, based upon the evaluation required by paragraph (d) of SEC Rules 13a-15 and
15d-15, there were no changes in our internal controls over financial reporting that would materially affect or are reasonably
likely to materially affect our internal control over financial reporting.

Item 9B. OTHER INFORMATION

Not Applicable.

41



PART III

Certain information required by Part III is incorporated by reference from the Company’s definitive Proxy Statement to be
filed with the Securities and Exchange Commission in connection with the solicitation of proxies for the Company’s 2008
Annual Meeting of Stockholders (the “Proxy Statement”).

Item 10. DIRECTORS, EXECUTIVE OFFICERS AND CORPORATE GOVERNANCE

The information required by this Item with respect to directors is incorporated by reference to the information in the
section entitled “Election of Directors” and “Report of the Audit Committee” in the Proxy Statement. The information required
by this Item with respect to disclosure of any known late filing or failure by an insider to file a report required by Section 16 of
the Exchange Act is incorporated by reference to the section entitled “Section 16(a) Beneficial Ownership Reporting
Compliance” in the Proxy Statement.

The information called for by this Item with respect to executive officers is set forth above in Part I, Item 4A—Executive
Officers of Rayonier.

Our Standard of Ethics and Code of Corporate Conduct, which is applicable to our principal executive, financial and
accounting officers, is available on our website, www.rayonier.com. Recent amendments to the Standards of Ethics and Code of
Corporate Conduct have been posted on our website. Any other amendments to or waivers of the Standard of Ethics and Code
of Corporate Conduct will also be disclosed on such website.

On June 18, 2007, we filed with the New York Stock Exchange (NYSE) the Annual CEO Certification regarding our
compliance with the NYSE’s Corporate Governance Standards as required by Section 303A-12(a). In addition, we have filed, as
exhibits to the annual report on Form 10-K for the year ended December 31, 2007, the applicable certifications of our Chief
Executive Officer and Chief Financial Officer required under Sections 302 and 906 of the Sarbanes-Oxley Act of 2002.

Item 11. EXECUTIVE COMPENSATION

The information called for by Item 11 is incorporated herein by reference from the section entitled “Executive
Compensation” in the Proxy Statement.

Item 12. SECURITY OWNERSHIP OF CERTAIN BENEFICIAL OWNERS ANDMANAGEMENT AND RELATED
SHAREHOLDERMATTERS

The information called for by Item 12 is incorporated herein by reference from the section entitled “Share Ownership” in
the Proxy Statement.

Item 13. CERTAIN RELATIONSHIPS AND RELATED TRANSACTIONS, AND DIRECTOR INDEPENDENCE

The information called for by Item 13 is incorporated herein by reference from the section entitled “Election of Directors”
and “Corporate Governance” in the Proxy Statement.

Item 14. PRINCIPAL ACCOUNTANT FEES AND SERVICES

The information called for by Item 14 is incorporated herein by reference from the section entitled “Report of the Audit
Committee” in the Proxy Statement.

PART IV

Item 15. EXHIBITS AND FINANCIAL STATEMENT SCHEDULES

Documents filed as a part of this report:

(1) See Index to Financial Statements on page ii for a list of the financial statements filed as part of this report.

(2) See Schedule II – Valuation and Qualifying Accounts. All other financial statement schedules have been omitted
because they are not applicable, the required matter is not present or the required information has otherwise been
supplied in the financial statements or the notes thereto.

(3) See Exhibit Index for a list of the exhibits filed or incorporated herein as part of this report.
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MANAGEMENT’S REPORT ON INTERNAL CONTROL OVER FINANCIAL REPORTING

To Our Shareholders:

The management of Rayonier Inc. and its subsidiaries is responsible for establishing and maintaining adequate internal
control over financial reporting (as defined in Rules 13a-15(f) and 15d-15(f) under the Securities Exchange Act of 1934, as
amended). Our system of internal controls over financial reporting was designed to provide reasonable assurance to the
Company’s management and Board of Directors regarding the preparation and fair presentation of the financial statements for
external purposes in accordance with accounting principles generally accepted in the United States of America.

Because of the inherent limitations of internal control over financial reporting, misstatements due to error or fraud may not
be prevented or detected on a timely basis. Also, projections of any evaluation of effectiveness to future periods are subject to
the risk that controls may become inadequate because of changes in conditions, or that the degree of compliance with the
policies or procedures may deteriorate.

Rayonier Inc.’s management, under the supervision of the Chief Executive Officer and Chief Financial Officer, assessed
the effectiveness of our internal control over financial reporting as of December 31, 2007. In making this assessment, we used
the framework included in Internal Control—Integrated Framework issued by the Committee of Sponsoring Organizations of
the Treadway Commission. Based on our evaluation under the criteria set forth in Internal Control—Integrated Framework,
management concluded that our internal control over financial reporting was effective as of December 31, 2007.

Deloitte & Touche LLP, the independent registered public accounting firm that audited the Company’s consolidated
financial statements, has issued an attestation report on the Company’s internal control over financial reporting as of
December 31, 2007. The report, which expresses an unqualified opinion on the Company’s internal control over financial
reporting as of December 31, 2007, is on page F-2.

Lee. M. Thomas
Chairman, President and Chief Executive Officer
February 27, 2008

Hans E. Vanden Noort
Senior Vice President and Chief Financial Officer
February 27, 2008
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Board of Directors and Stockholders of
Rayonier Inc.
Jacksonville, Florida

We have audited the internal control over financial reporting of Rayonier Inc. and subsidiaries (the “Company”) as of
December 31, 2007, based on criteria established in Internal Control—Integrated Framework issued by the Committee of
Sponsoring Organizations of the Treadway Commission. The Company’s management is responsible for maintaining effective
internal control over financial reporting and for its assessment of the effectiveness of internal control over financial reporting,
included in the accompanying Management’s Report on Internal Control Over Financial Reporting. Our responsibility is to
express an opinion on the Company’s internal control over financial reporting based on our audit.

We conducted our audit in accordance with the standards of the Public Company Accounting Oversight Board (United States).
Those standards require that we plan and perform the audit to obtain reasonable assurance about whether effective internal
control over financial reporting was maintained in all material respects. Our audit included obtaining an understanding of
internal control over financial reporting, assessing the risk that a material weakness exists, testing and evaluating the design and
operating effectiveness of internal control based on the assessed risk, and performing such other procedures as we considered
necessary in the circumstances. We believe that our audit provides a reasonable basis for our opinion.

A company’s internal control over financial reporting is a process designed by, or under the supervision of, the company’s
principal executive and principal financial officers, or persons performing similar functions, and effected by the company’s
board of directors, management, and other personnel to provide reasonable assurance regarding the reliability of financial
reporting and the preparation of financial statements for external purposes in accordance with generally accepted accounting
principles. A company’s internal control over financial reporting includes those policies and procedures that (1) pertain to the
maintenance of records that, in reasonable detail, accurately and fairly reflect the transactions and dispositions of the assets of
the company; (2) provide reasonable assurance that transactions are recorded as necessary to permit preparation of financial
statements in accordance with generally accepted accounting principles, and that receipts and expenditures of the company are
being made only in accordance with authorizations of management and directors of the company; and (3) provide reasonable
assurance regarding prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s assets that
could have a material effect on the financial statements.

Because of the inherent limitations of internal control over financial reporting, including the possibility of collusion or improper
management override of controls, material misstatements due to error or fraud may not be prevented or detected on a timely
basis. Also, projections of any evaluation of the effectiveness of the internal control over financial reporting to future periods
are subject to the risk that the controls may become inadequate because of changes in conditions, or that the degree of
compliance with the policies or procedures may deteriorate.

In our opinion, the Company maintained, in all material respects, effective internal control over financial reporting as of
December 31, 2007, based on the criteria established in Internal Control — Integrated Framework issued by the Committee of
Sponsoring Organizations of the Treadway Commission.

We have also audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States), the
consolidated financial statements and financial statement schedule as of and for the year ended December 31, 2007 of the
Company and our report dated February 27, 2008, expressed an unqualified opinion on those financial statements and financial
statement schedule and included an explanatory paragraph regarding the Company’s adoption of FASB Staff Position No. AUG
AIR-1, Accounting for Planned Major Maintenance Activities.

DELOITTE & TOUCHE LLP
Certified Public Accountants

Jacksonville, Florida
February 27, 2008
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REPORT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

To the Board of Directors and Stockholders of
Rayonier Inc.
Jacksonville, Florida

We have audited the accompanying consolidated balance sheets of Rayonier Inc. and subsidiaries (the “Company”) as of
December 31, 2007 and 2006, and the related consolidated statements of income and comprehensive income and cash flows for
each of the three years in the period ended December 31, 2007. Our audits also included the financial statement schedule listed
in the Index at Item 15. These financial statements and financial statement schedule are the responsibility of the Company’s
management. Our responsibility is to express an opinion on these financial statements and financial statement schedule based on
our audits.

We conducted our audits in accordance with the standards of the Public Company Accounting Oversight Board (United States).
Those standards require that we plan and perform the audit to obtain reasonable assurance about whether the financial
statements are free of material misstatement. An audit includes examining, on a test basis, evidence supporting the amounts and
disclosures in the financial statements. An audit also includes assessing the accounting principles used and significant estimates
made by management, as well as evaluating the overall financial statement presentation. We believe that our audits provide a
reasonable basis for our opinion.

In our opinion, such consolidated financial statements present fairly, in all material respects, the financial position of Rayonier
Inc. and subsidiaries as of December 31, 2007 and 2006, and the results of their operations and their cash flows for each of the
three years in the period ended December 31, 2007, in conformity with accounting principles generally accepted in the United
States of America. Also, in our opinion, such financial statement schedule, when considered in relation to the basic consolidated
financial statements taken as a whole, present fairly, in all material respects, the information set forth therein.

As discussed in Note 2 to the consolidated financial statements, in 2007 the Company changed its method of accounting for
planned major maintenance costs to conform to FASB Staff Position No. AUG AIR-1, Accounting for Planned Major
Maintenance Activities, and retrospectively adjusted the 2006 and 2005 consolidated financial statements for the change.

We have also audited, in accordance with the standards of the Public Company Accounting Oversight Board (United States), the
Company’s internal control over financial reporting as of December 31, 2007, based on the criteria established in Internal
Control-Integrated Framework issued by the Committee of Sponsoring Organizations of the Treadway Commission and our
report dated February 27, 2008 expressed an unqualified opinion on the Company’s internal control over financial reporting.

DELOITTE & TOUCHE LLP
Certified Public Accountants

Jacksonville, Florida
February 27, 2008
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RAYONIER INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF INCOME AND COMPREHENSIVE INCOME

For the Years Ended December 31,
(Thousands of dollars, except per share data)

2007 2006 2005

SALES . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,224,654 $1,229,807 $1,180,708

Costs and Expenses
Cost of sales (2007 includes a $10.9 million fire loss) . . . . . . . . . . . . . . . . . . . . . . . 922,148 952,662 950,612
Selling and general expenses . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 66,941 63,445 64,403
Other operating (income) expense, net . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (10,516) (8,818) (10,401)

978,573 1,007,289 1,004,614
Equity in income (loss) of New Zealand joint venture . . . . . . . . . . . . . . . . . . . . . . . . . . . 514 (610) (1,411)

OPERATING INCOME BEFORE GAIN ON SALE OF NEW ZEALAND
TIMBER ASSETS . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 246,595 221,908 174,683

Gain on sale of New Zealand timber assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — 7,769 36,968

OPERATING INCOME . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 246,595 229,677 211,651
Interest expense . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (56,329) (48,905) (46,960)
Interest and miscellaneous income, net . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 7,762 9,447 17,647

INCOME FROM CONTINUING OPERATIONS BEFORE INCOME TAXES . . 198,028 190,219 182,338
Income tax (provision) benefit . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (23,759) (19,085) 20,139

INCOME FROM CONTINUING OPERATIONS . . . . . . . . . . . . . . . . . . . . . . . . . . . 174,269 171,134 202,477

DISCONTINUED OPERATIONS, NET (Notes 7 and 15)
Income (loss) on discontinued operations, net of income tax benefit (expense) of
($3,201) and $10,459 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — 5,335 (24,956)

NET INCOME . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 174,269 176,469 177,521

OTHER COMPREHENSIVE INCOME (LOSS)
Unrealized loss on hedged transactions, net of income tax benefit of $230 . . . . . . . — — (410)
Foreign currency translation adjustment . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 7,005 3,226 (9,705)
Minimum pension liability adjustment, net of income tax expense of $3,823 and
$9,345 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — 13,339 16,323

Loss from and amortization of pension and postretirement plans, net of income
tax benefit of $2,319 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (3,997) — —

COMPREHENSIVE INCOME . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 177,277 $ 193,034 $ 183,729

EARNINGS (LOSS) PER COMMON SHARE
BASIC EARNINGS (LOSS) PER SHARE

Continuing Operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2.25 $ 2.24 $ 2.68
Discontinued Operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — 0.07 (0.33)

Net Income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2.25 $ 2.31 $ 2.35

DILUTED EARNINGS (LOSS) PER SHARE
Continuing Operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2.21 $ 2.19 $ 2.61
Discontinued Operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — 0.07 (0.32)

Net Income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2.21 $ 2.26 $ 2.29

See Notes to Consolidated Financial Statements.
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RAYONIER INC. AND SUBSIDIARIES
CONSOLIDATED BALANCE SHEETS

As of December 31,
(Thousands of dollars)

2007 2006

ASSETS
CURRENT ASSETS

Cash and cash equivalents . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 181,081 $ 40,171
Accounts receivable, less allowance for doubtful accounts of $677 and $560 . . . . . . . . . . . . . . . . . . . . 81,068 100,309
Inventory . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 84,291 75,593
Other current assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 49,780 43,242
Timber assets held for sale (Note 6) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — 40,955

Total current assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 396,220 300,270

TIMBER, TIMBERLANDS AND LOGGING ROADS, NET OF DEPLETION AND
AMORTIZATION . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,117,219 1,127,513

PROPERTY, PLANT AND EQUIPMENT
Land . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 25,282 25,291
Buildings . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 124,030 118,348
Machinery and equipment . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,190,852 1,221,305

Total property, plant and equipment . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,340,164 1,364,944
Less—accumulated depreciation . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (994,409) (1,011,164)

345,755 353,780

INVESTMENT IN JOINT VENTURE . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 62,766 61,233
OTHER ASSETS . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 157,081 121,802

$2,079,041 $ 1,964,598

LIABILITIES AND SHAREHOLDERS’ EQUITY
CURRENT LIABILITIES

Accounts payable . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 66,224 $ 73,758
Bank loans and current maturities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 55,585 3,550
Accrued taxes . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 7,179 11,194
Accrued payroll and benefits . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 30,065 24,879
Accrued interest . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 3,481 19,551
Accrued customer incentives . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 12,350 9,494
Other current liabilities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 33,460 40,212
Current liabilities for dispositions and discontinued operations (Note 15) . . . . . . . . . . . . . . . . . . . . . . . 10,069 10,699

Total current liabilities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 218,413 193,337

LONG-TERM DEBT . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 694,259 655,447
NON-CURRENT LIABILITIES FOR DISPOSITIONS AND DISCONTINUED OPERATIONS
(Note 15) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 103,616 111,817

PENSION AND OTHER POSTRETIREMENT BENEFITS (Note 20) . . . . . . . . . . . . . . . . . . . . . . . . . . 67,217 73,303
OTHER NON-CURRENT LIABILITIES . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 14,439 12,716
CONTINGENCIES AND COMMITMENTS (Notes 16, 17 and 18)
SHAREHOLDERS’ EQUITY

Common Shares, 120,000,000 shares authorized, 78,216,696 and 76,879,826 shares issued and
outstanding . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 487,407 450,636

Retained earnings . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 519,328 495,988
Accumulated other comprehensive income/(loss) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (25,638) (28,646)

981,097 917,978

$2,079,041 $ 1,964,598

See Notes to Consolidated Financial Statements.
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RAYONIER INC. AND SUBSIDIARIES
CONSOLIDATED STATEMENTS OF CASH FLOWS

For the Years Ended December 31,
(Thousands of dollars)

2007 2006 2005

OPERATING ACTIVITIES
Net income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 174,269 $ 176,469 $ 177,521
(Income) loss from discontinued operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — (5,335) 24,956
Non-cash items included in income:

Depreciation, depletion and amortization . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 154,686 136,495 147,388
Non-cash cost of forest fire losses . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 10,411 — —
Non-cash cost of real estate sold . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 8,612 12,362 11,845
Non-cash stock-based incentive compensation expense . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 13,478 12,078 11,686
Gain on sale of New Zealand timber assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — (7,769) (36,968)
Deferred income tax benefit . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (8,457) (19,269) (50,783)
Excess tax benefits on stock-based compensation . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (7,907) (4,143) (6,178)
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 7,120 1,772 (1,378)

Decrease (increase) in accounts receivable . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 19,239 (11,881) (1,422)
(Increase) decrease in inventory . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (7,370) 2,742 (9,624)
(Decrease) increase in accounts payable . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (8,502) 11,349 (969)
Decrease (increase) in other current assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,285 (5,186) 15,686
(Decrease) increase in accrued liabilities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (10,353) 11,106 (9,287)
(Decrease) increase in other non-current liabilities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (6,257) 1,080 691
(Increase) decrease in other assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (7,659) 4,847 (10,322)
Expenditures for dispositions and discontinued operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (8,575) (9,789) (8,697)

CASH PROVIDED BY OPERATING ACTIVITIES FROM CONTINUING OPERATIONS . . . . . . . . . . 324,020 306,928 254,145

CASH PROVIDED BY OPERATING ACTIVITIES FROM DISCONTINUED OPERATIONS . . . . . . . . — — 7,762

INVESTING ACTIVITIES
Capital expenditures, net . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (97,004) (105,462) (85,261)
Purchase of timberlands and wood chipping facilities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (22,872) (277,778) (23,527)
Purchase of real estate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (4,350) (21,101) —
Proceeds from the sale of NZ timber assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — 21,770 186,771
Investment in NZ joint venture . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (121,930)
Proceeds from the sale of other assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 13,054
(Increase) decrease in restricted cash . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (8,812) 1,287 3,297
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 7,053 (3,909) 3,853

CASH USED FOR INVESTING ACTIVITIES FROM CONTINUING OPERATIONS . . . . . . . . . . . . . . . (125,985) (385,193) (23,743)

CASH PROVIDED BY INVESTING ACTIVITIES FROM DISCONTINUED OPERATIONS . . . . . . . . . — — 39,600

FINANCING ACTIVITIES
Issuance of debt (Note 12) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 477,000 258,000 150,000
Repayment of debt . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (387,926) (158,310) (248,575)
Dividends paid . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (150,626) (143,883) (129,249)
Issuance of common shares . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 18,891 10,771 15,121
Excess tax benefits on stock-based compensation . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 7,907 4,143 —
Purchase of exchangeable note hedge (Note 12) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (33,480) — —
Proceeds from issuance of warrant (Note 12) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 20,670 — —
Debt issuance costs . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (7,057) — —
Payment on forward currency contract . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (2,506)
Repurchase of common shares . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (3,150) (560) (356)

CASH USED FOR FINANCING ACTIVITIES FROM CONTINUING OPERATIONS . . . . . . . . . . . . . . . (57,771) (29,839) (215,565)

EFFECT OF EXCHANGE RATE CHANGES ON CASH . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 646 2,048 (89)

CASH AND CASH EQUIVALENTS
Increase (decrease) in cash and cash equivalents . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 140,910 (106,056) 62,110
Balance, beginning of year . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 40,171 146,227 84,117

Balance, end of year . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 181,081 $ 40,171 $ 146,227

SUPPLEMENTAL DISCLOSURES OF CASH FLOW INFORMATION
Cash paid during the year:

Interest . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 71,317 $ 29,647 $ 48,502

Income taxes . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 25,944 $ 38,956 $ 29,009

Non-cash investing activity:
Capital assets purchased on account . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 10,084 $ 9,116 $ 13,029

See Notes to Consolidated Financial Statements.
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RAYONIER INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

(Dollar amounts in thousands unless otherwise stated)

1. NATURE OF BUSINESS OPERATIONS

Rayonier is a leading international forest products company primarily engaged in activities associated with timberland
management, the sale, entitlement and development of real estate, and the production and sale of high value specialty cellulose
fibers and fluff pulp. The Company owns, leases or manages approximately 2.5 million acres of timberland and real estate
located in the United States and New Zealand. Included in this property is over 200,000 acres of high value real estate located
primarily along the coastal corridor from Savannah, Georgia to Daytona Beach, Florida, which is referred to as the “coastal
corridor.” The Company also owns and operates two specialty cellulose mills in the United States. The corporate strategy is to
pursue strategic growth opportunities in its Timber segment, further expand its partnering and entitlement activity in the Real
Estate segment, and strengthen its position as a premier worldwide supplier of high value specialty cellulose products in the
Performance Fibers segment primarily through cost reduction, productivity investments, and enhancing its customer
relationships. In addition, the Company manufactures lumber in three sawmills in Georgia and engages in the trading of logs
and wood products.

Rayonier operates in four reportable business segments as defined by Statement of Financial Accounting Standard (SFAS)
No. 131, Disclosures about Segments of an Enterprise and Related Information (SFAS 131): Timber, Real Estate, Performance
Fibers, and Wood Products. See Note 3 — Segment and Geographical Information for additional information.

Effective January 1, 2004, the Company was restructured to qualify as a Real Estate Investment Trust (REIT). The
Company is generally not required to pay federal income taxes on its U.S. timber harvest earnings and other REIT operations
contingent upon meeting applicable distribution, income, asset, shareholder and other tests. However, the Company is subject to
corporate taxes on built-in gains (the excess of fair market value over tax basis at January 1, 2004) on taxable sales of property
from the REIT during the first ten years following the election to be taxed as a REIT. The U.S. timber operations are conducted
by the Company’s wholly-owned subsidiary, Rayonier Forest Resources, L.P. (RFR). Non-REIT-qualifying and certain foreign
operations, which continue to pay corporate-level tax on earnings, are held under Rayonier TRS Holdings Inc. (TRS), a wholly-
owned taxable REIT subsidiary of Rayonier Inc. These operations include the Performance Fibers and Wood Products
businesses as well as the Real Estate segment’s entitlement, development and sale of high value property (referred to as higher
and better use, or “HBU properties”).

Timber

Rayonier owns, leases, or manages approximately 2.5 million acres of timberlands located in the U.S. and New Zealand.
The Company’s Timber segment includes all activities that relate to the harvesting of timber in addition to managing
timberlands and selling timber and logs to third parties. It acquired approximately 6,000 acres of timberland in 2007 and
228,000 acres in 2006.

Real Estate

Rayonier has invested in timberlands seeking to maximize its total return from a full cycle of ownership, which includes
developing or selling portions of its asset base to capture the appreciated value. An increasing portion of Rayonier’s acreage has
become, or is emerging as, more valuable for development, recreational or conservation purposes than for growing of timber. As
a result, the Company has expanded its focus to include more value-added real estate activities such as seeking entitlements
directly or in participation with other developers.

Performance Fibers

Rayonier is a manufacturer of high-performance cellulose fibers with two production facilities in Jesup, GA and
Fernandina Beach, FL, which have a combined annual capacity of approximately 740,000 metric tons. These fiber products are
sold throughout the world to companies that produce a wide variety of products, including cigarette filters, foods,
pharmaceuticals, textiles, electronics and various industrial applications. Approximately 60 percent of performance fiber sales
are to export customers, primarily in Europe, Asia and Latin America.
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RAYONIER INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

(Dollar amounts in thousands unless otherwise stated)

1. NATURE OF BUSINESS OPERATIONS (Continued)

Cellulose Specialties — Rayonier is a producer of specialty cellulose products, most of which are used in dissolving
chemical applications that require a highly purified form of cellulose fiber. The Company concentrates on producing the most
high-value, technologically-demanding forms of cellulose specialty products, such as cellulose acetate and high-purity cellulose
ethers, and is a leading supplier of these products.

Absorbent Materials — Rayonier is a producer of performance fibers for absorbent hygiene products. These fibers are
typically referred to as fluff fibers and are used as an absorbent medium in products such as disposable baby diapers, feminine
hygiene products, incontinence pads, convalescent bed pads, industrial towels and wipes and non-woven fabrics.

Wood Products

The Company operates and sells dimension lumber products through three lumber manufacturing facilities in the U.S. In
2005, Rayonier sold its medium-density fiberboard (MDF) business located in New Zealand and, as a result, presented the 2005
operating results of MDF as a discontinued operation. See Note 7 — Sale of Medium-Density Fiberboard Business (MDF) for
additional information.

Other

Rayonier operates log trading businesses in the northwest U.S., New Zealand and Chile. The Company also purchases and
trades lumber and wood products in Chile. In May 2007, the Company closed its wood products trading business, International
Wood Products (IWP), headquartered in Portland, Oregon.

2. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES

Principles of Consolidation

The consolidated financial statements include the accounts of Rayonier and its subsidiaries, in which it has a majority
ownership or controlling interest. All intercompany balances and transactions are eliminated. For income tax purposes, the
Company files two U.S. federal income tax returns, one for REIT operations and a consolidated filing for TRS operations as
well as several state, local and foreign income tax returns.

Use of Estimates

The preparation of financial statements in conformity with accounting principles generally accepted in the United States of
America requires management to make estimates and assumptions that affect the reported amounts of assets and liabilities and
disclosure of contingent assets and liabilities at the date of the financial statements and the reported amounts of revenues and
expenses during the reporting period. There are risks inherent in estimating and therefore actual results could differ from those
estimates.

New Accounting Standards

In June 2006, the Financial Accounting Standards Board (FASB) issued FASB Interpretation (FIN) No. 48, Accounting for
Uncertainty in Income Taxes — an interpretation of FASB Statement No. 109. This Interpretation clarifies the accounting for
uncertain tax positions recognized in an enterprise’s financial statements in accordance with Statement of Financial Accounting
Standards (SFAS) No. 109, Accounting for Income Taxes. It prescribes a recognition threshold and measurement attribute for
the financial statement recognition and measurement of a tax position taken or expected to be taken in a tax return. In addition,
it provides guidance on derecognition, classification and interest and penalties. FIN 48 was effective for fiscal years beginning
after December 15, 2006. The Company adopted FIN 48 on January 1, 2007 which did not result in an adjustment to its opening
balance of retained earnings. See Note 9 — Income Taxes for additional information.
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RAYONIER INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

(Dollar amounts in thousands unless otherwise stated)

2. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES (Continued)

In September 2006, the FASB issued SFAS No. 157, Fair Value Measurements (SFAS 157). This statement defines fair
value, establishes a framework for measuring fair value in generally accepted accounting principles, and expands disclosures
about fair value measurements. This statement applies to other accounting pronouncements where the FASB requires or permits
fair value measurements. Accordingly, this statement does not require any new fair value measurements. This statement is
effective for financial statements issued for fiscal years beginning after November 15, 2007, and interim periods within those
fiscal years. In February 2008, FASB issued FASB Staff Position (FSP) No. 157-2, Effective Date of FASB Statement No. 157,
which delayed the effective date of FASB 157 for certain non-financial assets and non-financial liabilities to fiscal years
beginning after November 15, 2008, and interim periods within those fiscal years. The Company will adopt SFAS 157 in the
first quarter of 2008, except for those items addressed in FSP No. 157-2, which will be adopted in the first quarter of 2009. The
Company has not yet determined the effect, if any, the adoption of SFAS 157 and FSP No. 157-2 will have on its financial
position, results of operations and cash flows.

In September 2006, the FASB issued FSP No. AUG AIR-1, Accounting for Planned Major Maintenance Activities. This
FSP prohibits companies from recognizing planned major maintenance costs under the “accrue-in-advance” method that
allowed the accrual of a liability over several reporting periods before the maintenance is performed. FSP AUG AIR-1 was
applicable to entities in all industries for fiscal years beginning after December 15, 2006, and was retrospectively applied. The
Company adopted FSP AUG AIR-1 in 2007 by electing the deferral method and retrospectively applying its provisions to prior
periods. The adjustment to the Company’s opening retained earnings as of January 1, 2005 was an increase of $7.0 million. The
application of the deferral method to 2006 results had an immaterial impact, while 2005 income from continuing operations and
net income decreased $5.3 million, or $0.07 per diluted share, due to the significant amount of maintenance costs capitalized in
2004 and amortized in 2005. The adjustment to the 2006 Consolidated Balance Sheet was a net increase to assets of $1.7 million
($2.7 million in prepaid assets offset by $1.0 million in current deferred taxes).

In February 2007, the FASB issued SFAS No. 159, The Fair Value Option for Financial Assets and Financial Liabilities-
Including an amendment of FASB Statement No. 155 (SFAS 159). This statement permits entities to choose to measure selected
assets and liabilities at fair value. SFAS 159 is effective for fiscal years beginning after November 15, 2007. The Company has
not determined the impact, if any, the statement will have on its financial condition, results of operations or cash flows.

In December 2007, the FASB issued SFAS No. 141(R), Business Combinations. This statement establishes how the
acquiring entity recognizes and measures the identifiable assets, the liabilities assumed and the goodwill acquired in a business
combination. SFAS 141(R) is effective for fiscal years beginning after December 15, 2008. The Company has not determined
the impact, if any, the statement will have on its financial condition, results of operations or cash flows.

In December 2007, FASB issued SFAS No. 160, Noncontrolling Interests in Consolidated Financial Statements — an
amendment of ARB No. 51. SFAS 160 is effective for fiscal years beginning after December 15, 2008. This statement addresses
changes to noncontrolling interests (more commonly known as minority interests) which is the portion of equity in a subsidiary
not attributable to the parent entity. Management is currently evaluating the impact of adopting SFAS No. 160 on the
Company’s financial statements. Presently, the Company does not have any non-controlling interests. Therefore, the Company
currently believes that the impact of SFAS No. 160, if any, will primarily depend on the materiality of non-controlling interests
arising in future transactions, including those entered into during 2008, to which the financial statement presentation and
disclosure provisions of SFAS No. 160 will apply.

Cash and Cash Equivalents

Cash and cash equivalents include time deposits with maturities at date of acquisition of three months or less.

Inventory

Inventories are valued at the lower of cost or market. The costs of manufactured performance fibers are determined on the
first-in, first-out (FIFO) basis. Other products are valued on an average cost basis. Inventory costs include material, labor and
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RAYONIER INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

(Dollar amounts in thousands unless otherwise stated)

2. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES (Continued)

manufacturing overhead. Physical counts of inventories are taken at least annually. The need for a provision for estimated losses
from obsolete, excess or slow-moving inventories is reviewed periodically.

HBU real estate properties that are expected to be sold within one year are included in inventory, while properties that are
expected to be sold after one year are included in “Other assets.”

Equity Method Investments

The Company accounts for its interest in a New Zealand joint venture (JV) under the equity method of accounting in
accordance with Accounting Principles Board (APB) Opinion No. 18, The Equity Method of Accounting for Investments in
Common Stock. Rayonier does not have a controlling financial interest but exerts significant influence over the JV’s operating
and financial policies as manager of the joint venture.

Timber

Timber is stated at the lower of cost or market value. Costs relating to acquiring, planting and growing of timber including
real estate taxes, lease rental payments and site preparation are capitalized. Such accumulated costs attributed to merchantable
timber are charged to cost of goods sold at the time the timber is harvested or the timberland is sold, based on the relationship of
harvested timber to the estimated volume of currently merchantable timber. Upon the acquisition of timberland, the Company
makes a determination on whether to combine the newly acquired merchantable timber with an existing depletion pool or to
create a new separate pool. This determination is based on the geographic location of the new timber, the customers/markets
that will be served, relative profit margins, and species mix compared to its existing timberland holdings. If the acquisition is
similar, the cost of the acquired timber is combined into an existing depletion pool and a new depletion rate is calculated for the
pool. This determination and depletion rate adjustment normally occurs in the quarter following the acquisition concurrently
with the harvesting of the acquired timber.

Property, Plant, Equipment and Depreciation

Property, plant and equipment additions are recorded at cost, including applicable freight, taxes, interest, construction and
installation costs. Pulp mill assets are depreciated using the units-of-production method. The Company depreciates its
non-production Performance Fiber assets using the straight-line depreciation method including office, lab and transportation
equipment over 3 to 25 years. In addition, all of the assets at the Company’s sawmills are depreciated using the straight-line
method over 3 to 15 years. Buildings and land improvements are depreciated using the straight-line method over 25 to 35 years
and 5 to 30 years, respectively.

Upon ordinary retirement or sale of property, accumulated depreciation is charged with the cost of the property removed
and credited with the proceeds of salvage value, with no gain or loss recognized. Gains and losses with respect to any significant
or unusual retirements of assets and all other assets not accounted for under the units-of-production method are included in
operating income. Long-lived assets are reviewed for impairment whenever events or changes in circumstances indicate that the
carrying amount of an asset may not be recoverable. Recoverability of assets to be held and used is measured by net
undiscounted cash flows expected to be generated by the asset. If such assets are considered to be impaired, the impairment to
be recognized is measured by the amount by which the carrying value exceeds the fair value of the assets. Assets to be disposed
of are reported at the lower of the carrying amount or fair value less cost to sell.

Foreign Currency Translation

The functional currency of the Company’s New Zealand-based operations and its JV investment is the New Zealand dollar.
All assets and liabilities are translated into U.S. dollars at the exchange rate in effect at the respective balance sheet dates with
the resulting translation gain or loss recorded as a separate component of Accumulated Other Comprehensive Income/(loss),
(AOCI), within Shareholders’ Equity.
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RAYONIER INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

(Dollar amounts in thousands unless otherwise stated)

2. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES (Continued)

Financial Instruments

The Company is exposed to various market risks, including changes in interest rates and commodity prices. The
Company’s objective is to partially mitigate the economic impact of these market risks. Derivatives are used, as noted below, in
accordance with policies and procedures approved by the Finance Committee of the Board of Directors and are managed by a
senior executive committee, whose responsibilities include initiating, managing and monitoring resulting exposures. The
Company does not enter into such financial instruments for trading or speculative purposes.

SFAS No. 133, Accounting for Derivative Instruments and Hedging Activities (SFAS 133), as amended, requires that all
derivative financial instruments such as interest rate swap agreements be recognized in the financial statements and measured at
fair value regardless of the purpose or intent for holding them. Transactions that provide for the forward purchase or sale of raw
materials are not included in the financial statements until physical delivery of the product, as these transactions are done in the
normal course of business and qualify for treatment under the normal purchases and sales scope exception under SFAS 133.

Interest Rate Swap Agreements

Rayonier periodically uses swap agreements to manage exposure to interest rate fluctuations. Such agreements
involve the exchange of fixed rate interest payments for floating rate payments over the life of the agreement without the
exchange of any underlying principal amounts. Rayonier’s credit exposure is limited to the fair value of the agreements,
and the Company enters into agreements only with counterparties having a long-term bond rating of “A” or higher. The
Company does not enter into interest rate swap agreements for trading or speculative purposes and matches the terms and
contract amounts to existing debt or debt expected to be refinanced. The Company’s interest rate swaps qualify as fair
value hedges under SFAS 133 and as such the net effect of the swaps is recorded as interest expense. In addition, the
Company marks the interest rate swap agreements to market by recording an asset or liability and a corresponding increase
or decrease in its long-term debt.

Commodity Swap Agreements

The Company periodically enters into commodity forward contracts to fix some of its fuel oil and natural gas costs at
its Performance Fibers mills. The forward contracts partially mitigate the risk of a change in Performance Fibers’ margins
resulting from an increase or decrease in fuel oil and natural gas prices. The Company’s commodity agreements do not
qualify for hedge accounting and are marked to market. Gains or losses resulting from the valuation are recorded in “Other
operating income, net.”

Fair Value

Rayonier uses the following methods and assumptions in estimating the fair value of its financial instruments:

Cash and cash equivalents — The carrying amount is equal to fair market value.

Debt — The Company’s short-term bank loans and floating rate debt approximate fair value. The fair value of
fixed rate long-term debt is based upon quoted market prices for these or similar issues or rates currently
available to the Company for debt with similar terms and maturities.

Interest rate swap agreements — The fair value of interest rate swap agreements is based upon the estimated cost
to terminate the agreements, taking into account current interest rates.

Commodity swap agreements — The fair value of fuel oil and natural gas swap agreements is based upon the
estimated cost to terminate the agreements, taking into account current prices.

Revenue Recognition

The Company generally recognizes revenues when the following criteria are met: (i) persuasive evidence of an agreement
exists, (ii) delivery has occurred, (iii) the Company’s price to the buyer is fixed and determinable, and (iv) collectibility is
reasonably assured.
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RAYONIER INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

(Dollar amounts in thousands unless otherwise stated)

2. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES (Continued)

Revenue from the sale of timber is recorded when title passes to the buyer. Timber sales in the Eastern and Western regions
are primarily made on a pay-as-cut basis. These contracts generally require a minimum 15 percent initial payment and title and
risk of loss are transferred when the timber is cut.

Real estate sales are recorded when title passes and when full payment or a minimum down payment of 25 percent is
received and full collectibility is assured, in compliance with SFAS 66, Accounting for Sales of Real Estate. If a down payment
of less than 25 percent is received at closing or if full collectibility is not reasonably assured, the Company typically records
revenue based on the installment method or cost recovery method. The Company follows the same revenue recognition policy
when recording intercompany real estate sales from the REIT to the TRS and eliminates these transactions on a consolidated
basis.

Revenue from domestic sales of Performance Fibers products is recorded when title passes which, depending on the
contract, is either at time of shipment or when the customer receives goods. Foreign sales of Performance Fibers products are
recorded when the customer or agent receives the goods and title passes.

Lumber sales are recorded when the goods are shipped and title passes.

The Company’s Other segment includes log and wood products trading sales. In the northwest U.S. and in Chile, all log
trading sales are domestic and revenue is recorded when the goods are received by the customer and title passes. In New
Zealand, approximately 70 percent of log trading sales are exported and revenue is recorded when the goods are shipped to the
customer and title passes. New Zealand domestic sales are recorded when the goods are received by the customer and title
passes.

Export wood products trading revenue is recognized when the product is shipped and title passes.

Freight and handling costs

Costs for freight and handling are reported in cost of sales.

Environmental Costs

Rayonier expenses environmental costs related to ongoing businesses resulting from current operations. Expenditures that
meaningfully extend the life or increase the efficiency of operating assets are capitalized. The Company expenses environmental
obligations related to dispositions or discontinued operations from which no current or future benefit is discernible and accrues
its obligation to remediate and monitor environmental liabilities. These obligations are projected for a span of up to
approximately 20 years and require significant estimates to determine the proper amount at any point in time. Generally,
monitoring expense obligations are fixed once remediation projects are at or near completion. The projected period, from 2008
through 2027, reflects the time in which potential future costs are both estimable and probable and are reviewed annually and
adjusted when necessary, based on technological, regulatory or other changes that may affect them. As new information
becomes available, the Company will either accrue additional or reverse recorded liabilities. Environmental liabilities are
reflected in current and non-current “Liabilities for dispositions and discontinued operations” in the Consolidated Balance
Sheet.

Research and Development

Research and development efforts are directed primarily at further developing existing core products and technologies,
improving the quality of cellulose fiber grades, absorbent materials and related products, improving manufacturing efficiency,
reducing energy needs and developing improved environmental controls. Research activities related to timberland operations
include genetic tree improvement programs as well as applied silviculture programs to identify management practices that
improve financial returns from timberland assets. Research and development costs are expensed as incurred and aggregated $5
million for 2007 and $6 million for both 2006 and 2005. Research and development costs are included in cost of sales in the
Consolidated Statements of Income.
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RAYONIER INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

(Dollar amounts in thousands unless otherwise stated)

2. SUMMARY OF SIGNIFICANT ACCOUNTING POLICIES (Continued)

Income Taxes

Deferred income taxes are provided using the asset and liability method under the provisions of SFAS 109, Accounting for
Income Taxes and FIN 48, Accounting for Uncertainty in Income Taxes — an interpretation of FASB Statement No. 109 (“FIN
48”). Income taxes on foreign operations are provided based upon the statutory tax rates of the applicable foreign country. U.S.
income taxes have not been provided on foreign earnings that the Company intends to permanently reinvest overseas. See
Note 9 — Income Taxes for additional information.

Stock-Based Employee Compensation

Prior to January 1, 2006, the Company accounted for stock-based compensation using the intrinsic value based method
under Accounting Principles Board Opinion No. 25 (APB 25), Accounting for Stock Issued to Employees and related
Accounting Interpretations thereof. No compensation expense was recognized in the Consolidated Statements of Income and
Comprehensive Income in 2005. The Company adopted SFAS No. 123(R), Share-Based Payment, on January 1, 2006 using the
modified prospective method, which requires stock-based compensation to be accounted for at fair value.

See Note 19 — Incentive Stock Plans for additional information regarding the Company’s stock-based compensation.

Pension and Postretirement Benefits

Rayonier records pension and postretirement net periodic benefit cost in accordance with SFAS No. 87, Employers’
Accounting for Pensions (SFAS 87), and SFAS No. 106(R), Employers’ Accounting for Postretirement Benefits Other Than
Pensions (SFAS 106(R)). Several estimates and assumptions are required to record these costs and liabilities, including discount
rate, return on assets, salary increases, health care cost trends, and longevity and service lives of employees. Management
reviews and updates these assumptions periodically. Effective December 31, 2006, in accordance with SFAS No. 158,
Employers’ Accounting for Defined Benefit Pension and Other Postretirement Plans – an amendment of FASB Statement Nos.
87, 88, 106 and 132(R), the Company recognized the overfunded or underfunded status of its pension and postretirement plans
as an asset or liability, respectively, in its Consolidated Balance Sheet while recognizing the resulting changes in the asset and
liability, net of tax in Accumulated Other Comprehensive Income/(Loss). See Note 20 — ployee Benefit Plans, for additional
information about the Company’s pension and postretirement plans.

Reclassifications

Certain 2006 and 2005 amounts have been reclassified to agree with the current year presentation.

3. SEGMENT AND GEOGRAPHICAL INFORMATION

Rayonier operates in four reportable business segments as defined by SFAS 131: Timber, Real Estate, Performance Fibers,
and Wood Products. Timber sales include all activities that relate to the harvesting of timber. Real Estate sales currently include
the sale of all properties, including those designated for HBU. The assets of the Real Estate segment include HBU property held
by the Company’s real estate subsidiary, TerraPointe LLC, and parcels under contract previously in the Timber segment.
Allocations of depletion expense and non-cash costs of real estate sold are recorded when the Real Estate segment sells an asset
from the Timber segment. The Performance Fibers segment includes two major product lines, cellulose specialties and
absorbent materials. The Wood Products segment is comprised of the Company’s lumber operations. The Company’s remaining
operations include harvesting and selling timber acquired from third parties (log trading) and trading wood products. As
permitted by SFAS 131, these operations are combined and reported in an “Other” category. Sales between operating segments
are made based on fair market value and intercompany profit or loss is eliminated in consolidation. The Company evaluates
financial performance based on the operating income of the segments.

Operating income/(loss) as presented in the Consolidated Statements of Income and Comprehensive Income, is equal to
segment income/(loss). Certain income/(loss) items in the Consolidated Statements of Income and Comprehensive Income are not
allocated to segments. These items, which include gains/(losses) from certain asset dispositions, interest, miscellaneous income/
(expense) and income tax (expense)/benefit, are not considered by Company management to be part of segment operations.

F-13



RAYONIER INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

(Dollar amounts in thousands unless otherwise stated)

3. SEGMENT AND GEOGRAPHICAL INFORMATION (Continued)

In 2005, the Company entered into a joint venture (JV) with RREEF Infrastructure, the global infrastructure investing arm
of Deutsche Asset Management. The Company’s initial investment in the JV represented a 49.7 percent equity interest. In 2006,
the Company reduced its investment in the JV from 49.7 percent to 40 percent. In addition to having an equity investment, the
Company provides timberland management services to the JV, for which it receives a fee. The Company’s investment in the JV
is included in the Timber segment. See Note 5 – Joint Venture Investment for additional information on the JV.

In May 2007, the company closed its wood products trading business, International Wood Products (IWP), headquartered
in Portland, Oregon. Previously, these operations were reported in the “Other” category.

A group of customers under common control represented approximately 13 percent and 11 percent of the Company’s
consolidated sales in 2007 and 2006, respectively. In 2005, no single customer or group of customers under common control
represented 10 percent or more of the Company’s consolidated sales.

Segment information for each of the three years ended December 31, 2007, follows (in millions of dollars):

Sales

2007 2006 2005

Timber . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 222 $ 207 $ 208
Real Estate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 116 112 86
Performance Fibers . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 722 672 628
Wood Products . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 88 111 137
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 77 128 123
Corporate and eliminations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (1)

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,225 $1,230 $1,181

Operating Income/(Loss)

2007 2006 2005

Timber * . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 60 $ 90 $ 87
Real Estate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 93 89 64
Performance Fibers ** . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 141 80 45
Wood Products . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (8) (3) 16
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (3) 1 1
Corporate and eliminations *** . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (36) (27) (1)

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $247 $230 $212

* 2007 includes a $10.9 million charge resulting from wildfires on timberlands in southeast Georgia and northeast Florida.
** 2006 and 2005 results were restated to reflect the adoption of FSP AUG AIR-1, Accounting for Planned Major Maintenance Activities.

(See Note 2 — Summary of Significant Accounting Policies.)
*** Includes an $8 million gain on sale of a partial interest in the New Zealand joint venture in 2006, and a $37 million gain on the sale of

New Zealand timber assets to the joint venture in 2005.

Gross Capital Expenditures

2007 2006 2005

Timber* . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 52 $309 $ 58
Real Estate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 4 21 —
Performance Fibers . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 65 69 45
Wood Products . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 3 6 5
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1 1 1

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $125 $406 $109

* Timber gross capital expenditures include strategic acquisitions of $14 million, $278 million and $24 million in 2007, 2006 and 2005,
respectively.
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RAYONIER INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

(Dollar amounts in thousands unless otherwise stated)

3. SEGMENT AND GEOGRAPHICAL INFORMATION (Continued)

Depreciation,
Depletion and Amortization

2007 2006 2005

Timber* . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 85 $ 53 $ 61
Real Estate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 5 2 4
Performance Fibers . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 68 73 75
Wood Products . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 6 7 7
Corporate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1 1 —

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $165 $136 $147

* 2007 includes $10.4 million resulting from wildfires on timberlands in southeast Georgia and northeast Florida.

Identifiable Assets

2007 2006

Timber * . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,204 $1,256
Real Estate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 65 54
Performance Fibers . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 467 476
Wood Products . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 30 35
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 30 29
Corporate / Discontinued Operations 283 115

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $2,079 $1,965

* Timber assets at December 31, 2007 and 2006 include $63 million and $61 million, respectively, for the Company’s equity
method investment in the New Zealand JV.

Product Line Information

Sales by product line for each of the three years ended December 31, 2007, were as follows (in millions of dollars):

2007 2006 2005

Timber . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 222 $ 207 $ 208
Real Estate

Rural . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 74 37 42
Development . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 37 72 42
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 5 3 2

Total Real Estate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 116 112 86

Performance Fibers
Cellulose Specialties . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 539 500 449
Absorbent Materials . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 183 172 179

Total Performance Fibers . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 722 672 628

Wood Products . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 88 111 137
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 77 128 123
Intersegment Eliminations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (1)

Total Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,225 $1,230 $1,181
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RAYONIER INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)
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3. SEGMENT AND GEOGRAPHICAL INFORMATION (Continued)

Geographical Operating Information

Information by geographical operating area for each of the three years ended December 31, 2007, was as follows (in
millions of dollars):

Sales Operating Income/(Loss) Identifiable Assets

2007 2006 2005 2007 2006 2005 2007 2006

United States . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,172 $1,182 $1,122 $245 $231 $211 $1,976 $1,865
New Zealand . . . . . . . . . . . . . . . . . . . . . . . . . . . . 43 32 49 2 (1) 1 93 91
All Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 10 16 10 — — — 10 9

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,225 $1,230 $1,181 $247 $230 $212 $2,079 $1,965

Rayonier’s sales by destination for each of the three years ended December 31, 2007, were as follows (in millions of
dollars):

Sales by Destination

2007 % 2006 % 2005 %

United States . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 741 60 $ 777 63 $ 739 63
Europe . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 155 13 167 14 161 14
China . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 118 10 69 5 61 5
Japan . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 95 8 88 7 72 6
Other Asia . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 45 3 47 4 52 4
Latin America . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 26 2 30 2 37 3
New Zealand . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 22 2 19 2 30 2
Canada . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 7 1 21 2 20 2
All other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 16 1 12 1 9 1

Total Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,225 100 $1,230 100 $1,181 100

The majority of sales to foreign countries are denominated in U.S. dollars.

4. FINANCIAL INSTRUMENTS

Foreign Currency Forward Contracts

The Company had no outstanding foreign currency contracts or settlements of foreign currency contracts during 2007 or
2006.

The qualifying earnings of Rayonier International Financial Services Limited (RIFSL), a wholly owned subsidiary of TRS,
were repatriated on August 12, 2005 and October 5, 2005. RIFSL received a $227.8 million New Zealand dollar (NZD)
payment on intercompany notes denominated in New Zealand dollars on October 3, 2005. On August 1, 2005, the Company
began recording the impact of the fluctuations in the New Zealand dollar in its Consolidated Statements of Income and
Comprehensive Income, since Rayonier New Zealand Limited (RNZ), a wholly-owned subsidiary of Rayonier Inc., intended to
repay the intercompany notes. Prior to the settlement of these notes, the Company recorded a $2.4 million gain from revaluing
the intercompany notes to the September 30, 2005, NZD/USD foreign exchange rate in “Interest and miscellaneous income,
net.” In order to minimize the economic exposure from exchange rates, RIFSL entered into a foreign currency forward to hedge
the conversion of New Zealand dollars to U.S. dollars. The contract matured on October 3, 2005, and the Company recorded a
loss of $2.5 million on this forward currency contract.

In the Company’s Consolidated Statements of Income and Comprehensive Income for the year ended December 31, 2005,
gains of approximately $0.8 million were recorded on foreign currency contracts primarily reflecting realized gains on matured
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4. FINANCIAL INSTRUMENTS (Continued)

contracts, plus the time value changes for outstanding contracts. In 2005, the gains and losses representing the change in the
forward contracts’ time value, which are excluded for purposes of measuring the contracts’ effectiveness, were insignificant and
recorded in earnings over the life of the contracts. The gains and losses resulting from these foreign currency contracts are
presented in the net losses from the discontinued operations of MDF in the Company’s Consolidated Statement of Income and
Comprehensive Income. (See Note 7 — Sale of Medium-Density Fiberboard Business (MDF)).

Interest Rate Swap Agreements

RFR entered into an interest rate swap on $40 million of 8.288 percent fixed rate notes payable which settled every June 30
and December 31 and matured on December 31, 2007. The swap converted interest payments from the fixed rate to a six month
LIBOR plus 4.99 percent rate and qualified as a fair value hedge under SFAS 133. As such, the net effect from the interest rate
swap was recorded as interest expense. For the years ended December 31, 2007, 2006 and 2005, the swap increased the
Company’s interest expense by $0.9 million, $0.8 million and $0.1 million, respectively. Based upon interest rates for similar
transactions, the fair value of the interest rate swap agreement at December 31, 2006 resulted in a liability of approximately $0.8
million with a corresponding decrease in debt.

In addition, RFR entered into an interest rate swap on $50 million of 8.288 percent fixed rate notes payable which also
settled every June 30 and December 31 and matured on December 31, 2007. The swap converted interest payments from the
fixed rate to a six month LIBOR plus 4.7825 percent rate and qualified as a fair value hedge under SFAS 133. As such, the net
effect of the interest rate swap was recorded in interest expense. The swap increased the Company’s interest expense by $1.0
million and $0.9 million for the years ended December 31, 2007 and 2006 and reduced the Company’s interest expense by $0.1
million for the year ended December 31, 2005. Based upon interest rates for similar transactions, the fair value of the interest
rate swap agreement at December 31, 2006 resulted in a liability of approximately $0.9 million with a corresponding decrease in
debt.

Commodity Swap Agreements

During the years 2007, 2006 and 2005, the Company realized gains of $0.3 million, $1.1 million and $3.1 million,
respectively, on fuel oil forward contracts that matured. At December 31, 2007 there were no outstanding fuel oil forward
contracts. The mark-to-market valuation on outstanding fuel oil forward contracts at December 31, 2006 resulted in a liability of
$0.4 million. The mark-to-market adjustments were recorded in “Other operating income/expense.”

For 2007, the Company realized deminimus gains on natural gas forward contracts, and gains of $0.7 million and $0.8
million in 2006 and 2005, respectively. At December 31, 2007 there were no outstanding natural gas contracts. The
mark-to-market valuation on outstanding natural gas forward contracts at December 31, 2006 resulted in a liability of $0.1
million. The mark-to-market adjustments were recorded in “Other operating income/expense.”

Fair Value of Financial Instruments

At December 31, 2007 and 2006, the estimated fair values of Rayonier’s financial instruments were as follows:

2007 2006

Asset (liability)
Carrying
Amount Fair Value

Carrying
Amount Fair Value

Cash and cash equivalents . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 181,081 $ 181,081 $ 40,171 $ 40,171
Long-term debt . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $(694,259) $(742,622) $(655,447) $(696,170)
Interest rate swap agreements . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ — $ — $ (1,773) $ (1,773)
Commodity swap agreements . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ — $ — $ (483) $ (483)
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5. JOINT VENTURE INVESTMENT

In 2005, the Company entered into a joint venture (JV) arrangement with RREEF Infrastructure, the global infrastructure
investing arm of Deutsche Asset Management (RREEF), under which the JV purchased approximately 354,000 acres of New
Zealand timberlands. The JV used investor capital of approximately $245 million and secured bank debt of approximately $260
million to purchase RNZ’s forests consisting of 118,000 acres for approximately $187 million and 236,000 acres of New
Zealand forests and related businesses from Carter Holt Harvey (CHH), an Australasian forest products company, for
approximately $301 million. The Company’s initial investment represented a 49.7 percent equity interest in the JV. In addition
to having an equity investment, RNZ provides timberland management services to the JV, for which it receives a fee. The sale
of RNZ’s forests in 2005 resulted in $65 million in cash proceeds, net of the Company’s investment in the JV, and a $73 million
gain, of which $37 million was recognized (based on the proportion of non-Rayonier (outside) interests in the JV on the date of
sale) and the remaining $36 million was deferred.

On June 30, 2006, the Company reduced its investment in the JV from 49.7 percent to 40 percent. AMP Capital Investors
Limited, a subsidiary of the Australasian corporation AMP Limited, purchased a total interest in the JV of 35 percent, of which
9.7 percent was from RNZ and the remainder from RREEF. The Company received approximately $21.8 million in cash
proceeds and recorded an after-tax gain of $6.5 million. The total after-tax gain includes approximately $4.9 million of
previously deferred gain from RNZ’s October 3, 2005 timberland sale to the JV.

Rayonier’s investment in the JV is accounted for using the equity method of accounting. Income from the JV is reported in
the Timber segment as operating income since the Company manages the forests and its JV interest is an extension of the
Company’s operations. The JV is subject to New Zealand income taxes; however, Rayonier’s interest in its timber harvest
operations are within the Company’s REIT, and therefore the Company generally is not required to pay U.S. federal income
taxes on its equity investment income.

A portion of Rayonier’s equity method investment is recorded at historical cost which generates a difference between the
book value of the Company’s investment and its proportionate share of the JV’s net assets. The difference represents the
Company’s unrecognized gain from RNZ’s sale of timberlands to the JV. The deferred gain is recognized on a straight-line
basis over the estimated number of years the JV expects to harvest the timberlands.

A rollforward of the Company’s investment in the JV for the two years ended December 31, 2007, and from inception on
October 3, 2005 through December 31, 2005 follows (in millions):

2007 2006 2005

Balance at beginning of period . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $61.2 $ 81.7 $85.3
Equity in income/(loss) of JV . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 0.5 (0.6) (1.4)
Distributions . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (5.8) (6.2) (1.7)
Partial sale of investment . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — (13.9) —
Foreign exchange translation gain/(loss) and other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 6.9 0.2 (0.5)

Balance at end of year . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $62.8 $ 61.2 $81.7
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5. JOINT VENTURE INVESTMENT (Continued)

Summarized financial information for the JV for the two years ended December 31, 2007, and from inception on
October 3, 2005 through December 31, 2005, and at December 31, 2007, 2006 and 2005 is as follows (in millions):

2007 2006 2005

Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $151.5 $140.4 $ 21.7
Operating income/(loss) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 10.6 $ 7.3 $ (2.1)
Pretax loss from operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ (22.3) $ (26.6) $ (10.4)

Net loss* . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ (15.9) $ (17.8) $ (6.9)

2007 2006 2005

Current assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 36.3 $ 27.1 $ 17.6
Timber and timberlands . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 477.3 452.3 463.7
Goodwill . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 42.5 38.7 37.4

Total assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $556.1 $518.1 $518.7

Current liabilities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 34.6 $ 24.2 $ 14.9
Noncurrent liabilities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 335.3 305.5 304.4
Partners’ debt and capital . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 186.2 188.4 199.4

Total liabilities and equity . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $556.1 $518.1 $518.7

* The Company’s equity interest in the joint venture’s net losses for 2007, 2006, and three months ended December 31, 2005
of $6.4 million, $7.9 million and $3.4 million, respectively, excludes interest expense recognized by the joint venture of
$5.8 million, $6.2 million and $1.7 million, respectively, on debt owed to partners and includes $1.1 million, $1.1 million
and $0.3 million of deferred gain amortization, respectively.

6. TIMBERLAND ACQUISITIONS

During the fourth quarter of 2006, Rayonier acquired approximately 228,000 acres of timberland located in six states for
$272 million. The largest single block of timberland (75,000 acres), located in New York, contains high-value hardwoods and is
located close to strong hardwood and veneer markets in the U.S. and Canada. The remaining timberlands, which include timber
deeds and leases, are in five Southern states with well-established saw timber and pulpwood markets: Alabama, Arkansas,
Louisiana, Oklahoma and Texas. The Southern properties acquired are stocked primarily with loblolly pine. The Company
accounted for the acquisitions as asset purchases.

As of December 31, 2006, approximately $41 million of timber deeds, leases and easements acquired in 2006 met the
criteria to be classified as a current asset “held for sale” in accordance with SFAS No. 144, Accounting for the Impairment or
Disposal of Long-Lived Assets (SFAS 144). In the third quarter of 2007, approximately $6 million of the held for sale assets
were sold to the State of New York and the Trust for Public Land. Also in the third quarter of 2007, the Company elected not to
sell the forestry rights for the remaining $35 million of timber parcels and incorporated these parcels into the operations of the
Timber segment, reclassifying the amount to timber and timberlands from current assets. There was no impact in the
Consolidated Statement of Income.

7. SALE OF MEDIUM-DENSITY FIBERBOARD BUSINESS (MDF)

In August 2005, the Company sold its MDF business located in New Zealand to Dongwha Hong Kong International
Limited for approximately $40 million. The impairment loss and the sale resulted in an after-tax loss of $24.1 million. The
operations of MDF qualify as discontinued operations in accordance with SFAS 144. The operating results of MDF have been
segregated from continuing operations in the Consolidated Statements of Income and Comprehensive Income for the year ended
December 31, 2005. The MDF operations and associated assets were previously reported in the Company’s Wood Products
segment.
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7. SALE OF MEDIUM-DENSITY FIBERBOARD BUSINESS (MDF) (Continued)

Operating results of the discontinued operation are summarized below:

2005

Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 31,873
Operating loss, including impairment loss . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $(35,415)
Impairment loss, net of income tax benefit of $9,136 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $(24,102)
Loss from sale of discontinued operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ (27)
Net loss from discontinued operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $(24,956)

8. OTHER ASSETS

At December 31, 2007, three of the Company’s pension plans are overfunded and the resulting pension assets are recorded
in Other assets. Also included are non-current prepaid and deferred income taxes, restricted cash, HBU real estate not expected
to be sold within the next 12 months, long-term receivables, manufacturing and maintenance supplies not expected to be utilized
within the next 12 months, and other deferred expenses including debt issuance and capitalized software costs.

In order to qualify for like-kind exchange (LKE) treatment, the proceeds from real estate sales must be deposited with a
third party intermediary. These proceeds are accounted for as restricted cash until a suitable replacement property is acquired. In
the event that the LKE purchases are not completed, the proceeds are returned to the Company after 180 days and reclassified as
available cash. As of December 31, 2007 and 2006, the Company had $10.0 million and $1.2 million, respectively, of proceeds
from real estate sales classified as restricted cash in Other assets, which were deposited with an LKE intermediary.

Debt issuance costs are capitalized and amortized to interest expense over the term of the debt to which they relate using a
method that approximates the interest method. At December 31, 2007 and 2006, capitalized debt issuance costs were $8.4
million and $2.2 million, respectively. Software costs are capitalized and amortized over a period not exceeding five years using
the straight-line method. At December 31, 2007, capitalized software costs were $3.9 million and $3.1 million, respectively.

9. INCOME TAXES

Rayonier qualifies as a real estate investment trust (“REIT”) under Sections 856 through 860 of the Internal Revenue Code
of 1986, as amended (“Code”). In general, only the Company’s taxable REIT subsidiaries (which operate the Company’s
non-REIT qualified businesses) are subject to corporate income taxes. However, the Company is subject to corporate income
tax on built-in gains (the excess of fair market value over tax basis for property held by the Company upon REIT election at
January 1, 2004) on taxable sales of such property during the first ten years following its election to be taxed as a REIT.
Accordingly, no provision has been made for U.S. corporate income taxes, except for current and deferred taxes on certain
property sales and on income from taxable REIT subsidiary operations.

Prohibited Transactions

As a REIT, the Company can be subject to a 100 percent tax on the gain resulting from “prohibited transactions.” The
Company believes it did not engage in any prohibited transactions since it elected REIT status.

Like-Kind Exchanges

Under current tax law, the built-in gain tax from the sale of REIT property can be eliminated if sales proceeds from
“relinquished” properties are reinvested in similar property consistent with the requirements of the Code regarding LKE, so long
as the “replacement” property is owned at least until expiration of the ten-year built-in gain period (ten-year period which began
on January 1, 2004). However, this does not restrict the Company’s ability to harvest timber on a pay-as-cut basis from such
replacement property during the ten-year built-in gain period.
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9. INCOME TAXES (Continued)

Undistributed Foreign Earnings

The Company has undistributed foreign earnings from its non-U.S. operations, which it intends to permanently reinvest
overseas. The Company also intends to reinvest all future foreign earnings overseas. Therefore, no U.S. corporate income taxes
have been provided on undistributed foreign earnings.

Provision for Income Taxes from Continuing Operations

The components of “Income from continuing operations, before income taxes” consist of U.S. income of $195.7 million,
$179.3 million and $130.6 million, and foreign income of $2.3 million, $10.9 million and $51.7 million for the years ended
December 31, 2007, 2006 and 2005, respectively.

The (provision for)/benefit from income taxes from continuing operations consists of the following:

2007 2006 2005

Current
U.S. federal . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $(30,983) $(36,915) $(25,637)
State and local . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (1,155) (962) 514
Foreign . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (78) (478) (5,521)

(32,216) (38,355) (30,644)

Deferred
U.S. federal . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 5,476 19,369 55,036
State and local . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 278 620 660
Foreign . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (877) (719) (4,913)

4,877 19,270 50,783

Change in beginning of year valuation allowance . . . . . . . . . . . . . . . . . . . . . . . . . 3,580 — —

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $(23,759) $(19,085) $ 20,139

The effective tax rate, before discrete items, decreased to 13.5 percent in 2007 compared to 16.3 percent in 2006 due to
higher REIT income. The effective tax rate, before discrete items, increased from 12.1 percent in 2005, to 16.3 percent in 2006
due to lower tax benefits from foreign operations, partly offset by higher REIT income. The 2005 rate included a $6.5 million
tax benefit from the sale of New Zealand timber assets to the JV. The effective tax rate, including discrete items, was 12.0
percent, 10.0 percent and a benefit of 11.0 percent in 2007, 2006 and 2005, respectively. See the reconciliation table below for
details of these items.

The Company’s effective tax rate is below the 35 percent U.S. statutory tax rate primarily due to tax benefits associated
with being a REIT and LKE transactions. Partially offsetting these benefits is the loss of tax deductibility on interest expense
($22.0 million in 2007) and corporate overhead expenses associated with REIT activities ($14.6 million in 2007). The
Company’s net tax benefit from REIT activities was $42.3 million, $33.6 million and $28.3 million in 2007, 2006 and 2005,
respectively.
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A reconciliation of the income tax provision at the U.S. statutory rate to the reported provision for income taxes follows:

2007 % 2006 % 2005 %

Income tax provision from continuing operations at U.S. statutory
rate* . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $(69,310) (35.0) $(66,577) (35.0) $(63,819) (35.0)

State and local taxes, net of federal benefit . . . . . . . . . . . . . . . . . . . (913) (0.5) (1,170) (0.6) (1,028) (0.6)
REIT income not subject to federal tax . . . . . . . . . . . . . . . . . . . . . . 42,296 21.3 33,597 17.7 28,255 15.5
Foreign operations** . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 150 0.1 2,109 1.1 6,896 3.8
Permanent differences/other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,101 0.6 968 0.5 2,816 1.5
Discrete items included in pretax income . . . . . . . . . . . . . . . . . . . . — — — — 4,920 2.7 ***

Income tax provision from continuing operations before discrete
items . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (26,676) (13.5) (31,073) (16.3) (21,960) (12.1)

Taxing authority settlements and FIN 48 adjustments including
adjustment of accrued interest . . . . . . . . . . . . . . . . . . . . . . . . . . . (4,370) (2.2) 5,387 2.8 19,837 10.9

Change in valuation allowance . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 3,580 1.8 — — — —
Reversal of prior year built-in gain reserve . . . . . . . . . . . . . . . . . . . 2,137 1.1 4,186 2.2 — —
U.S. tax benefit on repatriation of foreign earnings . . . . . . . . . . . . . — — — — 25,400 13.9
Deferred tax adjustments . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (502) (0.2) 3,689 2.0 1,462 0.8
Return to accrual adjustment/other . . . . . . . . . . . . . . . . . . . . . . . . . . 2,072 1.0 (1,274) (0.7) (4,600) (2.5)

Income tax (provision)/benefit from continuing operations as
reported . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $(23,759) (12.0) $(19,085) (10.0) $ 20,139 11.0

* 2006 and 2005 were restated to reflect the adoption of FSP AUG AIR-1, Accounting for Planned Major Maintenance
Activities.
(See Note 2 — Summary of Significant Accounting Policies.)

** Primarily from foreign exchange and rate differentials.
*** Adjusted for change in pretax income due to discrete items.

Provision for Income Taxes from Discontinued Operations

In 2006, the Company reduced its environmental liabilities by $8.5 million related to its previously closed Southern Wood
Piedmont Company (SWP) sites. The closures were originally accounted for as discontinued operations. In 2005, the Company
sold its MDF business located in New Zealand and accounted for it as a discontinued operation. For 2005, the Company’s
pre-tax loss from MDF was $35.4 million.

A reconciliation of the income tax provision from discontinued operations at the U.S. statutory rate to the reported
provision for income taxes follows:

2006 % 2005 %

Income tax (provision)/benefit from discontinued operations at U.S. statutory rate . . . . . . . . . . $(2,988) 35.0 $12,395 35.0
State and local income tax (provision)/benefit . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (213) 2.5 425 1.2
Permanent differences related to foreign exchange rate changes . . . . . . . . . . . . . . . . . . . . . . . . — — (2,361) (6.7)

Income tax (provision)/benefit from discontinued operations as reported . . . . . . . . . . . . . . . . . $(3,201) 37.5 $10,459 29.5
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9. INCOME TAXES (Continued)

Deferred Taxes

Deferred income taxes result from recording revenues and expenses for financial reporting in one period but in different
periods for tax reporting purposes. The nature of the temporary differences and the resulting net deferred tax asset (liability) at
December 31, 2007 and 2006 are as follows:

2007 2006

Gross deferred tax assets:
Liabilities for dispositions and discontinued operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 43,145 $ 46,292
Pension, postretirement and other employee benefits . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 32,503 41,930
Foreign and state NOL carryforwards . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 15,419 14,750
State tax credit carryforwards . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 8,606 8,745
Original issue discount on hedge . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 12,008 —
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 13,547 4,469

125,228 116,186

Gross deferred tax liabilities:
Accelerated depreciation . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (53,628) (59,938)
Pension and other employee benefits . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (7,780) (17,268)
Gains on timberland sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (4,497) (9,087)
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (13,290) (4,113)

(79,195) (90,406)

Less: Valuation allowance . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (14,070) (17,486)

Net deferred tax asset . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 31,963 $ 8,294

Current portion of deferred tax asset . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 12,949 $ 7,074
Noncurrent portion of deferred tax asset . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 19,014 1,220

Net deferred tax asset . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 31,963 $ 8,294

Included in the above table are foreign (New Zealand) and state net operating loss (NOL) and state tax credit
carryforwards. At December 31, 2007, the Company expects to obtain the full benefit of the New Zealand NOL carryforwards
of $19.8 million that have an indefinite carryforward period. The Company also had $160.5 million of state NOL carryforwards
and $8.6 million of Georgia state tax credit carryforwards. In general, the state NOL and credit carryforwards have an expiration
term of 15 years. In 2006, the Company had a valuation allowance of $17.5 million for all of these state tax benefits. Upon
re-evaluation in 2007, the Company reversed $3.6 million of the allowance related to its Georgia state tax credits. The Company
expects to obtain the full benefit of the remaining net deferred tax assets.

At December 31, 2006, the Company presented non-current prepaid income tax assets that originated from two prior year
timberland sales as deferred tax assets in the income tax note. The first was a 2004 intercompany timberland sale between
different taxpayers (the Company’s REIT and the Company’s Taxable REIT Subsidiary) and the second resulted from a 2005
timberland sale to a New Zealand joint venture in which the Company held a 49.7 percent investment. Both transactions were
currently taxable, while related gains and income tax expenses were not included in the Consolidated Statements of Income. As
the timber or timberlands are sold to third parties, the appropriate gain and related income tax expense is recorded in the
Consolidated Statements of Income and the non-current prepaid income tax is reduced. The total of these prepaid tax assets was
$15.2 million and $15.4 million at December 31, 2007 and 2006, respectively. The Company corrected its 2006 presentation by
excluding non-current prepaid taxes from the 2006 deferred income tax disclosures above.

In 2007 and 2006, the Company recorded tax benefits of $7.9 million and $4.1 million, respectively, related to stock-based
compensation. These amounts were credited directly to shareholders’ equity and are not included in the consolidated tax
provisions.
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9. INCOME TAXES (Continued)

Tax Audits

The following table provides detail of the tax years that remain subject to examination by the Internal Revenue Service
(IRS) and other significant taxing jurisdictions:

Taxing Jurisdiction Open Tax Periods

U.S. Internal Revenue Service . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2005 – 2007
State of Florida . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2003 – 2007
State of Georgia . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2003 – 2007
State of Alabama . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2004 – 2007
New Zealand Inland Revenue . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2003 – 2007

In the third quarter of 2007, the IRS completed its examination of tax years 2003 and 2004. The Company is disputing one
issue related to the taxability of a timberland sale the Company treated as an involuntary conversion in its 2003 tax year. The
Company recorded a net discrete tax expense of $5.5 million as a result of the disputed issue and agreement on other tax issues
for both tax years.

In the third quarter of 2006, the Company reached a settlement with the IRS regarding disputed issues for its 2000, 2001
and 2002 tax years, resulting in the reversal of $4.9 million of federal tax liabilities previously established for these years. As a
result of the settlement, the Company recorded a tax refund receivable of approximately $8.2 million (plus interest) which was
received in the third quarter of 2007.

The Company has other matters under review by various taxing authorities, including the examination of tax years 2005
and 2006 by the IRS. The Company believes its reported tax positions are technically sound and its uncertain tax position
liabilities at December 31, 2007 adequately reflect the probable resolution of these items.

FIN 48 Disclosures

FASB Interpretation No. 48, Accounting for Uncertainty in Income Taxes—an interpretation of FASB Statement No. 109
(FIN 48), clarifies the accounting for uncertain tax positions recognized in an enterprise’s financial statements in accordance
with SFAS 109. It prescribes recognition and measurement criteria for financial statement treatment of a tax position taken or
expected to be taken in a tax return. In addition, it provides guidance on derecognition, classification, and interest and penalties.
The Company adopted FIN 48 on January 1, 2007, which did not result in an adjustment to its opening balance of retained
earnings. The disclosures associated with the adoption and the underlying uncertain tax positions follow:

(a) A reconciliation of the beginning and ending amount of unrecognized tax benefits is as follows:

2007

Balance at January 1, 2007 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 5,102
Increases related to prior year tax positions . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 8,719
Increases related to current year tax positions . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 361
Settlements . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (3,152)

Balance at December 31, 2007 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $11,030

(b) The total amount of unrecognized tax benefits that, if recognized, would affect the effective tax rate at January 1, 2007
and December 31, 2007 is $5.1 million and $11.0 million, respectively.

(c) The Company recorded interest on the above unrecognized tax benefits of $1.1 million at January 1, 2007 and $2.9
million at December 31, 2007. The Company records interest (and penalties, if applicable) in non-operating expenses.
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9. INCOME TAXES (Continued)

(d) It is reasonably possible that within 12 months of December 31, 2007 the following unrecognized tax benefits could
significantly decrease:

(i) U.S. federal tax issues relating to the taxability of a timberland sale treated as an involuntary conversion.

• The event that would cause such a change is the settlement of the disputed issue at the Appeals
administrative review level for the tax year 2003.

• An estimate of the reasonably possible change is a decrease of $4.0 million.

(ii) U.S. state tax issues relating to the deductibility of certain expenditures.

• The event that would cause such a change is the acceptance of IRS examination results for tax years 2000-
2004.

• An estimate of the reasonably possible change is a decrease of $1.2 million.

(e) It is reasonably possible that within 12 months of December 31, 2007 the following uncertain tax position could result
in a change in tax benefits previously recognized:

(i) U.S. federal and state tax issues relating to the taxability of a timberland sale treated as an involuntary
conversion.

• The event that would cause such a change is the settlement of the disputed issue at the Appeals
administrative review level for tax year 2003.

• An estimate of the range of the reasonably possible change is an increase of $4.0 million.
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10. INCOME FROM CONTINUING OPERATIONS AND NET INCOME PER COMMON SHARE

Basic earnings per share (EPS) is calculated by dividing income from continuing operations or net income by the weighted
average number of common shares outstanding during the year. Diluted EPS is calculated by dividing income from continuing
operations or net income by the weighted average number of common shares outstanding adjusted to include the potentially
dilutive effect of outstanding stock options, performance shares and restricted shares. In 2007, 2006, and 2005 the stock options
that were excluded from the computation of diluted EPS due to their anti-dilutive effect totaled 309,699, 423,350 and 26,500
respectively.

The 2007 issuance of the Senior Exchangeable Notes did not have an impact in determining diluted shares since the stock
price did not exceed the strike price of $54.81. See Note 12 — Debt for additional information.

The following table provides details of the calculation of basic and diluted EPS from continuing operations, discontinued
operations and net income for 2007, 2006 and 2005:

2007 2006 2005

Income from continuing operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 174,269 $ 171,134 $ 202,477
Income/(loss) from discontinued operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — 5,335 (24,956)

Net income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 174,269 $ 176,469 $ 177,521

Shares used for determining basic earnings per common share . . . . . . . . . . . . . . . . . 77,571,684 76,486,690 75,504,800
Dilutive effect of:

Stock options . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 965,499 1,263,194 1,413,135
Performance and restricted shares . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 383,100 408,807 726,317

Shares used for determining diluted earnings per common share . . . . . . . . . . . . . . . . 78,920,283 78,158,691 77,644,252

Basic earnings (loss) per common share:
Continuing operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2.25 $ 2.24 $ 2.68
Discontinued operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — 0.07 (0.33)

Net income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2.25 $ 2.31 $ 2.35

Diluted earnings (loss) per common share:
Continuing operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2.21 $ 2.19 $ 2.61
Discontinued operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — 0.07 (0.32)

Net income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2.21 $ 2.26 $ 2.29

11. INVENTORY

As of December 31, 2007 and 2006, Rayonier’s inventory included the following:

2007 2006

Finished goods * . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $63,083 $57,338
Work in progress . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 9,188 7,823
Raw materials . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 10,122 8,496
Manufacturing and maintenance supplies . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,898 1,936

Total inventory . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $84,291 $75,593

* Includes $5.8 million and $2.7 million of HBU real estate held for sale at December 31, 2007 and 2006, respectively.
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12. DEBT

Rayonier’s debt included the following at December 31, 2007 and 2006:

2007 2006

Revolving credit facility borrowings at an interest rate of 7.25% and 5.92% at December 31, 2007 and
2006, respectively . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 55,000 $103,000

Senior Exchangeable Notes due 2012 at a fixed interest rate of 3.75% . . . . . . . . . . . . . . . . . . . . . . . . . . . . 300,000 —
Installment notes due 2008-2014 at fixed interest rates of 8.39% to 8.64% at December 31, 2007 . . . . . . 327,579 485,000
Pollution control and industrial revenue bonds due 2008-2020 at variable interest rates of 3.90% to
6.20% at December 31, 2007 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 67,265 72,770

Subtotal . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 749,844 660,770
Interest rate swap carrying value * . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — (1,773)

Total debt . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 749,844 658,997
Less: Current maturities and short-term borrowings . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (55,585) (3,550)

Long-term debt . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $694,259 $655,447

* In 2006, the carrying value of long-term debt was decreased to reflect the fair market value of the interest rate swaps held.
See Note 4 — Financial Instruments for more information.

Principal payments due during the next five years and thereafter are as follows:

2008 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 78,885 *
2009 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 122,642
2010 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 660
2011 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 93,762
2012 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 323,855
Thereafter . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 130,040

Total Debt . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $749,844

* Includes $23.3 million of debt due in 2008, but not included in current maturities as the Company intends and has the
ability to refinance with its revolving credit facility.

The Company has a $250 million unsecured revolving credit facility with an accordion feature which allows additional
borrowings above $250 million, in $25 million increments, up to an aggregate $100 million, provided no default exists. The
facility expires in 2011. The Company had $188 million (excluding the accordion feature) and $131 million of available
borrowings at December 31, 2007 and 2006, respectively. In addition to the credit facility, the Company has on file with the
Securities and Exchange Commission, a shelf registration statement to offer $500 million of new public debt and equity
securities, of which $247 million was available at December 31, 2007 and 2006.

In October 2007, TRS issued $300 million of 3.75% Senior Exchangeable Notes due 2012. The notes are guaranteed by
Rayonier Inc., and are non-callable. The $300 million in principal will be settled in cash and any excess exchange value will be
settled at the option of the Company in either cash or stock of Rayonier Inc. Noteholders may convert their notes subject to
certain conversion provisions determined by, among others, the market price of the Company’s common stock and the trading
price of the convertible notes. The initial exchange rate is 18.24 shares per $1,000 principal based on an exchange price equal to
122 percent of the stock’s closing price of $44.93 on October 10, 2007, or $54.81 per share.

In seperate transactions, TRS and Rayonier, respectively, purchased an exchangeable note hedge and sold warrants based
on 5,472,991 underlying common shares of Rayonier Inc. These transactions had the effect of increasing the conversion
premium from 22 percent to 40 percent or to $62.90 per share. On exercise of the hedge, TRS will receive shares of Rayonier
Inc. common stock equal to the difference between the then market price and the strike price of $54.81. The holders of the
warrants will receive net shares from Rayonier if the share price is above $62.90 at maturity of the warrants.
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The purchased hedge and sold warrants are not part of the terms of the notes and will not affect the noteholders’ rights.
Likewise, the noteholders will not have any rights with respect to the hedge or the warrants. The purchased hedge and the sold
warrants meet the definition of derivatives under SFAS No. 133, Accounting for Derivative Instruments and Hedging Activities.
However, because these instruments have been determined to be indexed to the Company’s own stock in accordance with
Emerging Issues Task Force (EITF) Issue No. 01-6, The Meaning of Indexed to a Company’s Own Stock, and have been
recorded in shareholders’ equity in the Consolidated Balance Sheet (as determined under EITF Issue No. 00-19, Accounting for
Derivative Financial Instruments Indexed to, and Potentially Settled in, a Company’s Own Stock), the instruments meet the
scope exception of SFAS No. 133 and are not subject to the mark-to-market provisions of that standard.

In connection with the Company’s installment notes and the $250 million revolving credit facility, covenants must be met,
including ratios based on the facility’s definition of EBITDA (Covenant EBITDA). Covenant EBITDA consists of earnings
from continuing operations before the cumulative effect of accounting changes and any provision for dispositions, income taxes,
interest expense, depreciation, depletion, amortization and the non-cash cost basis of real estate sold. The Company’s dividend
restriction covenant limits the sum of dividends in any period of four fiscal quarters to 90 percent of Covenant Funds from
Operations (Covenant FFO) plus the aggregate amount of dividends permitted under Covenant FFO in excess of the amount of
dividends paid during the prior four fiscal quarters. Covenant FFO is defined as Consolidated Net Income excluding gains or
losses from debt restructuring and investments in marketable securities plus depletion, depreciation and amortization and the
non-cash cost basis of real estate sold. Under a covenant relating to the $328 million of installment notes, RFR may not incur
additional debt unless, at the time of incurrence, and after giving pro forma effect to the receipt and application of the proceeds
of such debt, RFR meets or exceeds a minimum ratio of cash flow to fixed charges. RFR’s ability to make certain quarterly
distributions to Rayonier Inc. is limited to an amount equal to RFR’s “available cash,” which consists of its opening cash
balance plus proceeds from permitted borrowings. At December 31, 2007, the Company is in compliance with all material
covenants.

The covenants listed below, which are the most significant financial covenants in effect as of December 31, 2007, are
calculated on a trailing 12-month basis:

Covenant
Requirement

Actual ratio at
December 31, 2007

Favorable
(Unfavorable)

Covenant EBITDA to consolidated interest expense should not be less than . . . . . 2.50 to 1 7.60 to 1 5.10
Total debt to Covenant EBITDA should not exceed . . . . . . . . . . . . . . . . . . . . . . . . 4.00 to 1 1.75 to 1 2.25
RFR cash flow available for fixed charges to RFR fixed charges should not be
less than . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2.50 to 1 4.18 to 1 1.68

Dividends paid should not exceed 90 percent of Covenant FFO . . . . . . . . . . . . . . . 90% 42% 48%

In addition to the financial covenants listed above, the installment notes, Senior Exchangeable Notes and credit facility
include customary covenants that limit the incurrence of debt, the disposition of assets, and the making of certain payments
between RFR and Rayonier among others. An asset sales covenant in the RFR installment note-related agreements requires the
Company, subject to certain exceptions, to either reinvest cumulative timberland sales proceeds in excess of $100 million (the
“excess proceeds”) in timberland-related investments or, once the amount of excess proceeds not reinvested exceeds $50
million, to offer the note holders prepayment of the notes ratably in the amount of the excess proceeds. During the fourth quarter
of 2007, excess proceeds of approximately $84 million were offered to the note holders. The noteholders accepted $56 million
and the amount of excess proceeds was reset to zero. As of December 31, 2007 and 2006, the amount of excess proceeds was $0
and $10 million, respectively.
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13. SHAREHOLDERS’ EQUITY

An analysis of shareholders’ equity for each of the three years ended December 31, 2007 is shown below:

Common Shares Retained
Earnings*

Accumulated Other
Comprehensive
Income/(Loss)

Shareholders'
Equity*Shares Amount

Balance, December 31, 2004 . . . . . . . . . . . . . . . . . . . . . 74,966,330 $393,513 $ 415,481 $ 1,396 $ 810,390
Net income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 177,521 — 177,521
Dividends ($1.71 per share) . . . . . . . . . . . . . . . . . . . . . . . — — (129,434) — (129,434)
Issuance of shares under incentive stock plans . . . . . . . . 1,132,390 23,029 — — 23,029
Cash in lieu of fractional shares . . . . . . . . . . . . . . . . . . . . (6,154) (356) — — (356)
Unrealized loss on hedged transactions . . . . . . . . . . . . . . — — — (410) (410)
Minimum pension liability adjustment . . . . . . . . . . . . . . — — — 16,323 16,323
Tax benefit on exercise of stock-based compensation . . — 6,178 — — 6,178
Foreign currency translation adjustment . . . . . . . . . . . . . — — — (9,705) (9,705)

Balance, December 31, 2005 . . . . . . . . . . . . . . . . . . . . . 76,092,566 $422,364 $ 463,568 $ 7,604 $ 893,536
Net income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 176,469 — 176,469
Dividends ($1.88 per share) . . . . . . . . . . . . . . . . . . . . . . . — — (144,049) — (144,049)
Issuance of shares under incentive stock plans . . . . . . . . 801,521 12,611 — — 12,611
Repurchases of common shares . . . . . . . . . . . . . . . . . . . . (14,261) (560) — — (560)
Minimum pension liability adjustment . . . . . . . . . . . . . . — — — 13,339 13,339
Stock-based compensation expense . . . . . . . . . . . . . . . . . — 12,078 — — 12,078
Impact of adopting SFAS No. 158 (Note 20) . . . . . . . . . — — — (52,815) (52,815)
Tax benefit on exercise of stock-based compensation . . — 4,143 — — 4,143
Foreign currency translation adjustment . . . . . . . . . . . . . — — — 3,226 3,226

Balance, December 31, 2006 . . . . . . . . . . . . . . . . . . . . . 76,879,826 $450,636 $ 495,988 $(28,646) $ 917,978
Net income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 174,269 — 174,269
Dividends ($1.94 per share) . . . . . . . . . . . . . . . . . . . . . . . — — (150,929) — (150,929)
Issuance of shares under incentive stock plans . . . . . . . . 1,412,781 18,891 — — 18,891
Warrants and hedge, net . . . . . . . . . . . . . . . . . . . . . . . . . . — (355) — — (355)
Repurchase of common shares . . . . . . . . . . . . . . . . . . . . (75,911) (3,150) — — (3,150)
Stock-based compensation expense . . . . . . . . . . . . . . . . . — 13,478 — — 13,478
Net loss from pension and postretirement plans . . . . . . . — — — (3,997) (3,997)
Tax benefit on exercise of stock-based compensation . . — 7,907 — — 7,907
Foreign currency translation adjustment . . . . . . . . . . . . . — — — 7,005 7,005

Balance, December 31, 2007 . . . . . . . . . . . . . . . . . . . . . 78,216,696 $487,407 $ 519,328 $(25,638) $ 981,097

* Restated as a result of adopting FSP AUG AIR-1 (See Note 2 — Summary of Significant Accounting Policies).

The table below summarizes the tax characteristics of the cash dividend paid to shareholders for the three years ended
December 31, 2007:

2007 2006 2005

Capital gain . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1.94 $1.88 $1.35
Non-taxable return of capital . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 0.36

Total cash distributions per common share . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1.94 $1.88 $1.71
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14. ACCUMULATED OTHER COMPREHENSIVE INCOME/(LOSS)

Accumulated other comprehensive income/(loss) was comprised of the following as of December 31, 2007 and 2006:

2007 2006

Foreign currency translation adjustments . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 34,297 $ 27,292
Unrecognized components of pension and post-retirement plans, net of tax . . . . . . . . . . . . . . . . . . . . . . . . . (59,935) (55,938)

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $(25,638) $(28,646)

15. LIABILITIES FOR DISPOSITIONS AND DISCONTINUED OPERATIONS

The Company’s dispositions and discontinued operations include its Port Angeles, WA mill, which was closed in 1997;
SWP, which ceased operations in 1989 except for environmental investigation and remediation activities; its Eastern Research
Division (ERD), which ceased operations in 1981; and other miscellaneous assets held for disposition. SWP has been designated
a potentially responsible party (PRP), or has had other claims made against it, under the U.S. Comprehensive Environmental
Response, Compensation and Liability Act of 1980 (CERCLA) and/or other federal or state statutes relating to the investigation
and remediation of environmentally-impacted sites, with respect to ten former wood treatment sites which are no longer
operating.

An analysis of activity in the liabilities for dispositions and discontinued operations for the two years ended December 31,
2007 follows:

December 31,
2007

December 31,
2006

Balance, January 1, . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $122,516 $140,382
Expenditures charged to liabilities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (8,575) (9,789)
Reductions to liabilities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (256) (8,077)

Balance, end of year . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 113,685 122,516
Less: Current portion . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (10,069) (10,699)

Non-current portion . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $103,616 $111,817

The Company discloses specific site liabilities that exceed 10 percent of the total $113.7 million in liabilities for
dispositions and discontinued operations at December 31, 2007. An analysis of the activity for the two years ended
December 31, 2007 is as follows:

Activity (in millions) as of December 31,

Sites 2005 Expenditures
Revisions to
Estimates * 2006 Expenditures

Revisions to
Estimates 2007

Augusta, GA . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 17.4 $(0.7) $(3.1) $ 13.6 $(0.8) $ 1.1 $ 13.9
Spartanburg, SC . . . . . . . . . . . . . . . . . . . . . . . . 17.2 (0.7) (2.4) 14.1 (0.6) 2.0 15.5
East Point, GA . . . . . . . . . . . . . . . . . . . . . . . . . 12.7 (0.5) (0.8) 11.4 (0.5) 2.2 13.1
Other SWP sites . . . . . . . . . . . . . . . . . . . . . . . . 76.7 (5.6) (2.4) 68.7 (4.6) (5.5) 58.6

Total SWP . . . . . . . . . . . . . . . . . . . . . . . . . 124.0 (7.5) (8.7) 107.8 (6.5) (0.2) 101.1
All other sites . . . . . . . . . . . . . . . . . . . . . . . . . . 16.4 (2.3) 0.6 14.7 (2.1) — 12.6

TOTAL . . . . . . . . . . . . . . . . . . . . . . . . . . $140.4 $(9.8) $(8.1) $122.5 $(8.6) $(0.2) $113.7

* Includes $8.5 million reduction in SWP liabilities in 2006 that was recorded in Discontinued Operations, net of income tax
expense of $3.2 million in the Consolidated Statements of Income and Comprehensive Income.
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15. LIABILITIES FOR DISPOSITIONS AND DISCONTINUED OPERATIONS (Continued)

A brief description of each of these sites is as follows:

Augusta, Georgia — SWP operated a wood treatment plant at this site from 1928 to 1988. The majority of visually
contaminated surface soils have been removed, and remediation activities currently consist of a groundwater recovery
system. The site operates under a 10-year hazardous waste permit issued pursuant to the Resource Conservation and
Recovery Act, as amended (RCRA), which expires in 2014. Current cost estimates could change if recovery or discharge
volumes increase or decrease drastically, or if changes to current remediation activities are required in the future. Total
spending-to-date at December 31, 2007 was $62.3 million. The Company’s recorded liabilities cover its obligations for
estimated remaining remedial and monitoring activities through 2027.

Spartanburg, South Carolina — SWP operated a wood treatment plant at this site from 1925 to 1989. Remediation
activities include: (1) a recovery system and biological wastewater treatment plant, (2) an ozone-sparging system treating
soil and groundwater and (3) an ion-exchange resin system treating groundwater. The cost estimate includes potential
remediation of an adjoining area also owned by SWP, which appears to have received runoff from a portion of the former
operating plant. Total spending-to-date at December 31, 2007 was $35.1 million. The Company’s recorded liabilities cover
its obligations for estimated remaining remedial and monitoring activities through 2027.

East Point, Georgia — SWP operated a wood treatment plant at this site from 1908 to 1984. This site operates under a
10-year RCRA hazardous waste permit, which is currently in the renewal process. Active remedial measures are currently
ongoing, although limited additional remedial measures may be necessary in the future. Total spending-to-date at
December 31, 2007 was $15.6 million. The Company’s recorded liabilities cover its obligations for estimated remaining
remedial and monitoring activities through 2027.

The Company estimates that expenditures for environmental investigation, remediation, monitoring and other costs for all
dispositions and discontinued operations will be approximately $10 million in both 2008 and 2009. Such costs will be charged
against its liabilities for dispositions and discontinued operations, which include environmental investigation, remediation and
monitoring costs. The Company believes established liabilities are sufficient for costs expected to be incurred over the next 20
years with respect to its dispositions and discontinued operations. Remedial actions for these sites vary, but can include, among
other remedies, removal of contaminated soils, groundwater recovery and treatment systems, and source remediation and/or
control.

In addition, the Company is exposed to the risk of reasonably possible additional losses in excess of the established
liabilities. As of December 31, 2007, this amount could range up to $30 million and arises from uncertainty over the
effectiveness of remediation operations, additional contamination that may be discovered, changes in applicable law and the
exercise of discretion in interpretation of applicable law and regulations by governmental agencies, and in environmental
remediation technology.

The reliability and precision of cost estimates for these sites and the amount of actual future environmental costs can be
impacted by various factors, including but not limited to: significant changes in contamination, discharge or treatment volumes,
requirements to perform additional or different remediation, changes in environmental remediation technology, the extent of
groundwater contamination migration, additional findings of contaminated soil or sediment off-site, remedy selection, and the
outcome of negotiations with federal and state agencies. Additionally, the potential for Brownfield (environmentally impacted
site considered for re-development) treatment of a site, or other similar projects, could accelerate expenditures as well as impact
the amount and/or type of remediation required, as could new laws, regulations and the exercise of discretion in interpretation of
applicable law and regulations by governmental agencies. Based on information currently available, the Company does not
believe that any future changes in estimates, if necessary, would materially affect its consolidated financial position or results of
operations.
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16. CONTINGENCIES

Rayonier is engaged in various legal actions, including certain environmental proceedings that are discussed more fully in
Note 15 — Liabilities for Dispositions and Discontinued Operations.

The Company has been named as a defendant in various other lawsuits and claims arising in the normal course of business.
While we have procured reasonable and customary insurance covering risks normally occurring in connection with our
businesses, we have in certain cases retained some risk through the operation of self-insurance, primarily in the areas of workers
compensation, property insurance, and general liability. In our opinion, these other lawsuits and claims, either individually or in
the aggregate, are not expected to have a material effect on our financial position, results of operations, or cash flow.

Legal Proceedings

Marine Shale —Between 1985 and 1995, SWP sent contaminated soil excavated in connection with the cleanup of various
closed wood processing sites to a third-party processor in Louisiana for recycling. The processing facility, referred to as the
Marine Shale Processors (MSP) facility, closed in 1995 and has been the subject of a variety of environmental related charges
and a lawsuit brought by the U.S. Department of Justice (DOJ), the U.S. Environmental Protection Agency (EPA) and the State
of Louisiana, through its Department of Environmental Quality (LDEQ), in United States District Court for the Western District
of Louisiana (the Court) against the owner of the processing facility. In advance of the scheduled June 2006 trial date, the
Company reached a settlement with DOJ, EPA and LDEQ under which SWP agreed to oversee and pay for certain remedial
activities to be performed at the RPI site and pay DOJ and LDEQ $0.2 million. In exchange for these commitments, the
Company received, among other things, a “covenant not to sue” from DOJ, EPA and LDEQ for any claims relating to the MSP
facility and the RPI site, and contribution protection under the applicable provisions of CERCLA against suits by third parties
relating thereto. This settlement, which was reflected in a consent decree, was approved by the Court on September 11, 2006.
SWP has completed performance of its remediation obligations under the consent decree. In December 2007, the Company
received a letter from the EPA confirming that all work required under the consent decree has been completed.

Combe Fill South — In 1998, EPA and the New Jersey Department of Environmental Protection (DEP) filed separate
lawsuits against Rayonier Inc., and approximately 30 other defendants, in the U.S. District Court, District of New Jersey,
seeking recovery of current and future response costs and natural resource damages under applicable federal and state law
relating to a contaminated landfill in Chester Township, New Jersey, referred to as Combe Fill South (Combe). It is alleged that
the Company’s former ERD in Whippany, New Jersey sent small quantities of dumpster waste, via a contract hauler, to Combe
in the 1960s and early 1970s. The Company is working with other defendants in a joint defense group, which subsequently filed
third-party actions against over 200 parties seeking contribution. A court-ordered, nonbinding alternative dispute resolution
process is ongoing and in March of 2006 a court-appointed neutral issued a report and recommendations. While settlement
discussions have been active during 2007, no final agreement has been reached. The Company believes that its liabilities at
December 31, 2007 adequately reflect the probable costs to be incurred upon the ultimate resolution of these matters.

Jesup Mill Consent Decree— In November 2007, the Company and the Environmental Protection Division of the Georgia
Department of Natural Resources (EPD) reached agreement, subject to public comment, on a consent decree that would resolve
certain issues relating to the color of the Jesup mill’s permitted effluent, discharged to the Altamaha River. Under the consent
decree, Rayonier has agreed to implement a color reduction plan which will include, among other things, installation of additional
brown stock washing capacity (to better remove residual pulping liquors from cooked wood pulp) and oxygen delignification
technology (which reduces the lignin content in the pulp prior to bleaching), spill recovery systems and modifications to certain
operating practices. These projects will be completed over a seven year period pursuant to a time frame set forth in the consent
decree, and the costs are expected to be approximately $75 million. The consent decree also provides for decreasing color limits in
the mill’s effluent, over the seven year period as projects are completed. No citations, fines or penalties are imposed by the consent
decree, except that stipulated penalties may be assessed by EPD in the event that the projects are not completed within the agreed
schedule. The consent decree was published for public comment in November 2007, and EPD is currently evaluating comments it
has received. As currently drafted, the consent decree is not expected to have a material adverse effect on the operations or
financial results of the Company.
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16. CONTINGENCIES (Continued)

Environmental Matters

The Company is subject to stringent environmental laws and regulations concerning air emissions, water discharges and
waste handling and disposal, forest operations, and investigation, remediation, and monitoring of historically contaminated sites.
Such environmental laws and regulations include the Federal Clean Air Act, the Clean Water Act, the Resource Conservation
and Recovery Act, as amended, CERCLA, the Endangered Species Act, and similar state laws and regulations. Management
closely monitors its environmental responsibilities, and believes that the Company is in substantial compliance with current
environmental requirements. Notwithstanding Rayonier’s current compliance status, many of its operations are subject to
stringent and constantly evolving environmental requirements which are often the result of legislation, regulation and
negotiation. As such, contingencies in this area include, without limitation:

• The Company’s manufacturing facilities operate in accordance with various permits, which often impose operating
conditions that require significant expenditure to ensure compliance. Upon renewal and renegotiation of these permits,
the issuing agencies often seek to impose new or additional conditions, which could adversely affect our operations and
financial performance.

• As environmental laws and regulations change, and administrative and judicial interpretations of new and existing laws
and regulations are made, our operations may be adversely affected.

• In our forestry operations, federal, state and local laws and regulations intended to protect threatened and endangered
animal and plant species and their habitat, as well as wetlands and waterways, limit, and in some cases may prevent,
timber harvesting, road construction and other activities on private lands. For example, Washington, where the
Company holds approximately 370,000 acres of timberlands, has amongst the most stringent forestry laws and
regulations in the country.

• Environmental requirements relating to real estate development, and especially in respect of wetland delineation and
mitigation, stormwater management, drainage, waste disposal, and potable water supply and protection, may
significantly impact the size, scope, timing, and financial returns of our projects. Moreover, multiple permits are often
required for a project, and may involve a lengthy application process.

• Our discontinued operations with historical environmental contamination are subject to a number of federal, state, and
local laws. As these requirements change over time, they may mandate more stringent levels of soil and groundwater
investigation, remediation, and monitoring. While we believe that our current estimates are adequate, future changes to
these legal requirements could adversely affect the cost and timing of our activities on these sites.

• Over time, the complexity and stringency of environmental laws and regulations have increased significantly, and the
cost of compliance with these laws and regulations has also increased. In general, management believes these trends
will continue.

It is the opinion of management that substantial expenditures will be required over the next ten years in the area of
environmental compliance. See Note 15 — Liabilities for Dispositions and Discontinued Operations for additional information
regarding the Company’s environmental liabilities.

17. GUARANTEES

The Company provides financial guarantees as required by creditors, insurance programs, and state and foreign
governmental agencies. As of December 31, 2007, the following financial guarantees were outstanding:

Financial Commitments
Maximum

Potential Payment
Carrying Amount

of Liability

Standby letters of credit (1) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $72,778 $62,559
Guarantees (2) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 6,440 73
Surety bonds (3) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 9,500 1,609

Total financial commitments . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $88,718 $64,241
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17. GUARANTEES (Continued)

(1) Approximately $62 million of the standby letters of credit serve as credit support for industrial revenue bonds. The
remaining letters of credit support obligations under various insurance related agreements, primarily workers’
compensation and pollution liability policy requirements. These letters of credit expire at various dates during 2008 and are
renewed as required.

(2) In conjunction with the sale of timberlands to the New Zealand joint venture in October 2005, the Company guaranteed
five years of Crown Forest license obligations. The JV is the primary obligor and has posted a bank performance bond with
the New Zealand government. If the JV fails to pay the obligation, the New Zealand government will demand payment
from the bank that posted the bond. If the bank defaults on the bond, the Company would then have to perform. As of
December 31, 2007, three annual payments of $1.3 million remain. This guarantee expires in 2010.

In conjunction with a timberland sale and note monetization in the first quarter of 2004, the Company issued a make-whole
agreement pursuant to which it guaranteed $2.5 million of obligations of a qualified special purpose entity that was
established to complete the monetization. At December 31, 2007, the Company has recorded a deminimus liability to
reflect the fair market value of its obligation to perform under the make-whole agreement.

(3) Rayonier issues surety bonds primarily to secure timber harvesting obligations in the state of Washington and to provide
collateral for the Company’s workers’ compensation self-insurance program in the state of Washington. These surety
bonds expire at various dates during 2008 and are renewed as required.

18. COMMITMENTS

The Company leases certain buildings, machinery and equipment under various operating leases. Total rental expense for
operating leases amounted to $3.5 million, $3.7 million, and $4.1 million in 2007, 2006 and 2005, respectively. The Company
also has long-term leases on certain timberlands in the Southern U.S. These leases typically have initial terms of approximately
30 to 65 years, with renewal provisions in some cases. Such leases are generally non-cancelable and require minimum annual
rental payments. Total expenditures for long-term leases and deeds on timberlands amounted to $7.0 million, $5.4 million, and
$5.3 million in 2007, 2006 and 2005, respectively.

At December 31, 2007, the future minimum payments under non-cancelable operating and timberland leases were as
follows:

Operating
Leases

Timberland
Leases * Total

2008 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2,936 $ 7,025 $ 9,961
2009 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2,284 6,607 8,891
2010 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,998 6,579 8,577
2011 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 709 6,442 7,151
2012 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 620 6,428 7,048
Thereafter through 2036 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2,141 71,887 74,028

$10,688 $104,968 $115,656

* The majority of timberland leases are subject to escalation clauses based on either the Consumer Price Index or Producer
Price Index.

19. INCENTIVE STOCK PLANS

The Company adopted SFAS 123(R) on January 1, 2006 using the modified prospective method, which requires stock-
based compensation to be accounted for at fair value. Prior to January 1, 2006, the Company accounted for stock-based
compensation using the intrinsic value based method under APB No. 25, Accounting for Stock Issued to Employees (APB 25),
and related Accounting Interpretations thereof, as permitted by SFAS No. 123, Accounting for Stock-Based Compensation
(SFAS 123). No compensation expense was recognized in the Consolidated Statements of Income and Comprehensive Income
during December 31, 2005 for stock options under APB 25.
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19. INCENTIVE STOCK PLANS (Continued)

At December 31, 2007, the Company had two stock-based employee compensation plans. The 1994 Rayonier Incentive
Stock Plan (the 1994 Plan) and the 2004 Rayonier Incentive Stock and Management Bonus Plan (the 2004 Plan) both provided
4.5 million shares for the grant of incentive stock options, non-qualified stock options, stock appreciation rights, performance
shares and restricted stock, subject to certain limitations. The Company has issued non-qualified stock options, performance
shares and restricted stock under both of the plans. The Company issues new shares of stock upon the exercise of stock options,
the granting of restricted stock, and the vesting of performance shares.

Total compensation cost recorded in “Selling and general expenses” for stock-based compensation was $13.5 million,
$12.1 million and $11.7 million for the years ended December 31, 2007, 2006 and 2005, respectively. Included in the
compensation cost for the year ended December 31, 2007 was $0.4 million related to stock option awards for retirement eligible
employees that were granted prior to the adoption of SFAS No. 123(R), which is being recognized over a three-year vesting
period. All stock option awards to retirement eligible employees subsequent to the adoption of SFAS No. 123(R) are expensed
immediately.

Tax benefits recognized related to stock-based compensation expense for the three years ended December 31, 2007 were
$2.9 million, $2.8 million and $2.6 million, respectively.

The Company elected to adopt the simplified method from FSP 123(R)-3, Transition Election Related to Accounting for
Tax Effects of Share-Based Payment Awards for determining the pool of excess tax benefits available to absorb tax deficiencies
related to stock-based compensation subsequent to the adoption of SFAS 123(R).

Pro Forma Disclosures for the Year Ended December 31, 2005

Pursuant to the requirements of SFAS No. 148, Accounting for Stock-Based Compensation-Transition and Disclosure
(SFAS 148), the Company continues to provide the following disclosure for income statement periods presented prior to the
adoption of SFAS 123(R). The following table provides a reconciliation for the year ended December 31, 2005 that adds back to
reported net income the recorded expense under APB 25, net of related income tax effects, deducts the total fair value expense
under SFAS 123, net of related income tax effects, and shows the reported and pro forma earnings per share amounts:

2005 *

Net income, as reported . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $177,521
Total stock-based employee compensation cost included in the determination of net income, net of related
tax effects . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 8,823

Total stock-based employee compensation cost determined under fair value method for all awards, net of
related tax effects . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (8,085)

Pro forma net income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $178,259

* Earnings per share:
Basic, as reported . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2.35
Basic, pro forma . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2.36

Diluted, as reported . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2.29
Diluted, pro forma . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2.30

* Net income and earnings per share were restated for the adoption of FSP AUG AIR-1.
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19. INCENTIVE STOCK PLANS (Continued)

Fair Value Calculations by Award

Restricted Stock

Restricted stock granted under the 1994 and 2004 Plans generally vests upon completion of a three-year period. The fair
value of each share granted is equal to the share price of the Company’s stock on the date of grant. During 2007, 2006 and 2005,
114,172, 16,761, and 30,000 restricted shares were granted at a weighted average price of $44.57, $39.61, and $34.06,
respectively, per share. As of December 31, 2007, there was $3.8 million of unrecognized compensation cost related to the
Company’s outstanding restricted stock. This cost is expected to be recognized over a weighted average period of 2.3 years. The
total intrinsic value of restricted stock outstanding was $6.9 million, $3.8 million and $4.7 million at December 31, 2007, 2006
and 2005, respectively. The total fair value of restricted stock that vested during the years ended December 31, 2007, 2006 and
2005 was $1.5 million, $0.8 million and $0.7 million, respectively. During the year ended December 31, 2007, the Company
repurchased 10,976 common shares to pay the minimum withholding tax requirements on the participants’ behalf.

A summary of the Company’s non-vested restricted shares as of and for the year ended December 31, 2007 is presented
below:

2007

Number of
Shares

Weighted
Average Grant
Date Fair Value

Non-vested Restricted Shares at January 1, . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 61,761 $34.94
Granted . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 114,172 $44.57
Cancelled . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (325) $39.29
Vested . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (43,936) $34.23

Non-vested Restricted Shares at December 31, . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 131,672 $43.52

Performance Shares

The Company’s performance shares generally vest upon completion of a three-year period. The number of shares, if any,
that are ultimately awarded is contingent upon Rayonier’s total shareholder return versus selected peer group companies. Under
APB 25, the Company’s performance shares were expensed using the closing market price of the Company’s common stock at
each reporting date, adjusted for an estimate of the ultimate number of shares to be issued. Under SFAS 123(R), the
performance share payout is based on a market condition, as such, awards granted after January 1, 2006 are valued using a
Monte Carlo simulation model. The model generates the fair value of the award at the grant date and compensation expense is
not subsequently adjusted for the number of shares that are ultimately awarded. The fair value of awards granted prior to 2006 is
equal to the share price of the Company’s stock on the date of grant adjusted for an estimate of the ultimate number of shares to
be issued. The 1994 and 2004 Plans allow for the cash settlement of performance share awards to pay the minimum required
withholding tax.

During the three years ended December 31, 2007, $2.7 million, $3.9 million and $2.2 million in cash was used to pay the
minimum withholding tax requirements in lieu of receiving common shares, respectively. In 2007, 2006 and 2005, 386,925,
259,000 and 231,788 common shares of Company stock were reserved for performance shares, with grant-date fair values of
$44.00, $36.25, and $32.27, respectively. As of December 31, 2007, there was $8.0 million of unrecognized compensation cost
related to the Company’s performance share awards. This cost is expected to be recognized over a weighted average period of
1.8 years. The total intrinsic value of outstanding performance shares at December 31, 2007, 2006 and 2005 was $28.3 million,
$23.2 million and $24.5 million, respectively. The total fair value of shares that vested during the years ended December 31,
2007, 2006 and 2005 was $7.5 million, $5.8 million and $5.1 million, respectively.
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19. INCENTIVE STOCK PLANS (Continued)

Expected volatility and dividend yield were estimated using daily returns on the Company’s common stock for the three-
year period ending on the grant date. The following chart provides a tabular overview of the assumptions used in calculating the
fair value of the awards granted in 2007 and 2006:

2007 2006

Expected volatility . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 19.1% 21.2%
Dividend yield . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 4.8% 4.4%
Risk-free rate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 4.6% 4.4%

A summary of the status of the Company’s outstanding performance shares as of and for the year ended December 31,
2007 is presented below:

2007

Number
of Shares

Weighted
Average Grant
Date Fair Value

Outstanding Performance Shares at January 1, . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 564,547 $31.62
Granted . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 221,100 $44.00
Shares Distributed . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (209,925) $27.72
Cancelled . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (1,820) $43.08
Performance Adjustment . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 25,166 $32.27

Outstanding Performance Shares at December 31, . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 599,068 $37.55

Non-Qualified Employee Stock Options

The exercise price of each non-qualified stock option granted under both the 1994 and 2004 plans is equal to the closing
market price of the Company’s stock on the date of grant. Under the 1994 plan, the maximum term is 10 years and two days
from the date of grant while under the 2004 Plan, the maximum term is 10 years from the grant date. Awards vest ratably over
three years. Under APB 25, no compensation expense was recorded for stock options. Under SFAS 123(R), the fair value of
each option grant is estimated on the date of grant using the Black-Scholes option-pricing model. The expected volatility is
based on historical volatility for each grant and is calculated using the historical change in the daily market price of the
Company’s common stock over the expected life of the award. The expected life is based on prior exercise behavior. The
Company has elected to value each grant in total and recognize the expense for stock options on a straight-line basis. The
following chart provides a tabular overview of the weighted average assumptions and related fair value calculations of options
granted for the three years ended December 31:

2007 2006 2005

Expected volatility . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 28.4% 30.2% 31.0%
Dividend yield . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 4.5% 4.6% 5.1%
Risk-free rate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 5.8% 4.3% 3.9%
Expected life (in years) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 6.5 6.3 6.7
Fair value per share of options granted . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 9.72 $ 9.03 $ 6.62
Fair value of options granted (in thousands of dollars) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $2,723 $3,600 $3,484
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A summary of the status of the Company’s stock options as of and for the year ended December 31, 2007 is presented
below:

2007

Number of
Shares

Weighted
Average

Exercise Price
(per common

share)

Weighted
Average

Remaining
Contractual

Term (in years)

Aggregate
Intrinsic
Value

(in thousands)

Options outstanding at January 1, . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 3,469,254 $23.38
Granted . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 280,100 $41.72
Exercised . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (1,089,009) $17.35
Canceled . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (74,941) $25.84

Options outstanding at December 31, . . . . . . . . . . . . . . . . . . . . . . . . . . 2,585,404 $27.84 5.9 $50,164

Options vested and expected to vest as of December 31, . . . . . . . . . . . 2,555,165 $27.70 5.9 $49,928

Options exercisable at December 31, . . . . . . . . . . . . . . . . . . . . . . . . . . 2,081,414 $25.02 5.4 $46,241

The total intrinsic value of options exercised during the years ended December 31, 2007, 2006 and 2005 was $30.4 million,
$14.7 million and $18.9 million, respectively. The total fair value of options that vested during the years ended December 31,
2007, 2006 and 2005 was $2.9 million, $2.9 million and $3.4 million, respectively. As of December 31, 2007, there was $2.1
million of unrecognized compensation cost related to the Company’s stock options. This cost is expected to be recognized over
a weighted average period of 1.1 years.

F-38



RAYONIER INC. AND SUBSIDIARIES
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS (Continued)

(Dollar amounts in thousands unless otherwise stated)

20. EMPLOYEE BENEFIT PLANS

The Company has four qualified non-contributory defined benefit pension plans covering substantially all of its employees
and an unfunded plan that provides benefits in excess of amounts allowable under current tax law in the qualified plans.
Employee benefit plan liabilities are calculated using actuarial estimates and management assumptions. These estimates are
based on historical information, along with certain assumptions about future events. Changes in assumptions, as well as changes
in actual experience, could cause the estimates to change.

The following tables set forth the change in projected benefit obligation and plan assets and reconcile the funded status and
the amounts recognized in the Consolidated Balance Sheets for the pension and postretirement benefit plans for the years ended
December 31:

Pension Postretirement

2007 2006 2007 2006

Change in Projected Benefit Obligation
Projected benefit obligation at beginning of year . . . . . . . . . . . . . . . . . . . . . . . . . $251,055 $244,057 $ 45,354 $ 40,073
Service cost . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 6,948 7,408 670 640
Interest cost . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 14,779 13,988 2,623 2,470
Actuarial (gain) loss . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 12,566 (3,278) 374 (587)
Plan amendments . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — — 5,520
Benefits paid . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (11,825) (11,120) (2,463) (2,762)

Projected benefit obligation at end of year . . . . . . . . . . . . . . . . . . . . . . . . . . $273,523 $251,055 $ 46,558 $ 45,354

Change in Plan Assets
Fair value of plan assets at beginning of year . . . . . . . . . . . . . . . . . . . . . . . . . . . . $237,574 $205,775 $ — $ —
Actual return on plan assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 17,888 30,762 — —
Employer contributions . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 20,761 12,588 2,463 2,762
Benefits paid . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (11,825) (11,120) (2,463) (2,762)
Other expense . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (512) (431) — —

Fair value of plan assets at end of year . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $263,886 $237,574 $ — $ —

Funded Status at End of Year:
Net accrued benefit cost . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ (9,637) $ (13,481) $(46,558) $(45,354)

Amounts Recognized in the Consolidated
Balance Sheets Consist of:

Noncurrent assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 13,891 $ 17,446 $ — $ —
Current liabilities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (756) (779) (3,254) (3,294)
Noncurrent liabilities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (22,772) (30,148) (43,304) (42,060)

Net amount recognized . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ (9,637) $ (13,481) $(46,558) $(45,354)

Net gains or losses and prior service costs or credits recognized in other comprehensive income for the year ended
December 31, 2007 are as follows:

Pension Postretirement

2007 2007

Net (losses) gains . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $(13,595) $(374)
Prior service cost . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ — $ —

Net gains or losses and prior service costs or credits reclassified from other comprehensive income and recognized as a
component of pension and postretirement expense for the year ended December 31, 2007 are as follows:

Pension Postretirement

2007 2007

Amortization of losses . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $4,158 $1,267
Amortization of prior service cost . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,451 $ 777
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Net gains or losses and prior service costs or credits that have not yet been included in pension and postretirement expense
as of December 31, 2007 and 2006 have been recognized as a component of ending accumulated other comprehensive income
(AOCI) as follows:

Pension Postretirement

2007 2006 2007 2006

Prior service cost . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ (7,585) $ (9,036) $ (7,115) $ (7,892)
Net losses . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (53,370) (43,933) (17,962) (18,855)
Deferred income tax benefit . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 18,103 15,250 7,994 8,528

AOCI . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $(42,852) $(37,719) $(17,083) $(18,219)

The accumulated benefit obligation for all of the Company’s defined benefit plans was $256.1 million and $232.9 million
at December 31, 2007 and 2006, respectively.

For pension and postretirement plans with accumulated benefit obligations in excess of plan assets, the following table sets
forth the projected and accumulated benefit obligations and the fair value of plan assets for the years ended December 31:

2007 2006

Benefit obligation . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $67,498 $66,599
Accumulated benefit obligation . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $18,701 $16,933
Fair value of plan assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ — $ —

The following tables set forth the components of net pension and postretirement benefit cost that have been recognized
during the three years ended December 31:

Pension Postretirement

2007 2006 2005 2007 2006 2005

Components of Net Periodic Benefit Cost
Service cost . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 6,948 $ 7,409 $ 6,973 $ 670 $ 640 $ 613
Interest cost . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 14,779 13,988 13,173 2,623 2,470 2,157
Expected return on plan assets . . . . . . . . . . . . . . . . . . . . . . . . . . . (18,406) (16,562) (14,298) — — —
Amortization of prior service cost . . . . . . . . . . . . . . . . . . . . . . . . 1,451 1,497 1,421 777 777 283
Amortization of losses . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 4,158 5,659 4,791 1,267 1,310 1,040

Net periodic benefit cost . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 8,930 $ 11,991 $ 12,060 $5,337 $5,197 $4,093

The estimated pre-tax net loss and prior service cost for the defined benefit pension plans that will be amortized from
AOCI into net periodic benefit cost in 2008 are $3.8 million and $1.4 million, respectively. The estimated pre-tax net loss and
prior service cost for the defined benefit postretirement plans that will be amortized from AOCI into net periodic benefit cost in
2008 are $1.2 million and $0.8 million, respectively.

The following table sets forth the principal assumptions inherent in the determination of benefit obligations and net
periodic benefit cost of the pension and postretirement benefit plans as of December 31:

Pension Postretirement

2007 2006 2007 2006

Assumptions used to determine benefit obligations at December 31:
Discount rate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 6.00% 6.00% 6.00% 6.00%
Rate of compensation increase . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 4.50% 4.50% — —

Assumptions used to determine net periodic benefit cost for years ended December 31:
Discount rate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 6.00% 5.75% 6.00% 5.75%
Expected long-term return on plan assets . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 8.50% 8.50% — —
Rate of compensation increase . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 4.50% 4.50% — —
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At December 31, 2007, the plans’ discount rate remained at 6 percent which closely approximates interest rates on high
quality, long-term obligations. Effective January 1, 2008, the expected return on plan assets remained at 8.5 percent, which is
based on historical long-term rates of return on broad equity and bond indices and consideration of the actual annualized rate of
return since the Company’s spin-off from ITT in 1994. The Company’s external consultants utilize this information in
developing assumptions for returns, risks and correlation of asset classes which is then used to establish the asset allocation
ranges.

The following table sets forth the assumed health care cost trend rates at December 31:

Postretirement

2007 2006

Health care cost trend rate assumed for next year . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 10.00% 9.00%
Rate to which the cost trend rate is assumed to decline (ultimate trend rate) . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 4.75% 4.75%
Year that the rate reaches the ultimate trend rate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 2014 2012

Assumed health care cost trend rates have a significant effect on the amounts reported for the postretirement benefit plans.
The following table shows the effect of a one percentage point change in assumed health care cost trends:

1 Percent

Effect on: Increase Decrease

Total of service and interest cost components . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 89 $ (77)
Accumulated postretirement benefit obligation . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,007 $(883)

Investment of Plan Assets

The Company’s pension plans’ asset allocation at December 31, 2007 and 2006, and target allocation ranges by asset
category are as follows:

Percentage of Plan Assets Target
Allocation
RangeAsset Category 2007 2006

Domestic Equity Securities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 39.8% 39.1% 40-45%
International Equity Securities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 30.6% 27.3% 20-30%
Domestic Fixed Income Securities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 22.0% 25.1% 25-30%
International Fixed Income Securities . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 4.6% 4.6% 4-6%
Real Estate . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 3.0% 3.9% 2-4%

Total . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 100% 100%

The Rayonier Pension Fund Trust and Investment Committee and the Finance Committee of the Board of Directors oversee
the pension plans’ investment program which is designed to maximize returns and provide sufficient liquidity to meet plan
obligations while maintaining acceptable risk levels. The investment approach emphasizes diversification by allocating the
plans’ assets among asset categories and selecting investment managers whose various styles will be minimally correlative with
each other. Investments within the equity categories may include large capitalization, small capitalization and emerging market
securities, while the international fixed income portfolio may include emerging markets debt. Pension assets did not include a
direct investment in Rayonier common stock at December 31, 2007 and 2006.
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20. EMPLOYEE BENEFIT PLANS (Continued)

Cash Flows

Expected benefit payments in future years are as follows:

Pension
Benefits

Postretirement
Benefits

2008 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $12,348 $ 3,350
2009 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $13,306 $ 3,303
2010 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $14,334 $ 3,427
2011 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $15,297 $ 3,528
2012 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $16,324 $ 3,525
2013 -2017 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $98,036 $17,760

The Company anticipates making discretionary pension contributions of approximately $12 million in 2008.

Defined Contribution Plans

The Company also provides defined contribution plans to all of its hourly and salaried employees. Company contributions
charged to expense for these plans were $2.7 million, $2.6 million and $2.5 million in 2007, 2006 and 2005, respectively.
Rayonier Hourly and Salaried Defined Contribution Plans include Rayonier common stock with a fair market value of $76.5
million and $73.2 million at December 31, 2007 and 2006, respectively.

The Company closed enrollment in its pension and postretirement medical plans to salaried employees hired after
December 31, 2005. These salaried employees are immediately eligible to participate in the Company’s 401(k) plan and receive
an enhanced contribution. Company contributions charged to expense in 2007 related to this enhancement totaled $0.2 million.

21. QUARTERLY RESULTS FOR 2007 and 2006 (UNAUDITED)

(Thousands of dollars, except per share amounts) Quarter Ended

March 31 June 30 Sep. 30 Dec. 31 Total Year

2007
Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $299,729 $300,351 $334,215 $290,359 $1,224,654
Operating Income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 55,160 55,723(1) 92,634 43,078(1) 246,595
Net Income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 35,080 33,311(1) 71,457 34,421(1) 174,269
Basic EPS . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 0.45 0.43 0.92 0.45 2.25
Diluted EPS . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 0.45 0.42 0.90 0.44 2.21

2006
Sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $277,153 $312,122 $312,029 $328,503 $1,229,807
Operating Income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 37,196 58,989(2) 65,750 67,742(3) 229,677
Net Income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 23,240 42,931(2) 55,037 55,261(3) 176,469
Basic EPS . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 0.31 0.56 0.72 0.72 2.31
Diluted EPS . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 0.30 0.55 0.70 0.71 2.26

(1) Includes loss related to wildfires of $10.1 million and $0.8 million in the second and fourth quarters of 2007, respectively.
(2) Second quarter 2006 included a $7.8 million pre-tax ($6.5 million after-tax) gain from the sale of a portion of the New

Zealand JV.
(3) Operating income included a $4.9 million pre-tax gain from a property tax settlement. Net income also included a tax

benefit for prior years’ IRS audit settlement and adjustment to deferred taxes of $5.1 million.
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22. CONSOLIDATING FINANCIAL STATEMENTS

In October 2007, Rayonier TRS Holdings Inc. (TRS), a wholly-owned subsidiary of Rayonier Inc., issued $300 million of
3.75% Senior Exchangeable Notes due 2012. The notes are guaranteed by Rayonier Inc. and are non-callable. In connection
with this offering, the Company is providing the following condensed consolidating financial information in accordance with
SEC Regulation S-X Rule 3-10, Financial Statements of Guarantors and Issuers of Guaranteed Securities Registered or Being
Registered. Each entity in the consolidating financial information follows the same accounting policies as described in the
consolidated financial statements, except for the use of the equity method of accounting to reflect ownership interests in 100
percent owned subsidiaries, which are eliminated upon consolidation, and the allocation of certain expenses of Rayonier Inc.,
incurred for the benefit of its subsidiaries.

The following condensed consolidating financial information presents the statements of income for the three years ended
December 31, 2007, the balance sheets at December 31, 2007 and December 31, 2006, and the statements of cash flows for the
three years ended December 31, 2007 for the parent guarantor (Rayonier Inc.), the issuer (Rayonier TRS Holdings Inc.), the
subsidiary non-guarantors and consolidating adjustments.

Condensed Consolidating Statements of Income
For the Year Ended December 31, 2007

Rayonier Inc.
(Parent

Guarantor)

Rayonier TRS
Holdings Inc.

(Issuer)

Subsidiaries of
Rayonier TRS
Holdings Inc.

(Non-guarantors)

All Other
Subsidiaries

(Non-
guarantors)

Consolidating
Adjustments

Total
Consolidated

SALES . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ — $ — $988,732 $275,890 $ (39,968) $1,224,654

Costs and Expenses
Cost of sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 829,410 132,501 (39,763) 922,148
Selling and general expenses . . . . . . . . . . . . . . . . . . . . 14,636 — 48,839 3,466 — 66,941
Other operating (income) expense, net . . . . . . . . . . . . (403) — 2,076 (12,189) — (10,516)

14,233 — 880,325 123,778 (39,763) 978,573
Equity in loss of New Zealand joint venture . . . . . . . . . . . . (351) — 865 — — 514

OPERATING (LOSS) INCOME . . . . . . . . . . . . . . . . . . . (14,584) — 109,272 152,112 (205) 246,595
Interest expense . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (2,514) (2,664) (32,362) (19,467) 678 (56,329)
Interest and miscellaneous income (expense), net . . . . . . . . 3,361 (645) (1,790) 7,514 (678) 7,762
Equity in income from subsidiaries . . . . . . . . . . . . . . . . . . . 194,882 56,996 — — (251,878) —

INCOME FROM CONTINUING OPERATIONS
BEFORE INCOME TAXES . . . . . . . . . . . . . . . . . . . . . 181,145 53,687 75,120 140,159 (252,083) 198,028
Income tax benefit (provision) . . . . . . . . . . . . . . . . . . . (6,876) 1,241 (18,124) — — (23,759)

NET INCOME . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $174,269 $54,928 $ 56,996 $140,159 $(252,083) $ 174,269
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Condensed Consolidating Statements of Income
For the Year Ended December 31, 2006

Rayonier Inc.
(Parent

Guarantor)

Rayonier TRS
Holdings Inc.

(Issuer)

Subsidiaries of
Rayonier TRS
Holdings Inc.

(Non-guarantors)

All Other
Subsidiaries

(Non-
guarantors)

Consolidating
Adjustments

Total
Consolidated

SALES . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 2,723 $ — $1,053,846 $357,336 $(184,098) $1,229,807

Costs and Expenses
Cost of sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 199 — 903,067 96,551 (47,155) 952,662
Selling and general expenses . . . . . . . . . . . . . . . . . . . . 13,995 — 46,292 3,158 — 63,445
Other operating (income) expense, net . . . . . . . . . . . . (2,966) — 2,753 (8,605) — (8,818)

11,228 — 952,112 91,104 (47,155) 1,007,289
Equity in (loss) income of New Zealand joint venture . . . . (1,279) — 669 — — (610)

OPERATING (LOSS) INCOME BEFORE GAIN ON
SALE OF NEW ZEALAND TIMBER ASSETS . . . . (9,784) — 102,403 266,232 (136,943) 221,908

Gain on sale of New Zealand timber assets . . . . . . . . . . . . . — — 7,769 — — 7,769

OPERATING (LOSS) INCOME . . . . . . . . . . . . . . . . . . . (9,784) — 110,172 266,232 (136,943) 229,677
Interest expense . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (2,089) — (26,935) (20,157) 276 (48,905)
Interest and miscellaneous income, net . . . . . . . . . . . . . . . . 2,400 — 3,975 3,348 (276) 9,447
Equity in income from subsidiaries . . . . . . . . . . . . . . . . . . . 181,637 69,157 — — (250,794) —

INCOME FROM CONTINUING OPERATIONS
BEFORE INCOME TAXES . . . . . . . . . . . . . . . . . . . . . 172,164 69,157 87,212 249,423 (387,737) 190,219
Income tax benefit (provision) . . . . . . . . . . . . . . . . . . . 4,305 — (23,390) — — (19,085)

INCOME FROM CONTINUING OPERATIONS . . . . . 176,469 69,157 63,822 249,423 (387,737) 171,134

DISCONTINUED OPERATIONS, NET
Income on discontinued operations, net of income tax
expense of $3,201 . . . . . . . . . . . . . . . . . . . . . . . . . . — — 5,335 — — 5,335

NET INCOME . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $176,469 $69,157 $ 69,157 $249,423 $(387,737) $ 176,469
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Condensed Consolidated Statements of Income
For the Year Ended December 31, 2005

Rayonier Inc.
(Parent

Guarantor)

Rayonier TRS
Holdings Inc.

(Issuer)

Subsidiaries of
Rayonier TRS
Holdings Inc.

(Non-guarantors)

All Other
Subsidiaries

(Non-
guarantors)

Consolidating
Adjustments

Total
Consolidated

SALES . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 4,144 $ — $1,005,013 $200,708 $ (29,157) $1,180,708

Costs and Expenses
Cost of sales . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (354) — 889,892 93,878 (32,804) 950,612
Selling and general expenses . . . . . . . . . . . . . . . . . . . . 13,859 — 47,653 2,891 — 64,403
Other operating income, net . . . . . . . . . . . . . . . . . . . . . (877) — (28) (9,496) — (10,401)

12,628 — 937,517 87,273 (32,804) 1,004,614
Equity in loss of New Zealand joint venture . . . . . . . . . . . . (1,035) — (376) — — (1,411)

OPERATING (LOSS) INCOME BEFORE GAIN ON
SALE OF NEW ZEALAND TIMBER ASSETS . . . . (9,519) — 67,120 113,435 3,647 174,683

Gain on sale of New Zealand timber assets . . . . . . . . . . . . . — — 36,968 — — 36,968

OPERATING (LOSS) INCOME . . . . . . . . . . . . . . . . . . . (9,519) — 104,088 113,435 3,647 211,651
Interest expense . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (1,143) — (27,860) (18,235) 278 (46,960)
Interest and miscellaneous income, net . . . . . . . . . . . . . . . . 1,869 — 14,667 1,389 (278) 17,647
Equity in income from subsidiaries . . . . . . . . . . . . . . . . . . . 182,715 82,479 — — (265,194) —

INCOME FROM CONTINUING OPERATIONS
BEFORE INCOME TAXES . . . . . . . . . . . . . . . . . . . . . 173,922 82,479 90,895 96,589 (261,547) 182,338
Income tax benefit . . . . . . . . . . . . . . . . . . . . . . . . . . . . 3,599 — 16,540 — — 20,139

177,521 82,479 107,435 96,589 (261,547) 202,477

DISCONTINUED OPERATIONS, NET
Loss on discontinued operations, net of income tax
benefit of $10,459 . . . . . . . . . . . . . . . . . . . . . . . . . . — — (24,956) — — (24,956)

NET INCOME . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $177,521 $82,479 $ 82,479 $ 96,589 $(261,547) $ 177,521
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Condensed Consolidating Balance Sheets
As of December 31, 2007

Rayonier Inc.
(Parent

Guarantor)

Rayonier TRS
Holdings Inc.

(Issuer)

Subsidiaries of
Rayonier TRS
Holdings Inc.

(Non-guarantors)

All Other
Subsidiaries (Non-

guarantors)
Consolidating
Adjustments

Total
Consolidated

ASSETS
CURRENT ASSETS

Cash and cash equivalents . . . . . . . . . . . . . . . . . $ 4,211 $ — $ 173,029 $ 3,841 $ — $ 181,081
Accounts receivable, less allowance for
doubtful accounts . . . . . . . . . . . . . . . . . . . . . 217 — 79,142 1,709 — 81,068

Inventory . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 88,979 — (4,688) 84,291
Intercompany interest receivable . . . . . . . . . . . . — — — 1,137 (1,137) —
Other current assets . . . . . . . . . . . . . . . . . . . . . . 12,823 — 32,226 4,731 — 49,780

Total current assets . . . . . . . . . . . . . . . . . . 17,251 — 373,376 11,418 (5,825) 396,220

TIMBER, TIMBERLANDS AND LOGGING
ROADS, NET OF DEPLETION AND
AMORTIZATION . . . . . . . . . . . . . . . . . . . . . . . . 1,819 — 36,015 1,079,385 — 1,117,219

NET PROPERTY, PLANT AND EQUIPMENT . . . 2,147 — 342,173 1,435 — 345,755
INVESTMENT IN JOINT VENTURE . . . . . . . . . . 89,933 — (27,167) — — 62,766
INVESTMENT IN SUBSIDIARIES . . . . . . . . . . . . 918,269 494,063 — — (1,412,332) —
INTERCOMPANY/NOTES RECEIVABLE . . . . . . 53,397 — 12,851 14,819 (81,067) —
OTHER ASSETS . . . . . . . . . . . . . . . . . . . . . . . . . . . 28,692 18,772 386,762 13,260 (290,405) 157,081

TOTAL ASSETS . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,111,508 $512,835 $1,124,010 $1,120,317 $(1,789,629) $2,079,041

LIABILITIES AND SHAREHOLDERS’
EQUITY

CURRENT LIABILITIES
Accounts payable . . . . . . . . . . . . . . . . . . . . . . . $ 3,123 $ — $ 60,673 $ 2,428 $ — $ 66,224
Bank loans and current maturities . . . . . . . . . . . — — 585 55,000 — 55,585
Accrued taxes . . . . . . . . . . . . . . . . . . . . . . . . . . 109 (1,687) 6,483 2,274 — 7,179
Accrued payroll and benefits . . . . . . . . . . . . . . . 18,339 — 11,726 — — 30,065
Accrued interest . . . . . . . . . . . . . . . . . . . . . . . . . — 2,370 1,100 11 — 3,481
Accrued customer incentives . . . . . . . . . . . . . . — — 12,350 — — 12,350
Other current liabilities . . . . . . . . . . . . . . . . . . . 11,719 — 12,598 9,143 — 33,460
Current liabilities for dispositions and
discontinued operations . . . . . . . . . . . . . . . . . — 10,069 — — 10,069

Total current liabilities . . . . . . . . . . . . . . . 33,290 683 115,584 68,856 — 218,413

LONG-TERM DEBT . . . . . . . . . . . . . . . . . . . . . . . . — 300,000 341,680 52,579 — 694,259
NON-CURRENT LIABILITIES FOR
DISPOSITIONS AND DISCONTINUED
OPERATIONS . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 103,616 — — 103,616

PENSION AND OTHER POSTRETIREMENT
BENEFITS . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 67,606 — (389) — — 67,217

OTHER NON-CURRENT LIABILITIES . . . . . . . . 10,333 — 3,521 16,987 (16,402) 14,439
INTERCOMPANY PAYABLE . . . . . . . . . . . . . . . . 19,182 — 65,935 55,486 (140,603) —

TOTAL LIABILITIES . . . . . . . . . . . . . . . . . . . . . . . 130,411 300,683 629,947 193,908 (157,005) 1,097,944

TOTAL SHAREHOLDERS’ EQUITY . . . . . . . . . . 981,097 212,152 494,063 926,409 (1,632,624) 981,097

TOTAL LIABILITIES AND SHAREHOLDERS’
EQUITY . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,111,508 $512,835 $1,124,010 $1,120,317 $(1,789,629) $2,079,041
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Condensed Consolidating Balance Sheets
As of December 31, 2006

Rayonier Inc.
(Parent

Guarantor)

Rayonier TRS
Holdings Inc.

(Issuer)

Subsidiaries of
Rayonier TRS

Holdings Inc. (Non-
guarantors)

All Other
Subsidiaries (Non-

guarantors)
Consolidating
Adjustments

Total
Consolidated

ASSETS
CURRENT ASSETS

Cash and cash equivalents . . . . . . . . . . . . . . . $ 28,551 $ — $ 13,867 $ — $ (2,247) $ 40,171
Accounts receivable, less allowance for
doubtful accounts . . . . . . . . . . . . . . . . . . . . 591 — 95,319 4,399 — 100,309

Inventory . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 81,220 24 (5,651) 75,593
Intercompany interest receivable . . . . . . . . . . — — — 1,095 (1,095) —
Other current assets . . . . . . . . . . . . . . . . . . . . 14,415 — 24,479 4,348 — 43,242
Timber assets held for sale . . . . . . . . . . . . . . — — 40,955 — — 40,955

Total current assets . . . . . . . . . . . . . . . . 43,557 — 255,840 9,866 (8,993) 300,270

TIMBER, TIMBERLANDS AND LOGGING
ROADS, NET OF DEPLETION AND
AMORTIZATION . . . . . . . . . . . . . . . . . . . . . . 1,814 — 42,039 1,083,660 — 1,127,513

NET PROPERTY, PLANT AND
EQUIPMENT . . . . . . . . . . . . . . . . . . . . . . . . . . 2,470 — 349,957 1,353 — 353,780

INVESTMENT IN JOINT VENTURE . . . . . . . . . 87,445 — (26,212) — — 61,233
INVESTMENT IN SUBSIDIARIES . . . . . . . . . . 876,639 219,594 — — (1,096,233) —
INTERCOMPANY/NOTES RECEIVABLE . . . . 10,849 — — 7,352 (18,201) —
OTHER ASSETS . . . . . . . . . . . . . . . . . . . . . . . . . 18,663 — 371,592 4,381 (272,834) 121,802

TOTAL ASSETS . . . . . . . . . . . . . . . . . . . . . . . . . . $1,041,437 $219,594 $993,216 $1,106,612 $(1,396,261) $1,964,598

LIABILITIES AND SHAREHOLDERS’
EQUITY

CURRENT LIABILITIES
Accounts payable . . . . . . . . . . . . . . . . . . . . . . $ 10,860 $ — $ 60,738 $ 4,407 $ (2,247) $ 73,758
Bank loans and current maturities . . . . . . . . . — — 3,550 — — 3,550
Accrued taxes . . . . . . . . . . . . . . . . . . . . . . . . (1,306) — 8,003 2,566 1,931 11,194
Accrued payroll and benefits . . . . . . . . . . . . . 12,404 — 12,394 81 — 24,879
Accrued interest . . . . . . . . . . . . . . . . . . . . . . . 8,505 — 11,046 — — 19,551
Accrued customer incentives . . . . . . . . . . . . . — — 9,494 — — 9,494
Other current liabilities . . . . . . . . . . . . . . . . . 7,920 — 16,307 15,985 — 40,212
Payable to parent . . . . . . . . . . . . . . . . . . . . . . — — — 2,013 (2,013) —
Current liabilities for dispositions and
discontinued operations . . . . . . . . . . . . . . . — — 10,699 — — 10,699

Total current liabilities . . . . . . . . . . . . . . 38,383 — 132,231 25,052 (2,329) 193,337

DEFERRED INCOME TAXES . . . . . . . . . . . . . . 1,055 — 5,253 — (6,308) —
LONG-TERM DEBT . . . . . . . . . . . . . . . . . . . . . . — — 447,220 208,227 — 655,447
NON-CURRENT LIABILITIES FOR
DISPOSITIONS AND DISCONTINUED
OPERATIONS . . . . . . . . . . . . . . . . . . . . . . . . . — — 111,817 — — 111,817

PENSION AND OTHER POSTRETIREMENT
BENEFITS . . . . . . . . . . . . . . . . . . . . . . . . . . . . 73,511 — (208) — — 73,303

OTHER NON-CURRENT LIABILITIES . . . . . . 10,510 — 1,624 582 — 12,716
INTERCOMPANY PAYABLES . . . . . . . . . . . . . — — 75,685 — (75,685) —

TOTAL LIABILITIES . . . . . . . . . . . . . . . . . . . . . 123,459 — 773,622 233,861 (84,322) 1,046,620

TOTAL SHAREHOLDERS’ EQUITY . . . . . . . . 917,978 219,594 219,594 872,751 (1,311,939) 917,978

TOTAL LIABILITIES AND
SHAREHOLDERS’ EQUITY . . . . . . . . . . . . . $1,041,437 $219,594 $993,216 $1,106,612 $(1,396,261) $1,964,598
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22. CONSOLIDATING FINANCIAL STATEMENTS (Continued)

Condensed Consolidating Statements of Cash Flows
For the Year Ended December 31, 2007

Rayonier Inc.
(Parent

Guarantor)

Rayonier
TRS Holdings
Inc. (Issuer)

Subsidiaries of
Rayonier TRS

Holdings Inc. (Non-
guarantors)

All Other
Subsidiaries

(Non-
guarantors)

Consolidating
Adjustments

Total
Consolidated

OPERATING ACTIVITIES
Net income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 174,269 $ 54,928 $ 56,996 $ 140,159 $(252,083) $ 174,269
Non-cash items included in income:

Equity in income from investments in subsidiaries . . (194,882) (56,996) — — 251,878 —
Depreciation, depletion and amortization . . . . . . . . . . — — 78,514 76,172 — 154,686
Non-cash cost of forest fire losses . . . . . . . . . . . . . . . — — — 10,411 — 10,411
Non-cash cost of real estate sales . . . . . . . . . . . . . . . . — — 6,810 3,197 (1,395) 8,612
Non-cash stock-based incentive compensation

expense . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 5,526 — 7,952 — — 13,478
Deferred income tax (benefit) expense . . . . . . . . . . . . (2,649) (446) (5,362) — — (8,457)
Excess tax benefits on stock-based compensation . . . — — (7,907) — — (7,907)
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,850 — 5,270 — — 7,120

Dividends from investments in subsidiaries . . . . . . . . . . . . 153,250 66,750 — — (220,000) —
Decrease in accounts receivable . . . . . . . . . . . . . . . . . . . . . 374 — 16,175 2,690 — 19,239
Increase in inventory . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (7,370) — — (7,370)
(Decrease) increase in accounts payable . . . . . . . . . . . . . . (7,737) — 1,539 (4,551) 2,247 (8,502)
Decrease (increase) in other current assets . . . . . . . . . . . . . 1,592 — 52 (359) — 1,285
Increase (decrease) in accrued liabilities . . . . . . . . . . . . . . 5,215 1,575 (11,712) (5,431) — (10,353)
(Decrease) increase in other non-current liabilities . . . . . . (8,067) — 1,807 16,405 (16,402) (6,257)
(Increase) decrease in non-current other assets . . . . . . . . . (12,788) 294 (13,196) 29 18,002 (7,659)
Change in intercompany accounts . . . . . . . . . . . . . . . . . . . 23,922 — (19,884) (4,038) — —
Expenditures for dispositions and discontinued

operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (8,575) — — (8,575)

CASH PROVIDED BY OPERATING ACTIVITIES . . . . 139,875 66,105 101,109 234,684 (217,753) 324,020

INVESTING ACTIVITIES
Capital expenditures . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (61,073) (35,931) — (97,004)
Purchase of timberlands and wood chipping facilities . . . . — — (6,421) (49,751) 33,300 (22,872)
Purchase of real estate . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (4,350) — — (4,350)
Proceeds from the intercompany sale of timberlands . . . . . — — 33,300 — (33,300) —
Increase in restricted cash . . . . . . . . . . . . . . . . . . . . . . . . . . — — — (8,812) — (8,812)
Investment In Subsidiaries . . . . . . . . . . . . . . . . . . . . . . . . . — (258,818) — — 258,818 —
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 4,481 2,572 — 7,053

CASH USED FOR INVESTING ACTIVITIES . . . . . . . . — (258,818) (34,063) (91,922) 258,818 (125,985)

FINANCING ACTIVITIES
Issuance of debt . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — 300,000 45,000 132,000 — 477,000
Repayment of debt . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (153,505) (234,421) — (387,926)
Dividends paid . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (150,626) — — — — (150,626)
Issuance of common shares . . . . . . . . . . . . . . . . . . . . . . . . 18,891 — — — — 18,891
Excess tax benefits on stock-based compensation . . . . . . . — — 7,907 — — 7,907
Purchase of exchangeable note hedge . . . . . . . . . . . . . . . . — (33,480) — — — (33,480)
Proceeds from issuance of warrant . . . . . . . . . . . . . . . . . . . 20,670 — — — — 20,670
Debt issuance costs . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — (7,057) — — — (7,057)
Repurchase of common shares . . . . . . . . . . . . . . . . . . . . . . (3,150) — — — — (3,150)
Issuance of short-term intercompany notes . . . . . . . . . . . . (50,000) — — 50,000 — —
Distributions to / from Parent . . . . . . . . . . . . . . . . . . . . . . . — (66,750) 192,068 (86,500) (38,818) —

CASH (USED FOR) PROVIDED BY FINANCING
ACTIVITIES . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (164,215) 192,713 91,470 (138,921) (38,818) (57,771)

EFFECT OF EXCHANGE RATE CHANGES ON
CASH . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 646 — — 646

CASH AND CASH EQUIVALENTS
Increase (decrease) in cash and cash equivalents . . . . . . . . (24,340) — 159,162 3,841 2,247 140,910
Balance, beginning of year . . . . . . . . . . . . . . . . . . . . . . . . . 28,551 — 13,867 — (2,247) 40,171

Balance, end of year . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 4,211 $ — $ 173,029 $ 3,841 $ — $ 181,081
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22. CONSOLIDATING FINANCIAL STATEMENTS (Continued)

Condensed Consolidating Statements of Cash Flows
For the Year Ended December 31, 2006

Rayonier Inc.
(Parent

Guarantor)

Rayonier
TRS Holdings
Inc. (Issuer)

Subsidiaries of
Rayonier TRS

Holdings Inc. (Non-
guarantors)

All Other
Subsidiaries

(Non-
guarantors)

Consolidating
Adjustments

Total
Consolidated

OPERATING ACTIVITIES
Net income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 176,469 $ 69,157 $ 69,157 $ 249,423 $(387,737) $ 176,469
Income from discontinued operations . . . . . . . . . . . . . . . — — (5,335) — — (5,335)
Non-cash items included in income:

Equity in income from investments in
subsidiaries . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (181,637) (69,157) — — 250,794 —

Depreciation, depletion and amortization . . . . . . . . — — 82,176 57,846 (3,527) 136,495
Non-cash cost of real estate sales . . . . . . . . . . . . . . . — — 22,975 2,320 (12,933) 12,362
Non-cash stock-based incentive compensation

expense . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 4,954 — 7,124 — — 12,078
Gain on sale of New Zealand timber assets . . . . . . . — — (7,769) — — (7,769)
Deferred income tax expense (benefit) . . . . . . . . . . 12,813 — (32,082) — — (19,269)
Excess tax benefits on stock-based

compensation . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (4,143) — — (4,143)
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,279 — 493 — — 1,772

Dividends from investments in subsidiaries . . . . . . . . . . . 137,000 37,000 — — (174,000) —
Decrease (increase) in accounts receivable . . . . . . . . . . . (50) — (12,487) 656 — (11,881)
Decrease in inventory . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 2,742 — — 2,742
Increase in accounts payable . . . . . . . . . . . . . . . . . . . . . . 5,813 — 5,440 2,343 (2,247) 11,349
(Increase) decrease in other current assets . . . . . . . . . . . . (14,083) — 9,003 (106) — (5,186)
(Decrease) increase in accrued liabilities . . . . . . . . . . . . . (2,667) — 12,307 1,466 — 11,106
Increase (decrease) in other non-current liabilities . . . . . 1,284 — 72 (276) — 1,080
(Increase) decrease in non-current other assets . . . . . . . . (6,815) — (142,570) 829 153,403 4,847
Change in intercompany accounts . . . . . . . . . . . . . . . . . . (9,357) — 2,892 6,465 — —
Expenditures for dispositions and discontinued

operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (9,789) — — (9,789)

CASH PROVIDED BY OPERATING ACTIVITIES
FROM CONTINUING OPERATIONS . . . . . . . . . . . . 125,003 37,000 206 320,966 (176,247) 306,928

INVESTING ACTIVITIES
Capital expenditures . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (73,940) (31,522) — (105,462)
Purchase of timberlands . . . . . . . . . . . . . . . . . . . . . . . . . . — — (82,741) (195,037) — (277,778)
Purchase of real estate . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (21,101) — — (21,101)
Proceeds from the sale of NZ timberlands . . . . . . . . . . . . — — 21,770 — — 21,770
Decrease in restricted cash . . . . . . . . . . . . . . . . . . . . . . . . — — — 1,287 — 1,287
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (3,909) — — (3,909)

CASH USED FOR INVESTING ACTIVITIES FROM
CONTINUING OPERATIONS . . . . . . . . . . . . . . . . . . — — (159,921) (225,272) — (385,193)

FINANCING ACTIVITIES
Issuance of debt . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 115,000 143,000 — 258,000
Repayment of debt . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (15,310) (143,000) — (158,310)
Issuance of common shares . . . . . . . . . . . . . . . . . . . . . . . 10,771 — — — — 10,771
Excess tax benefits on stock based compensation . . . . . . — — 4,143 — — 4,143
Dividends paid . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (143,883) — — — — (143,883)
Repurchase of common shares . . . . . . . . . . . . . . . . . . . . . (560) — — — — (560)
Distributions to Parent . . . . . . . . . . . . . . . . . . . . . . . . . . . — (37,000) (37,000) (100,000) 174,000 —

CASH (USED FOR) PROVIDED BY FINANCING
ACTIVITIES FROM CONTINUING
OPERATIONS . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (133,672) (37,000) 66,833 (100,000) 174,000 (29,839)

EFFECT OF EXCHANGE RATE CHANGES ON
CASH . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 2,048 — — 2,048

CASH AND CASH EQUIVALENTS
Decrease in cash and cash equivalents . . . . . . . . . . . . . . . (8,669) — (90,834) (4,306) (2,247) (106,056)
Balance, beginning of year . . . . . . . . . . . . . . . . . . . . . . . . 37,220 — 104,701 4,306 — 146,227

Balance, end of year . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 28,551 $ — $ 13,867 $ — $ (2,247) $ 40,171
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22. CONSOLIDATING FINANCIAL STATEMENTS (Continued)

Condensed Consolidating Statements of Cash Flows
For the Year Ended December 31, 2005

Rayonier Inc.
(Parent

Guarantor)

Rayonier
TRS Holdings
Inc. (Issuer)

Subsidiaries of
Rayonier TRS

Holdings Inc. (Non-
guarantor)

All Other
Subsidiaries

(Non-
guarantors)

Consolidating
Adjustments

Total
Consolidated

OPERATING ACTIVITIES
Net income . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 177,521 $ 82,479 $ 82,479 $ 96,589 $(261,547) $ 177,521
Loss from discontinued operations . . . . . . . . . . . . . . . . . . . . — — 24,956 — — 24,956
Non-cash items included in income:

Equity in income from investments in subsidiaries . . . . (182,715) (82,479) — — 265,194 —
Depreciation, depletion and amortization . . . . . . . . . . . — — 88,440 58,948 — 147,388
Non-cash cost of real estate sales . . . . . . . . . . . . . . . . . — — 13,057 2,040 (3,252) 11,845
Non-cash stock-based incentive compensation
expense . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 4,791 — 6,895 — — 11,686

Gain on sale of New Zealand timber assets . . . . . . . . . — — (36,968) — — (36,968)
Deferred income tax benefit . . . . . . . . . . . . . . . . . . . . . (4,054) — (46,729) — — (50,783)
Excess tax benefits on stock-based compensation . . . . — — (6,178) — — (6,178)
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 1,035 — (2,413) — — (1,378)

Dividends from investments in subsidiaries . . . . . . . . . . . . . 157,000 37,000 — — (194,000) —
Increase in accounts receivable . . . . . . . . . . . . . . . . . . . . . . . (492) — (243) (687) — (1,422)
Increase in inventory . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (9,624) — — (9,624)
Increase (decrease) in accounts payable . . . . . . . . . . . . . . . . 1,529 — (2,525) 27 — (969)
Decrease in other current assets . . . . . . . . . . . . . . . . . . . . . . 2,781 — 11,657 1,248 — 15,686
Increase (decrease) in accrued liabilities . . . . . . . . . . . . . . . . (9,160) — 6 (133) — (9,287)
Increase (decrease) in other non-current liabilities . . . . . . . . 1,484 — (879) 86 — 691
Decrease (increase) in non-current other assets . . . . . . . . . . 8,808 — (17,553) (1,182) (395) (10,322)
Change in intercompany accounts . . . . . . . . . . . . . . . . . . . . 29,688 — (33,958) 4,270 — —
Expenditures for dispositions and discontinued
operations . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (8,697) — — (8,697)

CASH PROVIDED BY OPERATING ACTIVITIES
FROM CONTINUING OPERATIONS . . . . . . . . . . . . . . 188,216 37,000 61,723 161,206 (194,000) 254,145

CASH PROVIDED BY OPERATING ACTIVITIES
FROM DISCONTINUED OPERATIONS . . . . . . . . . . . . — — 7,762 — — 7,762

INVESTING ACTIVITIES
Capital expenditures . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (55,563) (29,698) — (85,261)
Purchase of timberlands . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — — (23,527) — (23,527)
Proceeds from the sale of NZ timberlands . . . . . . . . . . . . . . — — 186,771 — — 186,771
Investment in NZ joint venture . . . . . . . . . . . . . . . . . . . . . . . (95,799) — (26,131) — — (121,930)
Proceeds from the sale of other assets . . . . . . . . . . . . . . . . . . — — 13,054 — — 13,054
Decrease in restricted cash . . . . . . . . . . . . . . . . . . . . . . . . . . — — — 3,297 — 3,297
Other . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 3,853 — — 3,853

CASH (USED FOR) PROVIDED BY INVESTING
ACTIVITIES FROM CONTINUING OPERATIONS . . (95,799) — 121,984 (49,928) — (23,743)

CASH PROVIDED BY INVESTING ACTIVITIES
FROM DISCONTINUED OPERATIONS . . . . . . . . . . . . — — 39,600 — — 39,600

FINANCING ACTIVITIES
Issuance of debt . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — 95,000 55,000 — 150,000
Repayment of debt . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (193,575) (55,000) — (248,575)
Dividends paid . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . (129,249) — — — — (129,249)
Issuance of common shares . . . . . . . . . . . . . . . . . . . . . . . . . . 15,121 — — — — 15,121
Payment on forward currency contract . . . . . . . . . . . . . . . . . (2,506) — — — — (2,506)
Repurchase of common shares . . . . . . . . . . . . . . . . . . . . . . . (356) — — — — (356)
Distributions to Parent . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — (37,000) (37,000) (120,000) 194,000 —

CASH USED FOR FINANCING ACTIVITIES FROM
CONTINUING OPERATIONS . . . . . . . . . . . . . . . . . . . . (116,990) (37,000) (135,575) (120,000) 194,000 (215,565)

EFFECT OF EXCHANGE RATE CHANGES ON
CASH . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . — — (89) — — (89)

CASH AND CASH EQUIVALENTS
(Decrease) increase in cash and cash equivalents . . . . . . . . . (24,573) — 95,405 (8,722) — 62,110
Balance, beginning of year . . . . . . . . . . . . . . . . . . . . . . . . . . 61,793 — 9,296 13,028 — 84,117

Balance, end of year . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 37,220 $ — $ 104,701 $ 4,306 $ — $ 146,227
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RAYONIER INC. AND SUBSIDIARIES
SCHEDULE II—VALUATION AND QUALIFYING ACCOUNTS

Years Ended December 31, 2007, 2006, and 2005
(In Thousands)

Description

Balance at
Beginning
of Year

Charged to
Cost and
Expenses Deductions (1)

Balance at
End of Year

Allowance for doubtful accounts:
Year ended December 31, 2007 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 560 $ 117 $ — $ 677
Year ended December 31, 2006 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,158 $(604) $ 6 $ 560
Year ended December 31, 2005 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $1,271 $ 298 $(411) $1,158

(1) Primarily collections, payments and adjustments to required reserves.
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SIGNATURES

Pursuant to the requirements of Section 13 of the Securities Exchange Act of 1934, the registrant has duly caused this
report to be signed on its behalf by the undersigned, thereunto duly authorized.

RAYONIER INC.

By: /s/ HANS E. VANDEN NOORT

Hans E. Vanden Noort
Senior Vice President and Chief Financial Officer

February 27, 2008

Pursuant to the requirements of the Securities Exchange Act of 1934, this report has been signed below by the following
persons on behalf of the registrant and in the capacities and on the dates indicated.

Signature Title Date

/S/ LEE M. THOMAS

Lee M. Thomas
(Principal Executive Officer)

Chairman of the Board, President, Chief
Executive Officer and Director

February 27, 2008

/S/ HANS E. VANDEN NOORT

Hans E. Vanden Noort
(Principal Financial Officer)

Senior Vice President and Chief Financial Officer February 27, 2008

*

C. David Brown, II

Director

*

V. Larkin Martin

Director

*

James H. Hance, Jr.

Director

*

Richard D. Kincaid

Director

*

Paul G. Kirk, Jr.

Director

*

Thomas I. Morgan

Director

*

Carl S. Sloane

Director

*

Ronald Townsend

Director

*By: /s/ HANS E. VANDEN NOORT February 27, 2008

Hans E. Vanden Noort
Attorney-In-Fact

F-52



EXHIBIT INDEX

Exhibit
No. Description Location

2.1 Contribution, Conveyance and Assumption Agreement
dated December 18, 2003 by and among Rayonier Inc.,
Rayonier Timberlands Operating Company, L.P.,
Rayonier Timberlands, L.P., Rayonier Timberlands
Management, LLC, Rayonier Forest Resources, LLC,
Rayland, LLC, Rayonier TRS Holdings Inc., Rayonier
Minerals, LLC, Rayonier Forest Properties, LLC,
Rayonier Wood Products, LLC, Rayonier Wood
Procurement, LLC, Rayonier International Wood
Products, LLC, Rayonier Forest Operations, LLC,
Rayonier Properties, LLC and Rayonier Performance
Fibers, LLC

Incorporated by reference to Exhibit 10.1 to the
Registrant’s January 15, 2004 Form 8-K

3.1 Amended and Restated Articles of Incorporation Incorporated by reference to Exhibit 3.1 to the
Registrant’s May 22, 2007 Form 8-K

3.2 By-Laws Incorporated by reference to Exhibit 3.2 to the
Registrant’s May 22, 2007 Form 8-K

4.1 Note Purchase Agreement dated as of October 25, 1999
between Rayonier Timberlands Operating Company,
L.P. and Timber Capital Holdings LLC.

Incorporated by reference to Exhibit 4.2 to the
Registrant’s September 30, 1999 Form 10-Q

4.2 Form S-4 Registration Statement Incorporated by reference to the Registrant’s
April 26, 2004 S-4 Filing

4.3 Amendment No. 1 to Form S-4 Registration Statement Incorporated by reference to the Registrant’s
May 6, 2004 S-4/A Filing

4.4 Purchase Agreement dated as of October 10, 2007
among Rayonier TRS Holdings Inc., Rayonier Inc. and
Credit Suisse Securities (USA) LLC, as representative of
the several purchasers named therein

Incorporated by reference to Exhibit 4.1 to the
Registrant’s October 17, 2007 Form 8-K

4.5 Indenture related to the 3.75% Senior Exchangeable
Notes due 2012, dated as of October 16, 2007, among
Rayonier TRS Holdings Inc., as issuer, Rayonier Inc., as
guarantor, and The Bank of New York Trust Company,
N.A., as trustee.

Incorporated by reference to Exhibit 4.2 to the
Registrant’s October 17, 2007 Form 8-K

4.6 Registration Rights Agreement, dated October 16, 2007
among Rayonier TRS Holdings Inc., Rayonier Inc. and
Credit Suisse Securities (USA) LLC, as representative of
the several purchasers named herein.

Incorporated by reference to Exhibit 4.3 to the
Registrant’s October 17, 2007 Form 8-K

4.7 Convertible Bond Hedge Transaction Confirmation,
dated October 10, 2007 between Credit Suisse Capital
LLC, as dealer, represented by Credit Suisse Securities
(USA) LLC, as agent, and Rayonier TRS Holdings Inc.

Incorporated by reference to Exhibit 4.4 to the
Registrant’s October 17, 2007 Form 8-K

4.8 Convertible Bond Hedge Transaction Confirmation,
dated October 10, 2007 between JP Morgan Chase Bank,
National Association, London Branch and Rayonier TRS
Holdings Inc.

Incorporated by reference to Exhibit 4.5 to the
Registrant’s October 17, 2007 Form 8-K

4.9 Issuer Warrant Transaction Confirmation dated
October 10, 2007 between Credit Suisse Capital LLC, as
dealer, represented by Credit Suisse Securities (USA)
LLC, as agent, and Rayonier Inc.

Incorporated by reference to Exhibit 4.6 to the
Registrant’s October 17, 2007 Form 8-K



Exhibit
No. Description Location

4.10 Issuer Warrant Transaction Confirmation dated
October 10, 2007 between JP Morgan Chase Bank,
National Association, London Branch, as dealer, and
Rayonier Inc.

Incorporated by reference to Exhibit 4.7 to the
Registrant’s October 17, 2007 Form 8-K

4.11 Issuer Warrant Transaction Amendment dated
October 15, 2007 between Rayonier Inc. and Credit
Suisse Capital LLC, as dealer, represented by Credit
Suisse Securities (USA) LLC, as agent.

Incorporated by reference to Exhibit 4.8 to the
Registrant’s October 17, 2007 Form 8-K

4.12 Issuer Warrant Transaction Amendment dated
October 15, 2007 between Rayonier Inc. and JP Morgan
Chase Bank, National Association, London Branch, as
dealer.

Incorporated by reference to Exhibit 4.9 to the
Registrant’s October 17, 2007 Form 8-K

10.1 Rayonier 1994 Incentive Stock Plan, as amended* Incorporated by reference to Exhibit 10.1 to the
Registrant’s June 30, 2006 Form 10-Q

10.2 Form of Rayonier 1994 Incentive Stock Non-qualified
Stock Option Award Agreement*

Incorporated by reference to Exhibit 10.18 to the
Registrant’s December 31, 1995 Form 10-K

10.3 Rayonier Inc. Executive Severance Pay Plan (f/k/a
Rayonier Supplemental Senior Executive Severance Pay
Plan), as amended*

Filed herewith

10.4 Rayonier Investment and Savings Plan for Salaried
Employees*

Incorporated by reference to Exhibit 10.3 to the
Registrant’s December 31, 1997 Form 10-K

10.5 Retirement Plan for Salaried Employees of Rayonier Inc.
effective as of March 1, 1994, Amended and Restated
January 1, 2000 and Further Amended Through October
19, 2001*

Incorporated by reference to Exhibit 10.4 to the
Registrant’s December 31, 2001 Form 10-K

10.6 Amendment to Retirement Plan for Salaried Employees
effective as of January 1, 2002*

Incorporated by reference to Exhibit 10.5 to the
Registrant’s December 31, 2003 Form 10-K

10.7 Amendment to Retirement Plan for Salaried Employees
effective as of January 1, 2003*

Incorporated by reference to Exhibit 10.6 to the
Registrant’s December 31, 2003 Form 10-K

10.8 Amendment to Retirement Plan for Salaried Employees
effective as of January 1, 2004 dated October 10, 2003*

Incorporated by reference to Exhibit 10.7 to the
Registrant’s December 31, 2003 Form 10-K

10.9 Amendment to Retirement Plan for Salaried Employees
effective as of January 1, 2004 dated December 15,
2003*

Incorporated by reference to Exhibit 10.8 to the
Registrant’s December 31, 2003 Form 10-K

10.10 Form of Indemnification Agreement between Rayonier
Inc. and its Directors and Officers*

Incorporated by reference to Exhibit 10.10 to the
Registrant’s December 31, 2006 Form 10-K

10.11 Rayonier Inc. Excess Benefit Plan, as amended* Filed herewith

10.12 Amendment to Rayonier Inc. Excess Benefit Plan dated
August 18, 1997*

Incorporated by reference to Exhibit 10.7 to the
Registrant’s December 31, 1997 Form 10-K

10.13 Form of Rayonier Inc. Excess Savings and Deferred
Compensation Plan Agreements*

Incorporated by reference to Exhibit 10.13 to the
Registrant’s December 31, 1995 Form 10-K

10.14 Rayonier Inc. Excess Savings and Deferred
Compensation Plan, as amended*

Filed herewith

10.15 Rayonier 2004 Incentive Stock and Management Bonus
Plan, as amended*

Filed herewith



Exhibit
No. Description Location

10.16 Form of Rayonier 2004 Incentive Stock and
Management Bonus Plan Non-Qualified Stock Option
Award Agreement*

Incorporated by reference to Exhibit 10.22 to the
Registrant’s December 31, 2003 Form 10-K

10.17 Form of Rayonier 2004 Incentive Stock and
Management Bonus Plan Restricted Share Award
Agreement*

Incorporated by reference to Exhibit 10.23 to the
Registrant’s December 31, 2003 Form 10-K

10.18 Description of 2004 Rayonier Incentive Stock and
Management Bonus Plan Performance Share Awards*

Incorporated by reference to Exhibit 10.24 to the
Registrant’s December 31, 2003 Form 10-K

10.19 Split-Dollar Life Insurance Agreement dated June 22,
1994 between Rayonier Inc. and Ronald M. Gross*

Incorporated by reference to Exhibit 10.2 to the
Registrant’s June 30, 1994 Form 10-Q

10.20 Amendment to Split-Dollar Life Insurance Agreement,
dated July 22, 1997*

Incorporated by reference to Exhibit 10.18 to the
Registrant’s December 31, 1997 Form 10-K

10.21 Deferred Compensation / Supplemental Retirement
Agreement dated June 28, 1994 between Rayonier Inc.
and Ronald M. Gross*

Incorporated by reference to Exhibit 10.3 to the
Registrant’s June 30, 1994 Form 10-Q

10.22 Amendment to Deferred Compensation /
Supplemental Retirement Agreement, dated July 22,
1997*

Incorporated by reference to Exhibit 10.20 to the
Registrant’s December 31, 1997 Form 10-K

10.23 Form of Rayonier Outside Directors Compensation
Program/Cash Deferral Option Agreement*

Incorporated by reference to Exhibit 10.24 to the
Registrant’s December 31, 2006 Form 10-K

10.24 Retention Agreement dated March 21, 2006 with Paul G.
Boynton*

Incorporated by reference to Exhibit 10.1 to the
Registrant’s March 24, 2006 Form 8-K

10.25 Trust Agreement for the Rayonier Inc. Legal Resources
Trust*

Incorporated by reference to Exhibit 10.25 to the
Registrant’s December 31, 2001 Form 10-K

10.26 Description of Rayonier Key Executive Insurance
Program f/k/a Rayonier Split-Dollar Life Insurance/
Deferred Compensation Retention Benefit Program*

Incorporated by reference to Exhibit 10.26 to the
Registrant’s December 31, 2002 Form 10-K

10.27 Annual Corporate Bonus Program* Incorporated by reference to Exhibit 10.1 to the
Registrant’s December 13, 2007 Form 8-K

10.28 Master Shareholder Agreement in Relation to Matariki
Forests, dated July 15, 2005, by and among SAS Trustee
Corporation, Deutshe Asset Management (Australia)
Limited, Rayonier Canterbury LLC, Rayonier New
Zealand Limited, Cameron and Company Limited,
Matariki Forests Australia Pty Limited, Matariki
Forestry Group and Matariki Forests

Incorporated by reference to Exhibit 10.38 to the
Registrant’s June 30, 2005 Form 10-Q

10.29 Agreement for the Sale and Purchase of Assets, dated
July 15, 2005, between Rayonier New Zealand Limited,
as seller, and Matariki Forests, as purchaser

Incorporated by reference to Exhibit 10.39 to the
Registrant’s June 30, 2005 Form 10-Q

10.30 Description of Rayonier 2008 Performance Share Award
Program*

Incorporated by reference to Exhibit 10.2 to the
Registrant’s December 13, 2007 Form 8-K

10.31 Five Year Revolving Credit Agreement among Rayonier
Inc., Rayonier TRS Holdings Inc., and Rayonier Forest
Resources, L.P. as borrowers, and the lenders and issuing
banks from time to time parties thereto

Incorporated by reference to Exhibit 10.1 of the
Registrant’s August 10, 2006 Form 8-K

10.32 Compensation Arrangement for Lee M. Thomas Incorporated by reference to the Registrant’s February
28, 2007 Form 8-K

12 Statements re computation of ratios Filed herewith

21 Subsidiaries of the registrant Filed herewith



Exhibit
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23 Consent of Independent Registered Public Accounting
Firm

Filed herewith

24 Powers of Attorney Filed herewith

31.1 Chief Executive Officer’s Certification Pursuant to Rule
13a-14(a)/15d-14(a) and pursuant to Section 302 of the
Sarbanes-Oxley Act of 2002

Filed herewith

31.2 Chief Financial Officer’s Certification Pursuant to Rule
13a-14(a)/15d-14-(a) and pursuant to Section 302 of the
Sarbanes-Oxley Act of 2002

Filed herewith

32 Certification of Periodic Financial Reports Under
Section 906 of the Sarbanes-Oxley Act of 2002

Furnished herewith

* Management contract or compensatory plan.



EXHIBIT 12

RAYONIER INC. AND SUBSIDIARIES
RATIO OF EARNINGS TO FIXED CHARGES

(Unaudited, thousands of dollars)

For the Years Ended December 31,

2007 2006 2005 2004 2003

Earnings:
Income from continuing operations . . . . . . . . . . . . . . . . . . . . . . . . . . . $174,269 $171,134 $202,477 $160,063 $ 53,104
Add:

Income tax expense (benefit) . . . . . . . . . . . . . . . . . . . . . . . . . . . . 23,759 19,085 (20,139) (33,649) 6,083
Amortization of capitalized interest . . . . . . . . . . . . . . . . . . . . . . . 1,871 2,004 1,876 2,408 2,501

199,899 192,223 184,214 128,822 61,688

Adjustments to earnings for fixed charges:
Interest and other financial charges . . . . . . . . . . . . . . . . . . . . . . . 56,329 48,905 46,961 46,718 48,738
Interest factor attributable to rentals . . . . . . . . . . . . . . . . . . . . . . 496 636 722 476 288

56,825 49,541 47,683 47,194 49,026

Earnings as adjusted . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $256,724 $241,764 $231,897 $176,016 $110,714

Fixed Charges:
Fixed charges above . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 56,825 $ 49,541 $ 47,683 $ 47,194 $ 49,026
Capitalized interest . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . 32 1,020 — — —

Total fixed charges . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . $ 56,857 $ 50,561 $ 47,683 $ 47,194 $ 49,026

Ratio of earnings as adjusted to total fixed charges . . . . . . . . . . . . . . . 4.52 4.78 4.86 3.73 2.26



EXHIBIT 21

SUBSIDIARIES OF RAYONIER INC.
As of 12/31/2007

Name of Subsidiary
State/Country of
Incorporation/Organization

Crandalton Development, LLC Delaware
Forestal Rayonier Chile Ltd. Delaware
Matariki Forests New Zealand
Matariki Forests Group New Zealand
Rayonier Canterbury, LLC Delaware
Rayonier China Limited Delaware
Rayonier Distribution Corp. Delaware
Rayonier Far East Ltd. Delaware
Rayonier Forest Management, Inc. Delaware
Rayonier Forest Operations, LLC Delaware
Rayonier Forest Resources, L.P. Delaware
The Rayonier Foundation New York
Rayonier HB Limited New Zealand
Rayonier Industries LTD. New York
Rayonier International Financial Services Limited New Zealand
Rayonier International Wood Products, LLC Delaware
Rayonier Minerals, LLC Delaware
Rayonier New Zealand Limited New Zealand
Rayonier New Zealand Services Company Delaware
Rayonier NZ Management Limited New Zealand
Rayonier Performance Fibers, LLC Delaware
Rayonier Properties, LLC Delaware
Rayonier Texas, L.P. Texas
Rayonier Timberlands Management, LLC Delaware
Rayonier TRS Holdings Inc. Delaware
Rayonier TRS North Timber, LLC Delaware
Rayonier TRS South Timber, LLC Delaware
Rayonier Wood Procurement, LLC Delaware
Rayonier Wood Products, L.L.C. Delaware
Southern Wood Piedmont Company Delaware
TerraPointe LLC Delaware
TerraPointe Services Inc. Delaware



EXHIBIT 23

CONSENT OF INDEPENDENT REGISTERED PUBLIC ACCOUNTING FIRM

We consent to the incorporation by reference in Registration Statement Nos. 333-148525, 333-143150 and 333-52857 on Form
S-3, Amendment No. 1 to Registration Statement No. 333-114858 on Form S-4, and in Registration Statement Nos.
333-136920, 333-129175 and 333-129176 on Forms S-8 of our reports dated February 27, 2008, relating to the consolidated
financial statements and financial statement schedule of Rayonier Inc. and subsidiaries (the “Company”) (which report
expresses an unqualified opinion and includes an explanatory paragraph regarding the Company’s adoption of FASB Staff
Position No. AUG AIR-1, Accounting for Planned Major Maintenance Activities) and the effectiveness of the Company’s
internal control over financial reporting, appearing in this Annual Report on Form 10-K of Rayonier Inc. and subsidiaries for the
year ended December 31, 2007.

Jacksonville, Florida
February 27, 2008



EXHIBIT 31.1

CERTIFICATION

I, Lee M. Thomas, certify that:

1. I have reviewed this annual report on Form 10-K of Rayonier Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact
necessary to make the statements made, in light of the circumstances under which such statements were made, not
misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in
all material respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods
presented in this report;

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls and
procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as
defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

a. Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed
under our supervision, to ensure that material information relating to the registrant, including its consolidated
subsidiaries, is made known to us by others within those entities, particularly during the period in which this report is
being prepared;

b. Designed such internal control over financial reporting, or caused such internal control over financial reporting to be
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles;

c. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our
conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by
this report based on such evaluation; and

d. Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the
registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has
materially affected, or is reasonably likely to materially affect, the registrant’s internal control over financial
reporting; and

5. The registrant’s other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal control
over financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or
persons performing the equivalent functions):

a. All significant deficiencies and material weaknesses in the design or operation of internal control over financial
reporting which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and
report financial information; and

b. Any fraud, whether or not material, that involves management or other employees who have a significant role in the
registrant’s internal control over financial reporting.

Date: February 28, 2008

/s/ Lee M. THOMAS

Lee M. Thomas
Chairman, President and
Chief Executive Officer, Rayonier Inc.



EXHIBIT 31.2

CERTIFICATION

I, Hans E. Vanden Noort, certify that:

1. I have reviewed this annual report on Form 10-K of Rayonier Inc.;

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact
necessary to make the statements made, in light of the circumstances under which such statements were made, not
misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in
all material respects the financial condition, results of operations and cash flows of the registrant as of, and for, the periods
presented in this report;

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls and
procedures (as defined in Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as
defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have:

a. Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed
under our supervision, to ensure that material information relating to the registrant, including its consolidated
subsidiaries, is made known to us by others within those entities, particularly during the period in which this report is
being prepared;

b. Designed such internal control over financial reporting, or caused such internal control over financial reporting to be
designed under our supervision, to provide reasonable assurance regarding the reliability of financial reporting and the
preparation of financial statements for external purposes in accordance with generally accepted accounting principles;

c. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our
conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the period covered by
this report based on such evaluation; and

d. Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the
registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has
materially affected, or is reasonably likely to materially affect, the registrant’s internal control over financial
reporting; and

5. The registrant’s other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal control
over financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of directors (or
persons performing the equivalent functions):

a. All significant deficiencies and material weaknesses in the design or operation of internal control over financial
reporting which are reasonably likely to adversely affect the registrant’s ability to record, process, summarize and
report financial information; and

b. Any fraud, whether or not material, that involves management or other employees who have a significant role in the
registrant’s internal control over financial reporting.

Date: February 28, 2008

/s/ HANS E. VANDEN NOORT

Hans E. Vanden Noort
Senior Vice President and
Chief Financial Officer, Rayonier Inc.



EXHIBIT 32

CERTIFICATION

The undersigned hereby certify, pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, 18 U.S.C. Section 1350, that
to our knowledge:

1. The Annual Report on Form 10-K of Rayonier Inc. (the “Company”) for the period ended December 31, 2007 (the
“Report”) fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934; and

2. The information in the Report fairly presents, in all material respects, the financial condition and results of operations
of the Company.

February 28, 2008

/s/ Lee. M. THOMAS /s/ HANS E. VANDEN NOORT

Lee. M. Thomas
Chairman, President and
Chief Executive Officer

Hans E. Vanden Noort
Senior Vice President and
Chief Financial Officer



Dividend Reinvestment
The Rayonier Automatic Dividend Reinvestment and Cash 
Payment Plan is available to all registered shareholders. For 
information on how to participate, visit the Web site  
www.bnymellon.com or contact The Bank of New York  
Shareholder Services:  
Inside the U.S. 800-659-0158 
Outside the U.S. 201-680-6685

Rayonier Investor Relations Program
Rayonier 
50 North Laura Street 
Jacksonville, FL 32202 
904-357-9100 
investorrelations@rayonier.com

Additional copies of this Annual Report and copies of  
Rayonier’s 2007 Form 10-K (without exhibits) are available, at no 
charge, upon request to Rayonier Investor Relations. You may 
also request these materials by calling 800-RYN-7611.

In order to reduce costs and expedite delivery of information to 
shareholders, Rayonier does not automatically mail quarterly 
reports to shareholders. You can listen to a recording of our most 
recent financial results and request a copy by fax or mail, by 
calling 800-RYN-7611; results are available the same day they are 
announced.

Visit us online at www.rayonier.com for more information about 
our businesses, products and governance practices. You may 
also use our Web site to access:  

 
 

 
 

Contact Information
Investor Relations  
Carl Kraus, Senior Vice President, Finance 
50 North Laura Street 
Jacksonville, FL 32202 
904-357-9100 
investorrelations@rayonier.com 

Media Relations  
Shannon Thuren, Director, Communications 
50 North Laura Street 
Jacksonville, FL 32202 
904-357-9100 
mediarelations@rayonier.com

Annual Meeting
The Annual Meeting of Rayonier Shareholders will be held at  
4:00 p.m., Thursday, May 15, 2008 at the Omni Hotel, 245 Water 
Street, Jacksonville, FL.

© Rayonier, 2008. All rights reserved.
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Corporate Headquarters
Rayonier 
50 North Laura Street
Jacksonville, FL 32202
904-357-9100
www.rayonier.com

About Your Shares
-

change under the ticker symbol RYN. 

Shareholders of Record
Rayonier had 10,923 shareholders of record as of February 20,  
2008.

Common Stock Activity
   Composite 

 High Low Volume 000s Dividend  

2007
Fourth Quarter 49.16 42.46 42,861 $.50
Third Quarter 49.55 38.17 36,941 .50
Second Quarter 45.77 42.35 28,350 .47
First Quarter 46.31 39.83 23,851 .47

2006*
Fourth Quarter 42.19 37.68 18,804 $.47
Third Quarter 40.78 36.45 24,213 .47
Second Quarter 47.50 36.15 35,381 .47
First Quarter 46.07 39.70 18,421 .47

Transfer Agent and Registrar
Please contact The Bank of New York Shareholder Services for all 
essential shareholder services, including:  

 
 

 

The Bank of New York Shareholder Services  
PO Box 358015  
Pittsburgh, PA 15252-8015 
Inside the U.S. 800-659-0158  
Outside the U.S. 201-680-6685 
shrrelations@bnymellon.com 
www.bnymellon.com

Please include your name, address, account number and  
telephone number with all correspondence.



Rayonier

Rayonier Inc.

50 North Laura Street

Jacksonville, FL 32202

www.rayonier.com
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